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THE Thrush Water Circulator has brought new 
donvenience and heating economy te more than a hu d 
American and foreign homes. Through it, Thrush led the way 
3 the cumbersome, costly and sluggish gravity system of former days 
to the fine, modern, efficient, forced-circulating hot water heating plent © 
of today. Thrush Flow Control System combining forced circulation with 
completely automatic control of the heating plant can now be installed af © 
lower cost than an old fashioned, unregulated gravity job, thanks to the © 
Thrush Circulator. To make more money with less labor, and give your © 
customers greater value for their heating dollars—start installing Thrush 
System now. See your wholesaler today or 


acl thio coupon now / 


A. THRUSH & COMPANY, Box 459 PERU, INDIANA 
Please send us more information about Thrush Circulators for hot water heat. 
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Now more than ever greater efficiency is 
needed in mills and factories. « « « « This is 
as true of sanitary as of all other equipment. 
e «ee When the time comes for replace- 
ment and modernization VYQGEL No. 5 
is THE closet for mill and factory instal- 
lation. e ee e Built to last longer and with- 
stand the continuous wear it is sure to get. 
e ee e No mechanism in tank to get out of 


order. ee ee Most economical in water 
requirements, easy to keep sanitary, lowest 
in upkeep cost, its complete satisfaction in 
service is attested by thousands of instal- 


lations everywhere. eeee Can be made 
semi frost-proof by use of the No. 1 Valve. 


Sold only through wholesalers of plumbing supplies 
JOSEPH A. VOGEL COMPANY 


Wilmington, Delaware 


Products 
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aay especially for Factories and 
Public Toilets, the new STASCO EBONITE 
sets a high standard of quality for a low-priced, 


completely sanitary toilet seat. 


| This seat cannot be worn out. It will last ONE PIECE...SEAMLESS 


indefinitely. It is guaranteed to withstand the 


: rough usage of public toilets. VU LCANIZED 


Moulded in one piece from vulcanized hard 


| tuber, STASCO EBONITE has no “separate HARD RUBBER 


surface”’’ to wear off. 
STASCO EBONITE’s high quality at low 


cost greatly increases your market yet allows 





i aka 







| you full margin of profit. Your Stasco jobber 


All Stasco Seats are 





“ 
7 “ a doubly uaranteed 
|} can supply you right now with the new : 
| STASCO EBONITE, open or closed front with 

j 


| or without cover for regular bowl, and open GGDD HOUSEKEEPING / 
° 4 


. —both by ourselves 
SEAMLESS SEAT } and by Good House- 
CL = keeping. Write for 
our latest descrip- 
tive booklet for full 


details. 


| front with or without cover for extended lip 


_ and elongated bowl. 


; 
; 





STASCO SANISEAL Seamless STASCO WIZARD PEARL STASCO SNO-WHITE Seam- 
imside and outside. For better- Sheet Pearl. Moulded core. less Pyroxylin on seamless core. 
type homes. Priced reasonably as white seats. For low-cost jobs. 


TAN DARD TANK & SEAT CO. Camden, N. J. 
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VECTOR Radiator | or F Unit § 
used as a source of s e heat as w 
Hot Water for | : | 








‘ ~~ ~ —> 





MODEL B a 
and wink 


) - 
prri¢ I G&C ALL COPPER 
Tankless WATER HEATER 
rhe ALL-COPPER Tankless 


Water Heater has a heavy 
ga., electric welded, boiler 


MODEL B , water shell. Smooth shell 
. : mat surface eliminates sediment 
Heater is bs F collection. It is light 
ca 5 é Weight, well insulated. Mz 
with an rf | Wnty for 4 gal. and 6 gal. 
or _ minute delivery of hot water, 
precast refractory “ ~ § & 100° rise in temperature. 
combustion chamber, | > 


yf SUH 


G&C ALL COPPER 
Submerged Coil 
STORAGE TANK 


The ALL-COPPER Sub- 
merged Coil Storage Tank is 
electric welded. Coil in tank 


by you. Equipment in- or <% a: eliminates pipe radiation 
cludes combination i & -_ a. ——s ye 
safety and observa- a= - Bt ore ge Tank. Furni shed 
tion door, and built- =. of 25-30-40-50-65 gal. Lar- 
dratt long enough to com- in indicating ther- oer stnes = soeulasioen” 
pletely purge oil which re- mometer. Available 
mains in pot alter supply has in 25 to 80 gal. stor- 
been cut by the solencid. age units with recov- 
Available in 25 and 35 gal. po i tp la ed 
storage units. 350 GPH at 100° rise 


i ia hail A a eae wie 
choosing by purchasing Model B—or sell your cus- 
tomer complete unit by ordering Model A. 

' Remember, G&YC Tanks are Strengthened COPPER 


| - BOIL. 
E 
A 
N ’ : COPPER and COPPER Silicon Range Boilers and Storage 
D : e Tanks by G&C are guaranteed to produce rustproof hot water 
' ) for 20 years. Designed for various pressures to meet local 


requirements. 


1-3 West 3rd Street ~ South Boston. Mass. Builders of COPPER and COOPER Aitey Tonks and Boilers 














ese threads an 


oak proot 7i 








# 














Grabler's Four 
Challengers That 
Give Relief From 
Time- Wasting Grief 


@ There's more leeway for making up good mechanics do a better job. Ask your 
leak-proof joints with Square “Gees”—even wholesaler for Square “Gees’’—the fittings 
if your mechanics don't quite match the with four challenging features that mean 
clean-cut threads in Square “Gee” pipe _ faster work... better jobs. . . lower costs for 
fittings. Smooth chamfered for split-second you. Order them by name... Square ‘’Gees.” 
starting, Square “Gee” clean-cut full-depth . + ° 
threads—threads cut by precision equipment The Square “Gee” line includes: Malleable fittings 
-tighten up leak-tight without fussing, ® Unions ® Rail fittings © Cast iron steam and drainage 


fumbling, or time-wasting grief. fittings * Patented fittings * Brass fittings and unions 
© Steel and brass nipples *© Hangers *® Floor and 


Square “Gees” are triple-checked to help ceiling plates * Copper tube solder type filtings. 









THE GRABLER MANUFACTURING COMPANY 
GRABLER | 6565 Broadway «+ Cleveland, Ohio 








DOMESTIC ENGINEERING April, 19 
April, 1940 


Fine New Abr 
oc Fired otOrage 
Water Heaters 


wii, 
O\\ Boilers 


New AGP Dictator -Available wit cop- 


(Above ) de Luxe 


New Ideal Oit Boiler No. 8 nego | per tanks of 20, 30, 40 and 75 gallon capacities. 
Heater for better homes, or 


pe 


( Above ) 
priced. Improved d 
Smartly jacketed ~ thoroughly 
joints prevent infiltration of ait 


both as Boiler and complete Boiler-Burner Unit with Arcoflame New AGP Clipper — si ea atta 
uto- 


ix si , installed 
Oil Burnet in six sizes from 390 s4- ft. to 810 sq i angel argh vit nh ted ; 
angie: Finished in whit ith aluminum trim. Avet- 


radiation steam. P | 
perfect fo price range. 


where water c 


age in cost — r homes in the average 


il Bot 9. Brow in cost. Shipped 
New Ideal Oil Boiler NO. 0_1ow in cont: See New AGP Budget — avzinanie win see tanks of 


y assembled including built in stain | 
— ai ere a 15, 20, 30 and 40 gallon capacities. Completely automatic. 


ber. Combustion chamber en abel no : 

4 bottom. Many other features. Reve ns complete Beautifully finished in white enamel with a pes 
steam. Also available 10 two SI : ft. and Sturdily built for long service it #5 priced low P 

+ with Arcoflame Oil Burnet: 275 sa. ** icularly suitable for small or low-cost homes. 


completel 
tion cham 
— top, sides an 
tion: 375 %4- ft 
Boiler-Burnet Uni 
375 sq. ft. steam. 








Ami RICAN HEATING EQUIPMENT 


shone gs need for quality heating in small homes... 
pod nable you to capture your full share of this vast 
pe y growing market ...we have developed two high 
_ age 9 iron Ideal Oil Boilers ...the No. 6 and 
» a are filled with fe ick 
rotons atures to make quick sales 
wie addition, 3 brand new AGP GAS-FIRED Storage Water 
my ers are now ready — designed to help you boost your 
water equipment sales to a new high this Spring 
RBs remember, on modernization jobs you can now 
oll AMEnaCan Heating Equipment or a combination of 
Aw aS a on “Standard” Plumbing Fix- 
r Heaters on our new S 
Plan — and your custom onan ea 
ers needn't pa 
cis pay a cent till Octobe 
ees a get up to 3 years to pay on easy weaiiie ; 
a - n “Standard” Plumbing Fixtures or AGP Wat ; 
so ers alone the usual Finance Plan applies. Both , 
stat ed a4 bring you cash on installation! For full 
nsult your Wholesale Distributor or write to us 


AmerIcaN o Standard 


eee 


ADIATOR ™ Saritary 


‘e~ 
: 4¢ 
Stardard Pwmaing rixturts 














| 


S 
pecially developed to help you sell homeowners who want to design 


CORPORATION . 
their 

NEW YORK own kitchens. They give full play to hom z 
Cast Iron & Steel Boilers & F f i gage | Se aaa 
PI bi age urnaces for Coal, Oil, G e , : ; 
ein * aes & Fittings * Air Conditioners * Coat & Rego will like the handy back ledge ishi 

pper Pipe & Fittings * Oil Burners * Heating A ; a fittings and m ge, non-tarnishing Chromard deck type 

ccessories any other features incorporated in every “Standard” 


Copyright 1940. American Hadiator 


. «& ‘andard Sanitary ‘ orporati ! Cu 
. e the o Cus 


ning indivi 
g ividualized kitchens with custom-built cabinets. Everyone 
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New Catalog Number 33 


New f 
eatures! Ne 
ee nee Sens 
parece re included in ‘No. 33” w additions to 
. 2M . > : ’ 
ing Catalog ever publish Pay Diggest 
sned:! 


Nearly 

y 200 y rec! 

ian ets tl Packed from cove 

ion: Sioa een No. 33 is scene, cover wit 

‘ a SELLING T fe mig E than ; 

make 1940 the ae TOOL! You need it t er a Cata- 

iggest pump-profit-ye a tetcory 
“year on record. 


Among the “‘newc 

Deming eee in Catalog N 

and the ‘aaa line; the “JET at ana 

PLUS the many ne RB" line. These three MP” line; 

lines of Deming “i Se ae ee i new lines 

sales set-up th: umps and Water Syste well-known 
p that tops the field Systems give you a 


Write for “C 
or “Catalog No. 33” NOW! igh 
1...right NOW! 


jess: 
at _CovP* 
80 ries 9000): 
= steel TAPEREY. 
é. mov ab . 
peads- Maoy so 
‘ Capacities: 
’ ¢ pout 

















MING “MINUTURB” 
DEEP WELL PUMPS 
An entirel ine! The water- 
lubricat vy TURB" is a 

ular-price bine pumP 
available in ca 


to 80 gallons per minute. 
RB” Systems are 


complete wit 
fittings, 84UBS> 
switch. 











bearings,» 
rical pressure 
st operations 


‘cally 1° maintenance, 
easy accessibility for inspections 
many more features! 


Buy 
Through 
Your LDomng Distrib 


piping, 
and elect 
QUIET, low-co 
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KEWANEE TYPE "'C”’ BOILERS 
titel with Hi-Fireboxes 
overhead bunker-fed stokers 
slic on the job in the 
AGO COUNTY COURTHOUSE 
OSHKOSH, WISCONSIN 


Another reason why Kewanee Type —" with real economy- 

ts the largest selling steel boiler for heat- The corrugated crown sheet... an eX 
ing big buildings is because for its size clusive Kewanee development. ..provides 
and bulk it has an ynusually large steam more heating surface around the hottest 
output .-.- 9 compact boiler, yet so per part of the blazing fire, making most effec- 
fectly proportioned that heat is generated tive use of that intense heat. 


All Kewanee Products moy be purchased 
der FHA term th h i Cor- 
This corrugated crown sheet also adds strength - a, Write . SS aah rors pres oe 
.. 80 fewer staybolts are © ~~. —~ poration. eee . 
pe “C” is de- .~AAAX RS B Ci 
pendable beyond question. Extra O| LEK ORPORATION 
years of life are built into every KEWANEE, ILLINOIS 
division Americen Radiator & Standard Sanitary Corporation 


portion of it. rd 
Branches in 64 Cities 
Eastern District Office: 37 West 39th Street, New York City 
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On pure merit the B & G Monoflo Forced Hot 
Water Heating System is making an all-time 
record for enthusiastic builder acceptance! 


Why Monoflo Heating? Simply because even 
casual examination reveals superior comfort, 
convenience and economy features. 

Why does the Monoflo System improve com- 
fort? Because it uses water as the heating medium 
—most easily controlled of all. Yet the system 
does not depend on critical control equipment 
for results. It offers speed of heating obtainable 
only with forced circulation—and does it with 
a pump unit recognized the country over for 
superior design and stamina. 

The accurate heat-modulating ability of the 
Monoflo System has amazingly raised the stand- 
ard by which all-around heating efficiency is 
judged. By simple zoning arrangements the 
Monoflo System can deliver as many different 
temperatures as there are zones. And with its 
single main, this system can be installed with 
minimum expense and with infinitely neater 
appearance. 

Finally—and here is one of the major reasons 
for Monoflo economy—year around domestic hot 
water! Furnished at all heurs of the day and 
night by a B & G Indirect Heater at unbeliev- 
ably low cost. 

Why Monoflo Heating? Simply because it is 
the heating system you can sell against any 
competition! 
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NOFLO SYSTEM 


b&G AIR CUSHION 
C)MPRESSION TANK 





A COMPLETE LINE OF INDIRECT DOMESTIC WATER HEATERS AND HOT WATER 
HEATING SPECIALTIES 
. sold from coast to coast 
by leading wholesalers of 
Heating and Plumbing 
eqvioment 


BELL & GOSSETT CO. soo wauuace steer 


CHICAGO, ILL/NOIS 
Canadian licensee: S. A. Armstrong, Litd., 720 Bathurst St., Toronto, Canada 
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SCOVILL 


MANUFACTURING 


COMPANY 


Morency Van Buren Division, Sturgis, Michigan 


Waterville Division, Waterville, Connecticut 


YOU CAN’T RUN WATER 


THROUGH A PRICE TAG! 


In this Plumbing business of yours and ours the pay-off 
comes on Performance, not Price. That’s why Scovill sticks 
to the kind of products that will serve your customers long 
and well. Only a quality Line can sweeten business for us both. 

This question of Prices is easy when common sense is 
applied. ‘‘Bargain’”’ prices simply mean sub-cellar profits 
unless the products do the kind of a job that brings a lot 
more business into your shop. And you won’t get new cus- 
tomers out of Plumbing whose performance was knifed 
along with the price. 

Here at Scovill we build Plumbing to do a job on the 
Job—and price it to make your business pay. Buy your 
Plumbing on the things that really count. 





IT’S A MIGHTY MITE AT 
MAKING MONEY FOR YOU 


Here's the profit-makingest small size shower 
head in existence outside of a Plumber’s 
dreams. Its perforated 2” face when set 5’ 6” 
above the floor delivers a 20” diameter spray 
—and its ball joint allows the water to be 
pointed in any direction. The Scovill #1466 
Shower Head is a chromium-plated beauty, 
and a miser to boot—uses 30% less water 
and cuts gas and electric water heating bills 
right down to size. When your customers 
want to have their cake and eat it too, with 
a shower head that saves hot water, yet 
delivers a man-sized spray, just reach for 
a #1466. It’s 10-to-1 you will nail the sale, 











THERE’LL BE NO 
KICKING LATER ON 


from the customer - 

to whom you sell 

a Scovill #1566 

Crumcup Strainer 

—There’s ample 

space between the 

wall of the Crum- 

cup and strainer 

body wall to insure 

fast draining even when the Crume 
bottom gets plugged with goo. Large he 
at the sides and bottom of this 4 
strainer give it the efficiency the 
tomer demands. Try this Cr 
your own home—you’ll find out 
every customer of yours is a first-¢l 
prospect for this profitable extra 


‘ Fit, =! 
Bs ’ we ie 4 
ie es 2 


DIVERT SOME EXTR 
PROFITS YOUR WAY 


with this Scovill Diverter J-1358-7. He 
is a tub and shower fitting that fills 
need and fills it well. With knob w 
water from shower. With knob dow 


water to tub. M 
water to suit fra 
“Hot” and “Cox 


valves and testte 


perature att 
Then lift knob a 
the shower’s reay 


and right. (When shower is shut off 

knob drops automatically. No unexpect= 
shower next time.) It’s handy—ham 
some—and hard to top for saleabuit 


ba 


a 


AFTER YOU'VE GONE 
J-450’s JOB BEGINS 


The work you leave behind you has4 
to do with the Jobs you hope © 
And that means everything you 
to be first-class quality througe 
No part of a plumbing job and no p™ 
uct used is unimportant if your ? 

is going to grow. 

Here's a Sink and Tray Waste thst 
Plumber can keep right on trusting ® 
his back is turned. Tee has 1% 08 
tailpiece. Elbow waste tube, 1%” 04 
jJ-450 is for 30” centers. Remember 
Quality Pays, every time. 
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WITH ANGOSTURA 


Most folks say that it’s the bitters that 
make the difference that ‘‘makes’”’ the 
drink. And smart Plumbers know that 
it’s quality of Design and Construction 
that makes the Sale. 

Here’s a Mixing Valve Shower that’s 
a blend of the features that make 
showers sell— plus Scovill quality down 
to the last detail. It’s a Ya’ plunger 
type mixer with removable seats and 
waterproofing flange. The plungers are 
carefully fitted and the fluting so ar- 
ranged as to provide fine adjustment 
of water temperature. The 2” diameter 
head has a removable face, integral ball 
joint and volume control. The arm is 
8’ long. 

Showers are a plumbing product in 
the Home frequently used and highly 
visible. They have to be right. And 
that makes Scovill the choice. 


MADE THE “SCOVILL” WAY 
—ON THE JOB TO STAY 


Good brass pipe and copper tubing is the very 
backbone of good Plumbing. It’s a smart place 
for a Plumber to be fussy. It’s stuff that has to 
“‘go the route’’ every time. 

Here at Scovill we’re plenty fussy, too. We 
test our raw materials to the Nth degree, and 
we control the alloying and the annealing to 
the last whisker. Then we really put it through 

he its paces before we ship it—1000 pounds water 
SNUG AS 4 BUG IN A RUG pressure and 80 pounds air pressure. 
is the way this 41563 Sink Strainer fits even on those thin The result of all this is that you and your 
metal sinks...and the metal follower for the washer is 
dished to make sure of it. 41563 has a wide flange and a customers get brass pipe and copper tubing that 
smal! grid for easier cleaning. For sinks with 3¥4’’ drilling. can take it on the chin and grin—pipe that cuts 
This strainer is Scovill Quality in every detail. fast and clean—and that a man can really thread. 


Here’s the kind of stuff that stays installed. 
R PLUMBERS AND WHOLESALERS! DON’T LOOK 


NOW-—BUT 
ALL PLUMBING NEEDS CALL THE [ne 


(AN FAMILIAR WITH THIS PLUMBING ><-7hrtetaveteE istributes, through recognized: Wholesale 


ry) > ‘ 
lt 


‘ 
F4, ’ 7% 
DITIE ii t.ClLiedi 





Open to deliver warm water 








with nsrnascchinass mage of Tubular Traps Bath Wastes 
those Scovill Merchan- 


dising helps that are 
mighty good for your Tank tops, Tank levers Coppertubing 
5 Aotual Sas} sales. This time it's a Brass pipe Humidifier valves 
my-on-the-Spot’’ card that makes you right on hand for the repeat business 
tales opportunities after you install a plumbing job. Nail one of these cards 

Tlestration) ; ; . das 
ation) in a prominent place in the cellar of the Home. It sells you as And a full range of plumbing necessities 

man best qualified for future work—and tells where to get you. 
your Wholesaler for details and how to get cards. 





Flush valves Showers steliiacla &: 


Bath fittings Strainers 





ASK YOUR 
ARCHITECT on 


CONTRACTOR asour 
this Marnvelous New 


COMFORT HEATING 


If you are building a home here is 
exciting news! Never before has there 
been available a genuine remedy for 
ups-and-downs in room temperature. 
Now Hoffman Hot Water Controlled 
Heat, a marvelously accurate new con- 
trol system, positively ends over and 

under heating. 


STOP 


ALTERNATE 
FREEZING AND 
ROASTING 
WITH 
AMAZING NEW 
CONTROLS 


This system 
Maiutains a con- 
tinuous circula- 
tion of heated 
water to the radiators. Balanced, Dual 
Controls, actuated by outdoor as well 


Mo 





as circulating water temperatures, | 


measure out hot water from the boiler 
so accurately that radiators are always 
just hot enough! Your home is thus 
kept at an even, constant temperature 
throughout the heating season. 


CHEAPER DOMESTIC 
HOT WATER 


A Hoffman-control.- 
led heating system is 
ideal for the addition 
of an Indirect Water 
Heater, which fur- 
nishes year ‘round 
hot water at unbe- 
lievably low cost. 


ADAPTABLE TO NEW OR OLD SYSTEMS 


Any type of oil, gas or stoker-fired hot 
water system can be equipped with Hoff- 
man Controls. So whether you are build- 
ing or modernizing send the coupon for 
full information. 


HOFFMAN 
Hot Water 


CONTROLLED HEAT 


MMniv ert 


DOMESTIC ENGINEERING 


11940 buildova 


| 
“A nOW ta 


petit of tee pait [” 


Sot Weller 


1940 program in American Home, Better Homes & Gardens 
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THIS UTTERLY DIFFERENT KIND 


OF HOT WATER SYSTEM 
GIVES UNIFORM HEAT 
ee» MARVELOUS COMFORT 


FOR YOUR NEW HOME 
ahh your Utthllic ot 
lontracior abord thes 
DUAL-CONTROLLED 


HEATING SYSTEM 


HOFFMAN 





Flos se 


CONTROL UNITS 


/ 
Xl S 


Hot Water Heating can now be a 
source of more comfort than you ever 
dreamed possible. A revolutionary new 
hind of control system, called Hoffman 
Hot Water Controlled Heat, positively 
assures you of an even, comfortable 
home tempera- 
ture from Fall to 
Spring. 
The operating 
units of this sys- 
tem maintain a 
continuous circu- 
lation of hot wa- 
ter to the radia- 
tors. Temperature 
of the es 
water is regulate 
by a set of dual 
controls to the 
exact degree required to keep your 
home at a constant temperature in any 
kind of weather. Radiators are never 
too hot—never too cold. 
Any type of oil, gas or stoker-fired 
hot water system can be equipped 
with Hoffman Controls. Whether you 
are building or 
modernizing, get 
all the facts first 
on this comfort- 
economy system. 


Jnimennenis 
ALL THE HOT 
WATER YOU 

el WANT..SUMMER 

| \ AND WINTER 


Lew Cost Domes- 
tic Hot Water 

Including an Indirect 

ater eater with 
Hoffman Hot Water 
Controlled Heat 
Equipment will give . 
you year around ; 
domestic hot water, at unbelievably low cost. 


HOFFMAN 
tot Waller 


CONTROLLED HEAT 


gk Cv are 
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WHAT! HO Clean ot sugar? 


(ET 


M 


(1) AUTOMATIC (2) AIR (3) COMMERCIAL 
HEATING ee} epitel iis ic: REFRIGERATION 








FOR YEAR ’ROUND PROFITS 
G-E gives you something to 
sell every month in the year. 




















PROFITS from COMMERCIAL 
REFRIGERATION 


To round out your profit set-up, 


PROFITS from HEATING 


ei " 7 F there’s the complete G-E Commer- 
This year General Electric offers 


: cial Refrigeration line. 
you the best heating set-up —the 


most complete line—in G-E history. PROFITS from every need. Bottle Beverage ( oolers. 
AIR CONDITIONING Food Storage and Display Cabinets 


—ac omple te line to meet the needs 


Water Coolers— every type for 


After the heating season, don't hang- 


up your salesmen —let them jump 


right into Air Conditioning! G-E In addition: Condensing Units, 


of all kinds of business. 


gives youa complete line for cooling Cooling nits, Evaporative Con- 





densers. equipment for Walk-in 





This year, too, more people than Refrigerators, Locker Storage 









ever before are asking about G-E \ § 27). plants, ete. 
Automatic Heating equipment! | 4) 

When you’re a G-E Dealer you =e % Ny 
get (1) highest quality equipment, one room, a group of rooms or a hi? 
(2) complete lines—oil and gas, for whole house. And “Packaged | 
radiator or warm air heat, (3) a Weather” units for winter, summer, 
typical G-E healthy profit set-up, or year “round air conditioning of 1 ii 
(4) national advertising to soften up shops, stores and offices. 
your market, (5) local cooperative And G-E Air Circulators are “nat- Now, as never before, you can count 
advertising and dealer promotion urals” for lower income homes, on General Electric for year round 
material to help you cash in. offices, stores and factories. prospects and profits. 


meme meme eae 


| GENERAL ELECTRIC COMPANY 
ECTRIC {S285 
GENERAL a Cc | I want details on the new G-E Dealer Franchise for my 
[ territory [ am interested in Automat Heating “um. 
| mer Cooling Commercial Refrigeration 
I 
| 
/ 
| 
J 





Vame 


Street 
—— eer crm rere mer mm meme 
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LESS? 


Because of “WHAT'S IN SIDE’ —It is the built-in or functional features—built 





$-1170—CENTURY 
Exposed Two-Vailve 
Shower with Wall Type 
Anystream Seif- 
Clea Head. Hi- 
= 4 Seat valves with re- 
")) newable Monel seats. 









ee A 


$-1140— CENTURY Exposed Mixometer Shower 
with lockshield controlied Anystream Seif- 
Cleaning Head. Renewable Monel valve seats 






for endurance—that make Speakman nearest to life-time fixtures. Over a 
period of time, the actual cost of a Speakman Shower and Fixture instal- 
lation is less, compared with the most competitive. 


Internal design is simple—there is nothing intricate or complicated to 
get out of order easily. All working parts are renewable. Valve castings and 
parts are extra heavy. Renewable MONEL valve seats and washer-screws are 




























aha. 








GE ie 
[i 












$-1000— COMMANDER 
Built-in Mizxometer 
Ss with Anystream 
Self-Cleaning Head. 
Renewable Monel vaive 
seats. 


$-1030—CENTURY 
Built-in Two-Vaive 
Shower with Anystream 
Self-Cleaning Head. 
Hi-Seat Vaives with re- 




















newable Monel seats. 











used to combat the corrosive action of water. Long-wearing 
composition washers are encased in swivel discs—thus 
eliminating chafing and excess wear on seat and washer. 
Perfectly matched, smooth, clean-cut threads insure easy 
operation. 


The finest shower head made is the Speakman ANYSTREAM 
Self-Cleaning Head shown on showers illustrated. Nothing 
compares with this head for real shower pleasure. It gives 
the bather a choice of shower spray from coarse to fine, 
as desired. It’s also self-cleaning—eliminates complaints 
caused from stopped-up shower heads. With little care this 
head will give excellent service indefinitely. It is designed 
and constructed for years of hard use. 


Whatever your shower or fixture problems, your selection 
of Speakman Showers and Fixtures will save your customer 
trouble and inconvenience through longer life, lower main- 
tenance costs and efficient operation, as compared to lines 
of unknown quality. 


SPEAKMAN COMPANY 
WILMINGTON, DELAWARE 
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be the successful bidder 


aa 
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Midland Gardens Apartments, Bronx- 
ville, Westchester County, New York 
—a successful Modine one-pipe steam 
Quiet-Seal Convector Installation. 
Raisler Corp., heating contractors. 


U S e was J The QUIET-SEAL Convector heating unit 


7 » | operates on a one-way flow principle . 
steam, condensate and air all flow in same 


E te Re | ction, eliminating counterflow troubles. 
modine fe ee 
CONVECTORS WITH Quit Seal HEATING UNIT 


» »- THE SUCCESSFUL MODERNIZED METHOD 


for one-pipe steam heating 


You don’t submit bids just because you like to figure. You convector heating unit is specifically designed for one-pipe 
: want to get the job. . . and the profit it should bring. On steam heating. Forget about the old-fashioned one-pipe 
convector installations Modine means the difference be- steam and its performance troubles. Modine is modern, 
tween getting and just bidding. and truly satisfactory ... with the well-known economies 
With the new Modine one-pipe steam convector you can and simplified piping ... but with new noiseless operation 

get jobs in the moderate cost housing field . . . apartments and full heating capacity. 


to small homes... jobs you couldn't even come close to 
before. Yes, right in the face of warm air heating com- 
petition. 

Newly developed, and Modine-patented—the Quiet-Seal MODINE MANUFACTURING COMPANY, 1722 RACINE ST., RACINE, WISCONSIN 
Your Modine representative's name is 


in your phone book's ‘‘Where to Buy It"’ 
section under Heating Apparatus. 


Quiet-Seal one-pipe steam installations are going in all 
over the country. Get the details now, in Modine literature. 





WRITE FOR CATALOGS 
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NO BOLTS, NO SCREWS THE mMOdi WITH THE 


tre A ae MANUALLY REMOVABLE ENCLOSURE FRONT 
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OU remember them when you 

went to school —the “copy book 
maxims” you found in your reader. 
No one questioned their truth. They 
were so reasonable we all accepted 
them and forgot the importance of 
their teaching. 

Stop a minute and think. It is 
obvious that it is smart selling 
to put public preference to work 
for you. 

Take the matter of plumbing. Ina 
survey conducted by an independent 
research organization, 83% of those 
who could name a manufacturer of 
plumbing mentioned Crane, and 
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THE PROOF 
OF THE PUDDING IS 
IN THE EATING! 


WASTE NOT—WANT NOT! 


QUALITY REMAINS 
LONG AFTER PRICE IS 
FORGOTTEN! 








91% of these recognized Crane as 
being high in quality. 

Translate this wide recognition 
of Crane into benefit for you. Your 
customers and prospects, too, con- 
sider Crane as being “tops in qual- 
ity.”’ For that reason you will find 
jobs easier to sell when Crane fix- 
tures are specified. When you rec- 
ommend Crane, your prospect has 
confidence in your judgment. 

W hy not let public preference help 
your sales this year. The public pref- 
erence for Crane can mean bigger 
business for you—remember, “It’s 
easier to sell what the public prefers.” 


C11004 Hanover closet—a close-coupled 
closet of modern design. Compact and quiet 
yet low in price. 


C183 Oxford lavatory—a high quality 
lavatory of vitreous china—low in price. 
Has mixing faucet, and shelf back.’ 


C19083 Kitchen Pride sink. Has double 
compartment, mixing faucet, and spray. 
Ideal for continuous counter installation. 





CRANE CO., GENERAL OFFICES 
836 S. MICHIGAN AVE., CHICAGO 


VALVES* FITTING Se PIPE 
PLUMBING «© HEATING « PUMPS 








CRANE 


NATION-WIDE SERVICE THROUGH BRANCHES, WHOLESALERS, PLUMBING AND HEATING CONTRACTORS 
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GOING OVER BIG 
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... because it’s basically 





*The King Ball Cock is 
diaphragm action, hy- 
draulic operated. 


(Patent applied for) 









— % 
’ 
. 


New full flowing, quick closing 
valve eliminates trouble, assures 
long, dependable service. 


® Again NIBCO contributes to the 
progress of modern plumbing, this time 
with the creation of the KING Ball Cock 
—the newest and most important addi- 
tion to the famous NIBCO line of valves 
and fittings. 








NORTHERN INDIANA BRASS CO. 
Elkhart, Indiana 


different* 





True quickclosinghas been obtained 
through ingenious design which makes 
the pressure of the water itself operate 
this diaphragm valve. The float serves 
only to release the pressure. Working 
parts are of Monel Metal. 


The KING Ball Cock comes in a dis- 
tinctive blue box. Also available in 
vacuum breaker model. Ask your job- 
ber about the new KING Ball Cock 
that is literally the talk of the trade. 
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m OW do I sell so much heating equipment? Here, then, is how you can make your selling job 

H That’s what I was asked to explain at our easier. Specify that your heating equipment shall 
last sales meeting. Among other things I mentioned have G-E motors. These motors will give an added 
that the General Electric motor on our equipment appeal that will help you, too, to step up sales. 
helps me sell. Most of the boys didn’t realize the General Electric Company, Schenectady, N. Y. 
punch in that selling fact. But I know! It’s worked 


for me! 


‘“‘People are already convinced of the dependability G-F MO 

of G-E motors. They have had experience with TORS HELP YOu 

them on refrigerators, washers, and pumps. And ee SELL 
so when I point out that these motors are used on fine, Eta, an oil 
my heating equipment it makes a difference to Preferences as follows: they nlinaiaaee, 
them. In what better way could I convince my 

prospects of the electrical dependability of the 

products I’m selling? Yes, sir, these G-E motors do 


help me close sales.”’ 


ow gunn 


qe 
sroF 
o pik cow 


The new G-E per- 
More than 100.- Single- and two- manent -split 
000 G-E capaci- speed motors for capacitor - motor 
tor-motors are Spa-ghece mo- belt-driven blow- for direct -con- 
now in use on tor for solid- ers on air con- nected fans and 
domestic stokers. flange mounting. ditioners. blowers. 
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PRACTICAL DEMONSTRATION | hee 7 
OF TRANE SLOGAN: eh Venity The 


W is. 
“Teamwork with Architects... Engineers 
and Contractors” 





y= HE progress of heating, cooling, and air condi- were used. In the case of any type of building 
tioning depends upon close cooperation between everywhere, there are Trane Products to solve the 
architect, engineer, contractor, and manufacturer. problem. The broad Trane line enables the archi- 
The Varsity Theatre in Milwaukee, Wisconsin, tect, the engineer, and the contractor to make 
piers an example of such cooperation. In this a selection best adapted for the job at hand. 
three-purpose structure are offices, stores, and a Every step The Trane Company takes is care- 
motion picture theatre. Each presented different fully considered in its proper relationship with 
Muirements. Each requirement was met in the the local trade and professional groups through- 
ame way——the proper application of proper equip- out the nation. This factor represents a policy of TRANE CLIMATE CHANGERS 
t by the local professional groups engaged. constant progress, achievement and development. The Trane Climate Changer line is designed 
In the case of the Varsity, Trane Climate Trane recommends to the public: “Buy Heating to afford a unit selection for practically 


. ; every known air conditioning purpose. Six 
agers, Trane Water Cooling ' & purl 
major fypes ine lude 165 different sizes and 


lb, Tra i 
ne Steam Heatin Architect ... Emgineer ... Con- , 
° s . models with a apacity range from 250 flo 
lh, and Trane Convectors tractor ... for your protection.” 48.000 CFM to mect a wide variety of 


building require ment A event y-six page 


HE T R i) n E C 0 m 9 n ¥ L A C R OSSE W 1S¢ 0 n § I n data bulletin containing com pili bi en gineer- 
| , 


! 
ine information on Trane Climate ¢ hangers 


Also TRAWE COMPANY OF CANADA LTD., TORONTO, ONTARIO and their application is available for the 


convenience of trade and profession. 


and Air Conditioning Through Your 





Heating... Cooling... Air Conditioning Equipment 


Heaters . Specialties - Convectors - Cooling Coils - Blast Coils - Unit Ventilators - Compressors - Air Conditioners - Low Pressure Refrigeration 
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Have you read the current issue of MYERS WATER WAY? If not, 


Planned All Year Water System Sales Program now available to active 
dealers who are already selling Myers Water Systems or to other water 


system dealers who are looking for bigger opportunities to make more 


7 grab a copy and get important information about the new Myers 


money during the months ahead. 


Myers Factory Salesmen and Myers Distributor Salesmen are rapidly 
bringing complete information direct to their Myers dealers. If you 
are not as yet familiar with this new Myers Program and what it means 
to you, wait for the Myers Salesman or the Myers Distributor Salesman 


who regularly visits you to personally tell you all about it. 





New Dealers—vwrite us direct for details. We are ready to support 
live dealers who are willing to cooperate and tie in with the biggest 


planned all year program ever announced to the water system trade. 


THE F.E.MYERS & BRO.CO. 
ASHLAND, OHIO. 





PUMPS —WATER SYSTEMS — SPRAYERS — HAY TOOLS — DOOR HANGERS 
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Tests made by a nationally 
known, independent research 
laboratory (name on request) 
show Watrous SILENT-ACTION 
equipment eliminates an aver- 
age of 88.5% of flush valve 
noise energy. 


Vere cd a SILENT TYPE FLUSH VALVE THAT STAYS SILENT 


OU will find the new Watrous SILENT-ACTION 

Flush Valve distinguished in two ways: First, 
it operates with almost unbelievable silence (proved 
by independent laboratory tests). And second, alone 
among all silent-type flush valves, it has no screens, 
shot or mufflers of any type whatsoever to become 
clogged. 


As a result, this valve brings to users 3 highly 
important advantages: (1) It assures silent operation 
that STAYS silent. (2) It eliminates the need for fre- 
quent adjustment of shut-off to compensate for 


This patented. corru- 
gated dispersion silenc- 
ing element does the 
bulk of the silencing 
job. NOTE THAT NO 
SCREENS ARE USED. 


Patented 


gradual clogging (such as occurs when screens are 
employed). (3) It has no parts requiring frequent 
replacement or cleaning. 
All Watrous Flush Valves can be 
furnished complete with Watrous 
SILENT-ACTION equipment. Equip- 
ment can also be used to eliminate 
the bulk of flush valve noise on old 
installations. 
For complete information, write 
for your copy of “A Scientific 
Method of Silencing Flush Valves.” 


THE IMPERIAL BRASS MFG. CO. 
1231 W. Harrison St., Chicago, Ill. 


air inlet 


completes the elim- 


| 
= 


~ 


ination of objection- 
able closing noises. 
Cushions closing ac- 


tion of the valve. 


DISTRIBUTED EXCLUSIVELY THROUGH 
WHOLESALERS OF PLUMBING MATERIALS 
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OUGHT A CAMBERLEY! Her kitchen’s 
took the new 54” size. All sorts of 
savers! Mrs. Jones needed the 60” 
her time and trouble.” 





“MRS. ALLEN B 
small so she 
Kohler work 


— says it saves 












all kitchenettes of the 
On washday, the 
1 sink basin, 
difference i 





installed in 
rtment house- 
laundry tray am 
make 80 much 


“THE SEA CLIFF, 
new Page @P4 
big, extra-deep 
all in one fixture, 


e % 


® Kohler | 
edge sinks of rigi 
customers rigid enameled cast i 
Kohler a eee range of styles at a wide densi offer your 
neg sold only to Master Plumbe of prices. 
ohler Co. Founded 1873. Kohler re dvonah 
+ isconsin. 


wholesalers. 






| HAVE JUST THE SINK YOU WANT 


1 CARRY KOH 









LER’S COMPLETE LINE 
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“HERE'S THE NEW W 
Reenenage bn e ILSHIRE. Mrs. Brown just bought 
y, needs two basins and two dey i a 
‘pressed drain- 
Kohler 


Du 
ain >. ; 


boards — 
- 666 square inches of workin 
g space... 


articles, aci . ° 
id-resi . 

no wond ’ sting enamel, roomy cabi 

onder she’s pleased!” y cabinets and drawers — 








7 


| “MRS. EDWARDS T00 
nts —— one 
A fine big cabinet, 
her new Wellwin so easy 


p com- 
for 


K THE WELLWIN. Two dee 
ng dishes, one 


for washi 
mberley- 


as in Cla 


\\ 
partme 
to clean!” 


‘~ ‘TT rinsing. 
She finds 


PLAN 
NED PLUMBING AND HEATING 
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POWER 
VISE STAND 
























Puts money in 
your pocket, every 
working day. 
Ready for work, any place—any time, 
the POWER VISE STAND makes money 


for you because it saves threads, time 
and labor on every job you do. 





It converts your regular die-stocks, cut- 
ters and reamers into POWER tools, 
whether you use it in the shop or on 


the job. 


And best of all, the POWER VISE 

STAND sells at the LOWEST 

PRICE of any 2” pipe machine 

in the history of the industry so 

that only a very small investment will 
put it to work for you. 












OUP 
Ce 


Date I 
Send me your Bulletin “Time 
Studies and Cost Comparison” | 
which shows how the POWER I 
VISE STAND can make money | 
I 
I 
I 






ON TODAY! |} 





ae RETURN THIS 






















for me: 




















The POWER VISE STAND 
threads 4” pipe with drive 
shaft and geared die-stock. 


Name 


Address 
City State 








Just use your roller 
cutter for cutting 
off by power. 


THE OSTER MANUFACTURING COMPANY 


SOGs BRSt 64st STREET 
oe tag AW Oo, Og 4 @ 




















WERE'S THE MAN TO GIVE YOU REAL 
SERVICE AND SATISFACTION 
ON ALL YOUR STEEL PIPE REQUIREMENTS 


ae eee - ee a aan cea 


This is your local J & L Standard Pipe 
‘distributor. He is an important and 


progressive business man in your 


‘community and operates a jobbing 


esee that’s a real pleasure to do 

| business with. He realizes the success 

of his business depends upon the suc- 

cess of your business. Therefore he is 

always ready to give you the kind of 

service that helps you make money. 

He knows, too, that the way to give 

customers lasting satisfaction is to fill 

alorders with highest quality goods. 

that’s why he carries J & L Standard Pipe made of J & L Controlled Quality (CQ) Steel. 
When you need standard steel pipe, call your local J & L Pipe distributor — you'll get 

teal service and satisfaction. Look for him listed in the classified section of your tele- 


phone directory under “‘Pipe.”’ Ask him for our catalog SP-4. 


JONES & LAUGHLIN STEEL CORPORATION 


AMERICAN IRON AND STEEL WORKS 


PITTSBURGH, PENNSYLVANIA 





‘L—PARINER IN PROGRESS TO AMERICAN INDUSTRY 
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SCOTT- NEWCOMB 


Has a full line of pressure oil 
burners from 12 to 20 gallons 
per hour. 


PRICED TO MEET 
ALL COMPETITION! 
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Stokers for Hard 
Oil and Ges Air of Soft Coal—/ 5 
Oll Water Heater Conditioners— ‘0 ),000 Ibs. per 
—Burns No. 3 Beautifully styled, hour; also bin 
oil; mo storage efficient contra- feed and ash re- 
fonk required. flow types. mover types. 
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Scott-Newcomb Solves the Fractional 
Gallon Burner Problem. Revolutionary 
Invention burns 1/2 to 3 gph of No. 3 oil! 


Now you can get high efficiency and low 
stack temperatures in small furnaces, boilers 
and water heaters. Scott-Newcomb eliminates 
nozzle changing, banishes nozzle blocking, 
yet you can get any fraction of a gallon 
wanted, with perfect atomization, with- 
in the range of !/ to 3 gph. 





his new type pressure oil burner, when burning '/2 gph, uses 
whirling slots the same area as a 7 gph nozzle—the orifice 
is the same size as that of a 3 gph nozzle. It can quickly and 
accurately be adjusted to small fire-boxes. 

S/N thus eliminates a big sales and installation problem 
for the dealer —banishes the old trial and error method of 
changing nozzles. 

Get all the facts on this latest addition to the Scott-Newcomb 
line. Remember Scott-Newcomb pioneered the automatic heating 
industry, starting in 1918. 

This revolutionary oil burner is just what the industry has been 
waiting for. It will permit the building of small, compact, efficient 
heating plants. 


- Za| SCOTT-NEWCOMB, Inc. 


rrawrecyert 6=©.1923 Pine Street St: Louis, Missouri 








Store Coolers— Oil and Gas 


Room Coolers— 3,5,7'/2,10and Coal Furnace— Boilers—Stee! 

units that really 1s t0n capocities Hond or stoker and cast iron; Attic and Venti- 
cool; quiet, af- 4, meet the grow- fired, or for oil beautiful design; lating Fans—All 
fractive appear- ing demand of or gas. With or efficient, low sizes. 


once. 





this great market. without blower. priced. 


Sales LEADERSHIP THROUGH Engineering LEADERSHIP 
























April, 1940 


Magneseal Makes the Brg 


DOMESTIC 


ENGINEERING 





29 


Difterence 


in Penn-Built Boiler Controls 


You Can Forget Fancy 
Claims-++It’s the Contacts that 
Have to “Take It’’ 


Installation and service men have said: 
“Penn is missing a good bet by not telling 
more about the Magneseal contact unit, 
instead of waiting for us to find out about 
it from field experience.”’ 


The men in the field are right. A limit 
control or an operating water temperature 
control is only as good as its current carry- 
ing unit or contact structure. It’s the con- 
tacts that take the punishment over long 
years of service. So that makes Magneseal 
the BIG reason why Penn Boiler Controls 
have such an outstanding field service 
record. 


Briefly, Magneseal is: 1. A snap-acting, 
magnet contact structure, originally pat- 
ented by Penn and incorporating Penn’s 
latest improvement patents. 2. A contact 
structure from which all troublesome flexi- 
ble leads have been eliminated. There are 
no internal wires .. . no soldered connec- 
tions... inside Penn Boiler Controls. 3. A 
contact structure which handles low volt- 
age or line voltage (to 250 V.) circuits with 
equal dependability. 4. A non-breakable, 
completely enclosed contact unit—tamper- 
proof and free from dust and moisture 
problems. 5. A standardized, factory ad- 
justed contact unit, completely inter- 
changeable. 


These points sound good on paper, but 
actually, here’s what they mean to the 
automatic heating installation and service 
man: 1. Positive contact action under all 
normal conditions of equipment vibration, 





440 Series Bimetal Immersion Controls are simple 
in design; may be mounted in any position. 


More information on what Penn Controls will 
do for you — One of a Series. 





regardless of mounting 
position. 2. C omple te 
elimination of internal 
connection “breaks,” 
over a lifetime of service. 
3. One standard stock of 
boiler controls for all ap- 
plications — line or low 
voltage. 4. Freedom from 
dust and moisture prob- 
lems without the hazard 
of breakage. 5. A stand- 
ard unit for replacement 
if original contacts should 
ever become damaged by 
abnormal load conditions. 
Merely remove two 
mounting screws and in- 
stall new Magneseal unit. 
No contact adjustments 
to make... no new set- 


tings to make on the installed control. 


Magneseal is not “‘something new.’’ In 
Penn Boiler Controls, it has been through 
four years of successful service. Try Penn 
Boiler Controls on your next job. Learn 
why today’s users are repeat buyers. 





Pressure controls are avail- Strap-on Controls 
able for steam or sub-at- for limit switch or 
mospheric systems. unit heater service. 


Ask Your Jobber for Penn 
Bozler Controls 


Penn Boiler Controls are carried by 
leading heating supply jobbers in princi- 
pal cities. If you cannot secure them from 
your regular supplier, write for information. 
Penn Electric Switch Co., Goshen, Indiana. 
In Canada: Powerlite Devices, Ltd., Penn Elec- 
tric Switch Division, Toronto, Ont. Export: 
100 Varick Street, New York City. Branches 
and representatives in principal cities. 





vs 8, Boa 








MOUNT IN ANY 
POSITION. Penn 


Boiler Controls, in- 
corporating the pat- 
ented Magneseal 
contact unit pic- 


tured above, may 
be mounted in any 
position. Locate the 
temperature control 
longs on the unit ‘ 
most convenient wirins 
justing. There is n “upside 


down" position with M igneseal. 
























WIRING IS EASY with 
Penn Boiler Controls. Stand- 
ard steam pressure controls, 
hot water limit switches and 
operating water tempevature 
controls are two-wire. Avail- 
able tor Speci il applications 
| 














in three wire sinegie pole, 
double throw constructions. 
Simplicity ot wiring tor either 





two- or three-wire controls is shown. Wiring ter- 
| 


minals are a part of the Magneseal unit 


+ add, NIENT ADJUST- ~ | 
MENT is a feature of all Penn oe 
Boiler ( ontrols. Ty pic al ex- iy, \ 
amples of the accurately cali =a 
brated adjusters available 
Penn pressure and temperatur: 
controls are shown at the right 
top is the 440 Series 
Bimetal Immersion 
Control; lower right, 
the range and difter- 
ential adjusters on 
pressure controls; 
lower left, the finger- 
tip calibrated r ine « 
adjuster of the 420 — 
Series Strap-on Controls 
convenient, 
installation and servicemen. 

























accessible adjusters 


PENN BOILER CONTROLS are available for 
steam and sub-atmospheric heating systems, for hot 
water heating, for tank or tankless type domesti: 
hot water systems and in dual temperature trol 
for various heating applications. Al iVallable in 
special ranges for industrial pressure and tempera 
ture regulat pplicat 
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he says, because he has found by long experience that 
K-CO ground key stops for gas, water and steam, K-CO 
valves and other brass plumbing fittings are reliable in 
every respect. The best metal, precision tooling, ac- 
curate finishing, and rigid factory inspection, are what 
he wants—and what every K-CO user gets. 


y oli Combination Boiler Drain 
Q and Pressure Relief Valve 


re 









Here is a combination boiler Drain and 
Pressure Relief Valve—neat, compact 
and accurate. Two essentials are com- 
bined in one unit. 





The pressure at which the valve auto- 
matically relieves is indicated by the 
handle. 
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Thanks: 

Domestic Engineer- 
ing is the writer’s 
favorite business 
it defi- 


nitely contributes to 


magazine. 





our industry. 
T. M. Hansen, 


New London, Conn. 
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From Dawson 
To the Editor: 

I would be very much pleased to re- 
ceive a letter from an authority stressing 
the importance of cooperation between 
the board of health and the plumbing in- 
particularly in 

regulations of 


spector, enforcing the 


rules and the plumbing 
code. 
J. Wilbur Smith, plumbing inspector, 


Gloucester City, N. J. 
ee @ 
@® Mr. Smith’s letter was sent to Dean 
F, M. Dawson, director of the Iowa In- 
stitute of Hydraulic Research, Iowa 
City. Mr. Dawson wrote: 

“Domestic Engineering has for- 
warded to me your recent letter relating 
to the importance of cooperation be- 
tween the board of the health and the 
plumbing inspector. 

“In brief, I should like to say that no 
one with the proper public health view- 
point questions the close relationship 
which exists between good plumbing and 
proper health and sanitation. The en- 
forcement of the provisions of plumb- 
ing codes is a matter that should receive 
the complete cooperation of all who have 
connections with a board of health. This 
is particularly true of those parts of the 
codes relating to cross connections and 
inter-connections. 

“Attached are two reprints which may 
be of interest to you. If you would like 
other publications dealing with this sub- 
ject, I suggest that you write for Tech- 
nical Bulletins No. 1 and 2. These may 
be secured from the secretary of the Na- 
tional Assn. of Master Plumbers, 917 
Fifteenth St., N. W.. Washington, D. C. 
The price of the bulletins is $1.00 and 
$0.50 respectively.” —Ed. 


How’s Business? 
To the Editor: 

A trip to the West coast prevented 
My taking part earlier in your annual 
“How's which 

[ am glad 


observations 


feature 
published a few months ago. 
to confirm 


susiness” was 


from my 


own 


the prophecy for better business which 
your article contained. 

[ have the optimism to believe that 
our volume of business tor the year 
1940 


in 1939 and it seems to be the consensus 


will be quite a bit greater than 


of opinion our various offices 


that 
of line. 


among 


fifty per cent increase 1s not out 
Albert Penn, president, 


Penn Electric Switch Co., 


Goshen, Ind. 
e® @°e 
History Books 
To the Editor: 
At our state convention held in Muil- 


waukee the last of January and the first 
of February, your photographer was kind 
and courteous enough to take pictures 
of the 
auxiliary. It 


past and present officers of the 


was our intention to use 
these pictures for our history book, but 
we note only one picture in the Febru 
ary issue, 

Therefore, would you please advise me 
if it is possible to obtain some of the 
pictures taken. 

Mrs. Erwin B. Knauer, Milwaukee, 
Women’s Auxiliary, 
Assn. of Master 


Wisconsin 
Plumbers. 


@ Pressure upon available space at con- 
vention time sometimes necessitates de- 
lay in publishing some of the pictures 
until succeeding issues. In the Women’s 
section this month will be found an ad- 
ditional photo taken at the Wisconsin 
auxiliary meeting. Mrs. Knauer’s let- 
ter, written after her receipt of photo- 
graphs taken at the convention, follows: 


To the Editor: 

The taken by 
photographer at our state convention ar 
And 


Certainly we did not ex- 


photographs your 


rived this afternoon. what a nice 


assortment. 

pect all that. You can rest assured the 
members will be happy and pleased in 
deed when they see them. .. These pi 


tures are invaluable for the history of 


the auxiliary. 
Knauer 


Krwin B 


Mirs. 
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P. & H. Weeks 


@ The 49th annual convention is over 
and those who attended were repaid for 
the time and money spent. Now that we 
are settled down to business again let 
us not forget some of the things that 
are yet to be accomplished ere we meet 
next February. I refer particularly to 
the resolutions that were adopted. 

The various locals should be giving 
consideration to “National Plumbing 
Week,” which should be an event of 
early Spring, then later “National Heat- 
ing Week” should receive our attention. 

James R. Fitton, vice-president, 
Ohio State Assn. of Master 
Plumbers, writing in the “Ohio 
Master Plumber,” March, 1940. 
meeting, the 


\t its recent annual 


Ohio association passed a resolution in 


support of National Plumbing = and 
Heating Weeks. kd 

eee 
fo the Editor 


support cyt 


and = | 


ballot in 
Week 


following 


find my 
Plumbine and Heating 
would like to add the 

\ Cuitv. National 
Heatiny Week, if properly planned 


publicized 


kneclosed 


State or Plumbine 


and 


and would, without a qu 


tion of doubt, do* much to brite goood 


will for oul mdustry it has been my 
surrounded out 


We 


publi 


contention that we have 


industry with too much mvystery. 


have not properly advised the 
constitutes good plumbing 


We 


vantage of the 


as to what 
taken ad 


h 


and heating. have never 


‘ 
story wit 


splendid 


we of the industry have to tell and I 


opportunity through a medium 
kind, if, as [ before. if 


conducted, to 


sco al 


J 


ot this said 


properly enhance the 
prestige of the master plumber and the 
In my opinion this 


Week should be 


lines of. say, the 


plumbing industry 
Plumbing and Heating 


conducted along the 


; } all; mar rot 
automobile show, an all-industry prop 


. : - : - 
osition with proper displays showing tiie 
mitrie ate parts oft olumbing systen 


with our leading mantiacturers exnip 


: ' + 1 —s ‘ } — i 
iting and the master plumbers charged 








Ketween Ourselves ae 









with the responsibility of getting the 


public to see the exhibit. 
I do not think that it should be a week 


set aside, shall we say, from coast to 
coast, but it should travel trom place 
to place, each community or city or 


territory designating a Plumbing and 
Heating Week. Master plumbers should 
be in attendance at the manufacturers’ 
booth to greet their customers and ex- 
plain to them in detail what constitutes 
good plumbing and, after the week 1s 
the that 


exhibit. 


over, follow through on leads 
have resulted from the 
It has always been difficult for me to 


understand why people realize and ap- 


preciate the value of radios, automo- 
biles, electric refrigerators, and many 
other items too numerous to mention 


and yet to take plumbing for granted. 
We of this industry must, in my opin 
ion, take some concerted action to edu- 
cate the awareness of 
what modern plumbing is... . With our 
far-flung resources it does seem that we 
could have an all-industry movement to 
more 


public to an 


educate, enlighten, and create a 


friendly acceptance of plumbers and 
plumbing in general. 


T. W. 
Chicago, 


Merryman, 


11. 


Tragedies 


To the Editor: 

For the past few years I have been in- 
terested in compiling a library dealing 
If you can forward to 
dealing 


with sanitation. 


publications with 


me lists of 
findings of sanitary committees, public 
health works engi- 


neering reports and others, I should be 


associations, water 
very grateful. 

[ am especially interested in getting 
compiled that have 


been known to have come from faulty 


cases of diseases 


plumbing. 
Nunamaker, 


Canton, Ohio. 


MH. L. 


@ The Fiftieth Anniversary (October) 
Issue of Domestic Engineering con- 
tained analytical reports of some of the 
best known tragedies which have oc- 
curred as a result of faulty plumbing and 
heating. We are glad to make these 
articles, and others which we have pub- 
lished within the past several years, 
available without charge to interested 
readers. 

The VU. S. Public Health Service, 
Washington, D. C., has issued a com- 
plete report of the Chicago amebic 
dysentery outbreak. The title of the 
study, which can be purchased for $0.20 


from the U. S. Government Printing 

Office, is “Epidemic Amebic Dysentery 

—The Chicago Outbreak of 1933.”—Ed. 
ee @ 

Morrill’s Cabin 

To the Editor: 

The writer had the good fortune to 
work with R. T. Morrill in the air dis- 
tribution system for his “log cabin,” de- 
scribed in your March issue. 

The air distribution outlets through- 
out the entire house provide directional 
flow, excellent diffusion and a high rate 
of aspiration. All supply outlets are lo- 
cated high on the inside walls, and de- 
liver the air toward the outside walls. 
This type of location provides good air 
distribution for year-round conditioning, 
and especially for summer cooling, since 
it allows air to be delivered into the 
rooms at 55 deg. Fahr. 

After the air passes through the grilles 
the supply air is thoroughly diffused 
with the room air, resulting in comfort- 
able conditions, without drafts, in the 
room. The diffusing lugs on the grilles 
cause the air to leave the grilles in a 
turbulent fashion, which draws the room 
air into the air stream for complete mix- 
In other words, one of the most 
considered in 
good air distribution is the thorough 
mixture of the air that is being sup- 
plied, with the air that is in the room, 


ture. 


important points to be 


without drafts. 
V. M. Lathers, 
sarber-Colman Company, 


Rockford, III. 


@ Mr. Morrill’s’log cabin attracted 5,000 
visitors in the few months in which it 
was open to the public as a model home 
and a working display of plumbing and 
heating equipment.—Ed. 


Bathtub Census 


The fight against the so-called “‘bath- 
tub census” as part of the Census of 
Housing being made by the Census Bu- 
reau in April has been lost. Senator 
Tobey of New Hampshire carried the 
fight to a Senate committee, onto the 
Senate floor, and onto the air waves. 

The housing census questions pre- 
pared in the Department of Commerce 
included a series calling for information 
about bathrcom and toilet facilities of 
houses and other dwelling places, the 
number of persons using them, and 
whether such persons include others out- 
side of the family or householder. 
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As the battle drew to a conclusion, 
William L. Austin, director of the cen- 
sus, sent a whimsical letter to Senator 
Tobey suggesting that since the “little 
census blitzkreig’”’ had spent its force 
and the Easter season was upon the 
world, the “spirit of charity and forgive- 
ness should prevail,” and therefore ask- 
ing him to join with the director “in 
binding up the wounds.” Mr. Austin 
wrote the Senator among other things: 

“Please be frank enough to state the 
recognized truth that bath and toilet 
facilities in any home are, perhaps, the 
most important characteristics to indi- 
cate the kind of abode; that they are 
vital facts in arriving at or justifying 
claimed values, and that no housing cen- 
sus would be complete without them. 
Please explain that municipalities, pub- 
lic utilities, real estate men, bankers and 
health authorities need these statistics to 
govern extensions of facilities and that 
these inquiries are for the public good,” 


@ee 
Pictures 
To the Editor: 

A copy of a photograph taken at the 
annual convention of the Ohio Assn. of 
Master Plumbers was received by me 
some time ago. Due to illness, I have 
been rather tardy in acknowledging it. 

However, I do wish to tell you how 
much it was appreciated and also that 
it was very considerate of Domestic En- 
GINEERING to do this. 

Mrs. Aug. A. Schmutz, secretary. 
Women’s Auxiliary to the Ohto 
State Assn. of Master Plumbers, 


@e*s¢6 
Cover 


@ “Does a house plus a lot equal a 
home?” This is the question posed on 
this month’s cover. The answer is “no” 
for, to state the obvious, modern plumb- 
ing and heating are necessary to make 
a home of a house. 

This is pertinent in any consideration 
of the rapidly growing “lowest-cost” 
building field. The houses as priced in- 
clude only bare plumbing necessities 
—some not even those. But the plumb- 
ing and heating contractor who makes 
a bid for this type of business will keep 
in mind the fact that the American pub- 
lic demands more plumbing than bare 
essentials or less. Articles elsewhere 
in this issue illustrate how some plumb- 
ing and heating contractors are concen- 
trating their activities in providing qual- 
ity plumbing in the lowest-cost housing 
field.—Ed. 
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A SUPER VALUE 
IN 1’ TO 2’ RATCHET THREADERS 


Here is a means of renewing your tool equipment at low cost. 





* Ans 





The new “TOLEDO” No. 1R is an unusual value in 1” to 2” ratchet 
threaders. 





Finest of materials and workmanship. Proven design and easy operating. 


Four sets of dies—2” size are high sneed steel—assure thread accuracy and F. 0. B. TOLEDO, OHIO 
easy cutting. Strong tubular handle is 24” long. OR YOUR DEALER'S STOCK 


Insist on a Genuine “TOLEDO.” Order from your local dealer today. 


THE TOLEDO PIPE THREADING MACHINE CO. 
TOLEDO, OHIO NEW YORK OFFICE, 72 LAFAYETTE ST. 


"TOLEDO" 


YOU’LL DO BETTER 
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When a parade goes down the 
street, we can do one of three 
things. If we don’t like the pa- 
rade in question, we can turn our 
backs to it and be completely ob- 
livious to what is going on. On 


the other hand, we can stand on 





the sidelines with the rest of the 
crowd, and after the parade is over, content ourselves 
with the recollection of what fun it was to see the sights. 

The third and most important possibility is to study 
the parade before it begins and then take an active 
part both in planning it and in the actual performance. 

What has a parade to do with the plumbing and heat- 
ing industry? Nothing, except that it forms a first- 
class analogy when compared with low-cost housing. In 
case there are some who would turn their backs to the 
low-cost housing parade, it should be pointed out that 
low-cost housing is a reality. It is something which ts 
here and which is increasing to huge proportions. Low- 
cost housing is not a visionary project which dreamers 
hope to see accomplished some time in the future. 

These assertions are made because it is observed that 
there is a tendency to overlook this development. This 
is because new construction is competitive and, when 
the chief objectives of new construction are to cut costs, 
the results have questionable interest for those who are 
thinking in terms of building business. Beyond these 
angles, there are considerations which take precedence, 
chief of which is the fact that the vast extent of low- 
cost housing introduces problems which should not and 
cannot be disregarded. 

If we think in terms of the third parade possibility, 
the first task is to study low-cost housing. These proj- 
ects are springing up in all parts of the country. They 
are based on the objective of producing a family dwell- 
ing unit for $2,500.00. They are attracting the atten- 
tion of mass producers. They are engaging the active 
attention of land developers, building contractors and 
similar groups. 

Further study will reveal that in many of these the 
first objective is to provide a roof and four walls which 
will furnish shelter for the occupants, Other considera- 
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tions are being tossed aside with a wave of the hand as 
possibilities for future development. These include such 
things as finishing off the second floor, adding a water 
heater, installing laundry trays, permanent heating 
equipment and similar items. In some privately fi- 
nanced developments, we have heard it has even been 
suggested that the installation of plumbing be _post- 
poned until some future date if and when the owner is 
in a position to buy it. 

A complete analysis of the low-cost housing parade 
shows a definite need for our industry to take a part 
and, by aggressive leadership, exert a constructive in- 
fluence on the final results. One requirement in the es- 
tablishment of any home lies in the fact that the differ- 
ence between a house and a home ts in the plumbing 
and heating. Without adequate sanitary facilities and 
the comfort, convenience, privacy, healthfulness and 
satisfaction available with modern plumbing and _heat- 
ing, the dwelling is little more than a place to hang the 
hat. 

The 


which has exercised a most exemplary influence in 


Federal Housing Administration, an agency 
maintaining housing standards, very wisely provides 
that none of the mortgages it insures can cover a dwell- 
ing which does not have at least a water closet, a lava 
tory, a bathtub or shower and a sink. These require- 
ments apply to buildings in the lowest-cost bracket. 
suildings in the higher-priced brackets are required to 
provide additional plumbing facilities. 

The opportunity and responsibility which lie directly 
in the path of the plumbing and heating industry in con- 
nection with the low-cost housing parade are to bring 
This 


service 1s in keeping with the responsibility for protect- 


about a consciousness of minimum standards. 
ing public health already assumed by our industry with 
obvious benefits to all concerned. When home owners 
overlook these minimum standards they unknowingly 
lay the groundwork for the blighted areas of the future. 
house and lot 
The job 


which must be done is to complete the equation and 


‘Two plus two does not equal five. \ 


without adequate plumbing is not a home. 


a house plus a lot, plus good plumbing, 


make it read: 


equal a home. 

















a * 























Lot —- 4 House 
Good Plumbin 


=a Home 


Houses are being built. 


They are going up by the thou- 
sands and the tens of thousands. 
More houses will be built during 
the next year, it is confidently 
predicted, than in any year in the 
past decade. Further, it is widely 
prophesied that this year’s in- 
crease will comprise only one 
upward step in the long climb of building revival. 
Since our industry's stake in new building 1s so im- 


portant, it is pertinent to inquire, “What kind of plumb- 
ing will these new homes contain? ... How much 
plumbing? .. . Who will sell it, and who will install it?” 

The answers to these questions are easy when we con- 
sider only houses being built for people with high or 
medium-high incomes. These houses will contain various 
plumbing necessities plus those fixtures and conveniences 
which people of these classes have been educated by our 
industry to demand in a home. The plumbing will in- 
clude such items as laundry trays, water softeners, au- 
tomatic water heaters, etc. In the main it will consist 
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of quality fixtures, fittings and piping, and it will be 
installed by competent, qualified, dependable plumbing 
contractors. 

So much for what we are accustomed to calling 
“quality” homes. There is now an increasing activity, 
amounting to a definite trend, toward large-scale produc- 
tion of extremely low-cost houses, houses for families 
which previously were habitually “renters” or occupiers 
of deteriorated dwellings. Title I of the Federal Hous- 
ing Act, insuring loans up to $2,500 for the construction 
of such houses, has facilitated this trend. 

Neither the size nor the importance of this movement 
toward the construction of such low-cost houses should 
be under-estimated. FHA is actively behind such con- 
struction. And the homes have a tremendous appeal 
for many families of ordinary means, as the installment 
payments are “‘less than rent.” 

Some plumbing contractors, noting the building of 
numerous “‘lowest-cost’” houses in their vicinity, may 
decide that this business is not for them, that the field 
can yield little in profits from the sale of equipment, or 
percentage over installing cost. 

Other contractors think otherwise, and already are 
undertaking this business successfully. One example is 
A. Haase, Park Ridge, IIl., who has installed the plumb- 
ing in the six model homes in “Glenview Countryside,” 
a development near Glenview, IIl., which will, when com- 
pleted, comprise a group of 150 houses. 

All these houses, ranging in price from $2,800 to 
$3,800, exclusive of lot, are to be built ‘on order.” That 
is, no speculative building will be attempted. Water is 
to be supplied the community from a large tank filled 
from a central deep well; fire protection will be afforded 
by this same system. 

FHA regulations provide that houses built under Title 
I must contain as a minimum the following: a sink, a 
water closet, a lavatory and a tub or shower. The Glen- 
view houses have tubs rather than showers, and each has 
a cabinet sink. 

Nothing more than these essentials are included in 
the original selling price. It is important, however, to 
note that the plumbing in the Glenview houses is quality 
plumbing. [ixtures of established repute are used, and 
the entire system is said to be installed in accordance 


| with the strict plumbing ordinance of the city of Chicago, 
' ven though the houses are a dozen miles from the Chi- 


cago city limits. The plumbing also conforms to the 
ordinance of near-by Glenview. 

A septic tank installation for each house, and connec- 
tion to the development's deep-well water supply at curb, 
completes the plumbing of each dwelling. Thus there is 
not a great deal of plumbing in each, but when you mul- 
tiply by 150 you get a big total. This will give you an 


The photographs on the opposite page illustrate the exteriors 
and the plumbing in Glenview Countryside, a new lowest-cost 
housing development near Glenview, Ill, a few miles north 
of Chicago. The low installments necessary for the purchase 
of these houses, “less than rent,” make a powerful appeal to 
families who want to own their own homes but who hitherto 

ve been unable to consider ownership. The complete house 
without lot, containing quality bathtub, lavatory, water closet 
and cabinet sink, is offered for $2,800. The piping (see vents 
at left) is described as installed in accordance with the Chicago 
and Glenview plumbing codes. even though the development 
is located outside of incorporated limits 
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idea of the size and value of the job to be handled by the 
Haase firm. 

If the profit possibilities in this type of work ended 
here, some contractors might still prefer to stay away 
from this type of business. In this connection, it is in- 
teresting to trace the reasoning of Mr. Haase. He says: 
‘None of the houses includes a water heater in the selling 
price, but each is piped (water and gas) for one. How 
many of these new home owners are going to be satisfied 
to heat water in a teakettle ?” 

Everyone will agree with Mr. Haase that the new 
home owners will want water heaters. Then won't he be 
in a better position to sell these water heaters than if he 
hadn’t made the original installation? Naturally, he'll 
have the inside track. The same reasoning can be fol- 
lowed in regard to laundry trays (which can be placed 
in the utility room, with a minimum amount of piping), 
to water softeners and other plumbing fixtures and 
appliances. 

Much of this equipment will be installed before the 
purchasers move in. Other pieces of equipment will be 
added later, making a continuing plumbing market for 
the participating contractor-dealer. 

Contractors who agree with this reasoning have a 
fairly definite selling program which they use in getting 
this large-scale, lowest-cost housing business. The first 
job, they find, is to convince the real estate company or 
neighborhood developer of the good sense in installing 
quality plumbing in the first place. In this connection, a 
visit to any model home will convince the skeptic that 
prospective home buyers place great weight upon the ap- 
pearance and evident quality of bathroom and _ kitchen. 
This is a complete story in itself; but the point cannot 
be denied. 

In addition, the contractor going after these jobs em- 
phasizes the advantages to the builder of having a plumb- 
ing contractor of established reputation whose work can 
be depended upon. The plumbing contractor can prove 
his ability to provide fixtures, equipment, piping and la- 
bor when and where needed, and to make the installation 
with minimum disturbance to the other builders and the 
real estate company. 

To summarize: 

(1) Thousands of lowest-cost homes will be built 
this year and during the next few years. All that are 
financed under Federal Housing Act mortgage insurance 
will contain minimum plumbing included in the price of 
the house. 

(2) The new house owners will demand more plumb- 
ing than is included in the original purchase price. In 
other words, the house is not a home until it contains 
provision for complete plumbing. Thus a plus market for 
many items will be created with the building of the small 
homes. And the plumbing contractor will have an op- 
portunity to expand the sanitation services which he 
renders the public. 


At left: Camera analysis of a typical unit in the low-cost field 
being constructed west of Chicago. Note that the homes ¢am 
be purchased complete for as low as $2,750. The photographs 
of piping and venting indicate that this sub-division, like Glen- 
view Countryside, will contain plumbing of standard quality. 
Water will be supplied individually to the homes from deep wells 
being sunk for this purpose. The trend is toward building 08 
side of city limits to avoid high real estate taxes 
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are Ix more ways than one, better things in a home, but whose incomes do not le in 

1ce the building and selling of modern the highest brackets, Sheffield Village 1s in every respect 

of homes depend upon the master as modern as the morn. Some idea of the smart yet 

plumber and his ability to plan and sturdy qualities incorporated in each of these homes is 

ib- carry through; equally important gained from the following general construction features: 

In is his background in the field of husky concrete foundations, Grade A redwood, hardwood 

ins business. floors, fire-resistant lath which also insulates against heat 

for This is being aptly demonstrated and cold, certified wiring, indirect lighting, quality locks, 

all right now in the outskirts of Oakland, Calif., where the double garages, kitchens with built-in fixtures and inlaid 

ip EK. B. Field Corp. is engaged in building 315 homes. linoleum. 

he Known as Sheffield Village and occupying just under All of this leads up to the plumbing and heating equip 
100 acres, the new home group is regarded as one of the ment which admittedly goes far toward effecting the sale 
cutstanding realty developments now going on in the of these homes. The bathrooms are equipped with col 
West. ored fixtures, overhead showers, brass faucets. chromium 

eld Seventy-two homes have been completed in the group plated accessories, recessed electric heaters, mirrored 

‘an and work has been started on 38 more. Mr. Field says: d 

= “We hope to pass the 200 mark by the end of this year, : 

ty. and we expect to complete the entire project by March, Kitchen in one of the new homes in Shefheld Village, low and 

IIs 1947” medium-cost_ development in the outskirts of Oakland, Calif. 

nt- et These dwellings contain much more than the “bare essentials 


Designed to fit the tastes of those who appreciate the in the way of plumbing conveniences, as this photo indicates 
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medicine cabinets. imlaid limoleum. extra linen closets. 


Service porches have laundry trays and linoleum floors. 


ach house is provided with natural gas heating, hot 
water being supplied by a 20-gal. automatic heater. Cop- 
per tubing is being installed throughout, for both hot and 
cold lines. 

Still another appeal, one that imparts the air of the 
custom-built home, is the choice of the type and color 
of bathroom fixtures, such choice being offered the ear- 
her buyers. 

Stressing the appeal to the modern home-buyer con- 
cerning craftsmanship in the plumbing field, the sales 
force of the E. B. Field Corp. reflects such viewpoints 
as these: “Plumbing has been a consideration in every 
sale we have made.” . . . “Initial interest invariably cen- 
ters around the bathroom and kitchen.” “Modern 
plumbing is the most important element in today’s home ; 
this we know from experience.” 

Back of all this is the broad picture of organizing and 
executive ability called for in the person of the installing 
master plumber. Such pre-requisites are summed up 
from the standpoint of the owning corporation in_ the 
words of I. Lb. Field, who has this to say concerning 
the part played by the established master plumber in the 
construction of the modern subdivision: “It is my def- 
nite opinion that he is a tremendous aid, especially when 


oh seg bathroom in- 
led by the Kruse 
firm in Sheffield Vil. 
lage. Early buyers 
of homes are 
allowed to specify 
color of bathroom 
fixtures; this conces. 
sion to personal taste 
gives the buyer sat. 
isfaction and proves 
that he is getting a 
“custom-built” home. 
Note the recessed 
accessory on the end 


wall of the bathroom 


properly experienced and of 
the type that strives toward 
the ideal.” 

As to the advantages of 
having a_ responsible master 
plumber handle such work, 
Mr. Field says: “The modern master plumber is a very 
real necessity; this I mean from the standpoint of his 
being a business man.” 

‘rom the angle of the contracting master plumber, in 
this case L. J. Kruse of Oakland, a past president of the 
N. A. M. P., it is a matter of selling the owning cor- 
poration on the idea of letting the job to one who will 
assume full responsibility, and then go ahead and dis- 
charge it. Additional requisites include experience en- 
abling one to follow the job closely right through to 
completion. Additionally advantageous to the owning cor- 
poration is the fact that when the job is finished, the 
responsible plumbing contractor sees to it there are no 
tag ends to pick up here and there, no accumulation of 
trivial but annoying details to be disposed of. 


FHA Sa20es Poak 


a a a 
Building in. 1940 
New home construction under the FHA in 


March and in the first quarter of the year showed sub- 
stantial gains over the corresponding 1939 periods, Fed- 


eral Housing Administrator Stewart McDonald has an- 


nounced. The last week of March broke all FHA rec- 


ords for home financing and building. 


(in the basis of this performance, the Administrator 


predicted that 1940 would be an even better residential 
building year than anticipated several months ago and 
that the volume of small home construction would be 
the highest in twelve years. 
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Buyers of ‘lowest-cost houses often can be educated 


to demand the modern plumbing conveniences 


furnished in higher-quality homes. 


Every fixture 


above the minimum essentials helps to make 


house a home, improves sanitation and health 


He made this prediction on the assumption that resi- 
dential building would continue to run counter to recent 
declines in some other forms of production and_ that 
the proportion of new home construction financed with 
FHA-insured mortgages would remain about the same 
as last year. A factor in his prediction was the new 
record for mortgage insurance applications involving 
new homes in March which, contrary to earlier expecta- 
tions, exceeded the previous high reached in March, 
1939. 

“The striking gains in residential building in the past 
month or so can be attributed to the efforts of the build- 
ing industry and the FHA to produce good homes for 


Bathroom and kitchen installed by L. J. Kruse. in the small home 
shown in inset. The price of this well-constructed home was 
$5,500 and represented the “extra” service and convenience that 


ean be placed at the disposal of home owners by our industry 





Income groups not adequately cared for im the past,” 
Mr. McDonald said. 

“The effect of favorable FHA financing terms, com- 
bined with the emphasis being placed on low priced 
homes is now being felt. This 1s one of the most 
promising aspects of the national economy,” he added. 

During the week ended March 30, three thousand two 
hundred and seventy-four new small homes were started 
under FHA inspection, the highest week in the FILA’s 
experience. This compared with 3,266 in the preceding 
week and with 2,/84 in the corresponding period of 
1939. The highest week in 1939 was the period ended 
July 21 when 3,122 of these homes were started. Con- 

(Continued on Page 103) 


Kitchen in one of the new homes in Sheffield Village, low and 
medium-cost development in the outskirts of Oakland, Calif. 
These dwellings contain much more than the “bare essentials” 
in the way of plumbing conveniences, as this photo indicates 








athington Exjalains the 






Plumbing Indictment 


\ \ ASHINGTON, D. C., March 3.—Special Interview to 
Domestic Engineering.—Otficials of the U. S. Department of Justice 
are not committing themselves whether the indictment recently re- 
turned by a Federal grand jury at Cleveland represents the sum total 
of the Anti-Trust Division’s actions against the plumbing and heating 


industries. 
situation. 


It was indicated that the indictment covers the plumbing 
When Edward P. Hodges was asked by a DoMEsTIC 


I;NGINEERING representative whether further action may be looked 
for affecting the industry, he replied: 


“Tt looks like rather a complete indictment. 


It is comprehensive.” 


Mr. Hodges has been in charge of the investigation under the 
direction of Thurman W. Arnold, assistant attorney general in 
charge of the Anti-Trust Division of the Department. 

The grand jury which returned the indictment against members of 
the plumbing industry has adjourned, having been called last October. 
A new Federal grand jury at Cleveland entered upon performance of 
its duties April 2. Besides attending to current matters, indications 
are that it may pay some attention to conditions in the building industry. 

It is understood that the Anti-Trust Division is leaving five men 
on the job in Cleveland working on certain aspects of that industry, 


which appears to be the ace card in 
the hand of Mr. Arnold. The chief 
of the Anti-Trust Division and his 
assistant, Mr. Hodges, are leaving 
by automobile for a trip south next 
week, during which Mr. Arnold 
plans to address the South Carolina 
Bar Assn. at Charleston. They will 
take a few days’ vacation before re- 
turning to the National Capital the 
following week. Before departing, 
Mr. Arnold addressed the Annual 
Conference of Federal District At- 
torneys here about the work of the 
Anti-Trust Division. 

Additional moves are expected fol- 
lowing the plumbing indictment. In- 
dividual defendants named _ therein 


have until April 22 to file bonds, each 
in the amount of $1,000. This they 
may do in the respective Federal 
court districts where their places of 





business are located. Corporate and 
association defendants named in the 
indictment do not have to give bond, 
Mr. Hodges stated. 

The defendants will be arraigned 
at Cleveland on a date of which they 
will be notified, approximately the 
middle of May, it is understood, or 
not more than 30 days after the 
time limit fixed for giving bond. 
Trial of the defendants on the charge 
of violating the Anti-Trust Law will 
be held in Cleveland still further in 
the future. Meanwhile, it will be 
up to the indicted concerns and their 
attorneys to decide upon their next 
move. Certain intervening motions 
and other steps could be taken before 
the case comes to trial. 

The indictment at Cleveland 
charged more than 100 persons, 
firms, corporations, and associations, 
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engaged in the plumbing industry 
with violating the law. The indict- 
ment also named as “co-conspirators” 
more than 100 manufacturers, job- 
bers, associations, labor unions, and 
individuals. Asked whether the 
“co-conspirators” will be proceeded 
against, Mr. Hodges said to Domes- 
TIC ENGINEERING: 

“No action at this time is contem- 
plated against them. However, in 
our opinion, they can profit by the 
experience of defendants with whom 
they have been allied.” 

The following announcement was 
issued by the Department of Justice, 
over the name of Asst. Atty. Gen. 
Thurman Arnold, March 29: 

“The Department of Justice today 
announced that a Federal grand jury 
for the Northern District of Ohio sit- 
ting at Cleveland today returned an 














First reaction to Federal indictments naming manufacturers, 





wholesalers, contractors, journeymen, associations and 


individuals in the plumbing industry, prompts question as to 


further action contemplated by Department of Justice. 


Spe- 


cial interview outlines general scope of indictment and special 


instructions to defendants, and clarifies differentiation between 


M1 . 47 
conspirators and 


4f P | 
co-conspirators. 


Official statement 


summarizes basis for action taken by Federal grand jury 


indictment charging 102 persons, 
firms, corporations, and associations 
engaged in the plumbing industry 
with violation of Section 1 of the 
Sherman Act. 

“The indictment names as defend- 
ants three trade associations, twelve 
manufacturers, eleven jobbers, six 
jobber associations, seven master 
plumber associations, an international 
labor union, nine affiliated local un- 
ions, and 53 individuals. Also named 
as co-conspirators, but not indicted, 
are 52 manufacturers, fourteen job- 
bers, eight jobber associations, 28 
master plumber associations, six local 
unions, and seven individuals. 

“It charges a conspiracy to estab- 
lish an uneconomical marketing sys- 
tem for the sale and distribution of 
all plumbing supplies moving in in- 
terstate commerce by fixing artificial 
and non-competitive terms and con- 
ditions by which such supplies move 
only from manufacturers to jobbers, 
from jobbers to master plumbers and 
from master plumbers to consumers, 
each of these groups extracting a 
profit regardless of whether any nec- 
essary services are performed. The 
conspiracy is alleged to include the 
boycotting and blacklisting of those 
who fail or refuse to join with the 
conspirators and to accept the re- 
strictions imposed by them. 

“Among the means and methods 
allegedly adopted by the conspirators 
are such practices as the refusal of 
jobbers to handle and of master 


plumbers and of journeymen to in- 
stall plumbing supplies unless they 
moved along the channels set up by 
the conspirators, the refusal of man- 
ufacturers to sell plumbing supplies 
to distributors who resell directly to 
consumers, and the refusal of jobbers 
to sell to consumers at prices lower 
than the consumers could purchase 
such supplies from master plumbers. 

“The indictment charges that the 
conspiracy resulted in increasing the 
cost to the consumer both of plumb- 
ing supplies and of their installation 
(and in) the exclusion from inter- 
state commerce of plumbing supplies 
not handled in accordance with the 
distribution system maintained by the 
conspirators, and in the refusal of 
union labor to install such plumbing 
supplies. 

“This case represents a new phase 
of the Department’s effort to reduce 
building costs through elimination of 
illegal and costly restraints. Indict- 
ments returned previously have at- 
tacked restraints existing as a result 
of combinations among local con- 
tractors and labor groups. ‘The in- 
stant case is directed to the elimina- 
tion of restraints in an entire indus- 
try by a single action nation-wide in 
scope. Its purpose is to eliminate un- 
necessary and costly steps in the dis- 
tribution of plumbing supplies. If 
successful, it is estimated that costs 
to consumers of plumbing supplies 
will be reduced from 20 to 25 per 
cent. 
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“The presentation to the grand 
jury consumed six months. It was 
conducted by Edward P. Hodges, 
special assistant to the attorney gen- 
eral, who is the chief of the Com- 
plaints Section of the Anti-Trust 
Division, with the cooperation of 
United States Atty. Emerich B. Freed 
and Kenneth L. Kimble, special as- 
sistant to the attorney general. Other 
members of the staff were included 
in the investigation. 

The indictment is a 4l-page docu- 
ment consisting of paragraphs under 
the following sub-headings: Period of 
Time Covered by the Indictment; 
Definitions; The Defendants; The 
Co-Conspirators; Nature of Trade 
and Commerce Involved; The Con- 
spiracy; Effects; Jurisdiction and 
Venue. 

The indictment is titled “United 
State of America v. The Central Sup- 
ply Association, et al.” It bears the 
names of Edward P. Hodges, Ken- 
neth L. Kimble, Alfred Karsted, W. 
Wallace Kirkpatrick, Richard K. 
Decker, David J]. Clarke and Alex- 
ander C. Cushing, special assistants 
to the attorney general; Thurman 
Arnold, assistant attorney general, 
and Emerich B. Freed, United States 
attorney. 

[t has been emphasized that while 
the indictment contains — specific 
charges and allegations, these are yet 
to be proved. A trial must be held 
before convictions, if any, are im- 
posed upon the defendants. 











| SG. ales ‘Follow Managemen 


Operating economies and sales increases are twin objectives 


of Abrott firm's program. Both aims are achieved through 


careful organization and continuing, aggressive merchandising 


Recentry remodeled to make every fac- 
tor of the business more efficient, the store and shop 
of FE. R. Abrott, Hayward, Calif., brings an estimated 
10 per cent additional profit directly from short cuts. In 
addition, Mr. Abrott believes, the new showroom and 
store will be instrumental in a 30 per cent increase in 
his business this year. 

The 10 per cent “profit” is a saving due to system- 
atized operation and time-saving by both management 
and employees. Organization of equipment and business 
practices converts most of the man-hours expended to 
direct production. A continuing economy, also, is the 
Abrott policy of employing his journeymen full time 
the year ‘round. 

Less than eight years ago this unusual establishment 
was a shop 20 ft. square. The remodeled place is 38 
by 180 ft. It has a modern departmentalized front dis- 
play room with excellent lighting facilities and unob- 
structed windows. Next in line is a service counter 
and the accounting and telephone service room. Con- 
nected with this office are Mr. Abrott’s private office, 
a separate office for journeymen, various small rooms 
for many purposes, including a brass room where the 
more expensive items are kept. Small items are kept 
in a flush-to-the-wall. cabinet where they are readily 


available for counter service as well as for the shop man, 
who does not go out on jobs. A long driveway inside 
the building houses the four trucks when not in use, 
There is a shop equipped for unusual work which can 
be done before going on to a job, and a tool room where 
all mechanics keep their equipment. A mezzanine floor 
along one side and end of the rear shop doubles storage 
space for all parts required. This floor, like the ground 
floor, is departmentalized and identified so that any de- 
sired item is readily secured. | 

An additional brass room for the more commonly used 
parts 1s also on the mezzanine floor, reached by wide 


steps in an easy, short stairway. In convenient loca- 


End view (left) and side view (above) of the 
Abrott firm’s warehouse, located at the rear of 
the showroom. All small parts are classified to 
be readily accessible. A complete stock of fix- 
tures, fittings and piping are kept constantly on 
hand to take care of any routine job and replenish 
showroom displays. The warehouse contains an 
inside driveway for the easy loading of trucks, 
and a mezzanine floor for extra storage capacity. 
When a job order comes in, the stock man 
places every item that might possibly be used in 
a special box which is then loaded into a waiting 
truck. The mechanic is thus assured that he will 
not lack a tool or a part when he gets on the job 
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Below: Mr. Abrott in his private office; an office 
js also maintained for journeymen, with storage 
space provided for them. At right: The four 
trucks owned and operated by the company; side 
panels are appropriately painted and lettered so 
as to perform an advertising function 









tions are cabinets for assortments of different sizes and 
lengths of materials, such as short lengths of threaded 
pipe. 

When an order is recorded, the necessary duplicate 
work sheets and list of materials go to the shop man, 
who at once places every piece that might possibly be 
used in a special box and attaches the work sheet. Spe 
cial attention is given here in order to eliminate as much 


© cutting and fitting as possible on the job. 


Mr. Abrott, while devoting considerable time away 
from the store making contacts and estimating, main- 
tains a general observation of possible time requirements 
of journeymen on each job. There is systematic han- 
dling of every job, large or small, which centers about 
the office and its records, facilitating accounting and 
making it possible for any individual connected with the 
establishment to know the status of each job without 

unnecessary loss of time. There 
Complete is a system and it 1s carefully fol 
Stocks lowed. Routing of journeymen 

and their assignments are made 
through the office, ordinarily 24 hours in advance of the 
operation. 

The journeymen have an office equipped with desk, 
chairs and files. A compartment is provided for each 
man for work assignments, for the private papers of 
each, as they may relate to work or jobs, and for other 
purposes. Naturally, this office is located close to the 
main offices, but is also accessible from the shop. A fea- 
ture of the arrangement of the offices is their connection 
with other departments. There are short cuts, aisles and 
doors wherever necessary for convenience and efficiency. 
Workmen do not have to pass through the spotlessly 
clean display room. Nor do they have to pass through 
it or the offices with material or tools, for they load 
their trucks inside the building in the spacious driveway. 
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While there is a connecting hall between the customers: 
reception and display room and the shops, the arrange- 
ment is such that customers rarely go back to interfere 
with work or men. 

Short cuts to time saving include the arrangement of 
such items as long lengths of pipe parallel with and at the 
rear of trucks so that they may 


he loaded without having to turn Journeyman 
them about. All plumbing mate Bonus Plan 


rial is segregated from heating 

material and each is subdepartmentalized and_ fully 
identified. Soil pipe connections, for illustration, are kept 
in a complete assortment so arranged that finding a 
particular size is a matter of systematic reaching rather 
than haphazard searching. 

Through this system, buying for stock maintenance 1s 
facilitated. Of basic importance in minimizing time loss 
is adequate stock, both of parts and of equipment. Mr. 
Abrott’s stock appears to be far more extensive than 

(Continued on Page 100) 


The Abrott firm carries a complete line of water heaters in 

several price ranges. A close and mutually beneficial relation- 

ship with the local utility brings the Abrott company many 
appliance sales 
































‘In the floor’ heating 





principle is tried out in 





medium- priced home. 





Results lead visiting 





contractor to give an 





O. K. to Slab Heating oe 


J. JHNNY FERN, a specialty salesman, called 
me. ‘Dick Clemens up in Dayton tells me there’s a 
house in Lebanon, Ohio heated with steam pipes laid 
under a concrete floor. Judge Charles Dechant of Le- 
banon built it. I thought you might be interested.” 

[ thanked Johnny heartily. I was interested. For 
months I had been trying to meet someone who could 
tell me some of the intricacies of that type of radiant 
heating. The method wasn’t absolutely new. The archi- 
tect, Frank Lloyd Wright, had installed a job in his own 
home and in the Johnson Wax Company building in 
Racine, Wis. The principle had been more widely used 
in Europe. 

But I hadn’t seen such a job. 

I wrote Judge Dechant, asking if I could come to Le- 
banon and ask some questions. Mrs. Roland Hazen, 
renter of the house, answered my letter and said she'd 
be pleased to have me call at any time. 

Bob Riedel and his camera went with me. ‘“What’s 
so interesting about this heating job?’ he wanted to 
know. 


“Several things,” [ replied. “In a way, it’s interesting 
because it’s novel. It is the first actually merchandised 
slab or panel heating job I’ve heard of. Heretofore it 
has been done only by architects in their own homes, 
or in commercial buildings. 

“Also, without going technical on you, it produces 
some interesting techniques in heating. Slab heating, 
through the floor, is theoretically an ideal method tor 
home heating. It does away with stratification problems 
because the rising heat is evenly distributed under the 
entire floor. It produces a uniform feeling of comfort in 
the house. In radiating upward in its own peculiar way 
it heats all other objects in the rooms, turning them into 
nuniature radiators. If you sit in a cold chair in a warm 
room without radiant heating, the chair absorbs some of 


Left below: Interior of living room in the Dechant home. Note 

cement floor, under which pipes are laid. Below: The many 

windows and the L-shaped structure of the house involved large 

heat-loss which had to be considered in figuring size of heating 
system and amount of piping 
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the heat from your body, tending toward a sense of chilli- 
ness. Cold walls and floors do the same thing. Contrar- 
ily, if everything in the room is warmed by this radiant 
heat from the floor, the average person will feel warm 

© and comfortable, even though the room temperature 1s 
lower than in conventionally heated homes.” 

Bob was slightly befogged. “I guess I'll stick to pho- 

tography,” he said. “But if I follow you, you mean that 
ng ii this job works in practice as it does in theory I should 
ed feel more comfortable in this house at 70 than in my 
it own house at 70?” 
eS, “T hope so,” I replied. 

“But what does going up here get you?” Bob is a 
eS practical sort of fellow. 
ig, “Plenty. If I can see how it’s done, if I’m convinced 
or that it is practicable and feasible and saleable, then I’ve 
ns got quite a jump on my competition.” 
he “How’’? Bob wanted to know. “If you can install this 
in job, so can your competition.” 
ay “Sure, but he can’t sell it. He hasn’t seen it; he is 
to in the same spot I’m in now. What do I know about a 
m slab heating job that I could tell a prospective builder 
of or an architect? Nothing right now, but by the time I 

get back I will. I hope.” 

Albert H. Harmon, the Lebanon architect who de- 
me signed the house, told us about it. “We're using atl 
a oil-fired steam boiler with a room thermostat. We made 
ge our heat loss calculations for each room, obtained our 
ng E.D.R. in steam, and took the boiler size from that. The 

pipes were sized and branches estimated on the basis 





of square feet of radiation. We laid them to grade in a 
» gravel base, estimating our pitch from the top surface 
4 to take advantage of reducing pipe sizes. On top of the 
© gravel a 4-in. reinforced concrete slab was poured, and 
» floated. 

4 “The piping diagram is simple. The house is L-shaped 
q and we put our boiler room, the only cellar under the 
E house, right at the angle in the IL. Then we merely 
4 fan our main along the wall and took branches off. 
| These we distributed according to needs, and_ then 













. Drawing above shows floor plan of Dechant home, and the 
| Piping plan. The boiler room arrangement, showing how the 
| Mains were taken up to proper grade before going through the 
4 Wall, is illustrated in the photo at the top of the opposite page. 


| fhe boiler also supplies domestic hot water to the range boiler 
3 in the rear 





















































brought them back to a single return and loop. A vent 
was attached to the highest point in the line.”’ 

“What kind of pipe did you use?” I asked. 

“Black steel with threaded connections. I feel it is 
completely suited for this work. Welded joints would, 
of course, also have been entirely satisfactory. Incident 
ally, all water entering the system has first gone through 
a softener.” 

“How about the kitchen over the boiler room ? 
under it?’ I wanted to know. 

‘No, we put a radiator inside the sink cabinet in there. 
Mrs. Hazen tells me she’d never had to turn it on, even 


Pipes 


during the 17 below zero weather we had in January.”’ 
[ had a nice juicy question waiting for him this time 
“Did everything work out the way you planned it?” 
Al Harmon grinned. 
course, that in building this job I was sticking my neck 
out. We know a lot of things about this method of 


“Not quite. You realize, of 


(Continued on Page 08) 
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Successr This is the report from 
Muncie, Ind., after the conclusion of the first Plumbing 
and Heating Week ( March 4 to 9), a campaign designed 
to try out on a small scale the proposed plan for a Na- 
tional Plumbing Week and a National Heating Week. 
W. E. Price, president of The Knapp Supply Co. and 
a past president of the Central Supply Assti., developed 
the Muncie Plumbing and Heating Week around his 
company’s annual exposition. Under the stimulus in- 
jected by the Plumbing and Heating Week idea, the 
show attracted approximately 4,000 persons—double the 
attendance of any previous exposition held by the com- 

pany. 


Indicative of the enthusiastic support 

rendered to the Plumbing and Heat- 

ing Weeks campaign is this letter 

from James A. Milne, president of 

Massachusetts State Assn. of Master 
Plumbers 


What did the campaign acomplish for our industry’ 
Mr. Price declares: 

“I can safely say that our Plumbing and Heating 
Week gave the local public a better idea of the advances 
made in plumbing and heating than they had had before: 
it gave them a conception of the high values being offered 
by our industry ; it gave them some understanding of the 
importance of having plumbing and heating equipment 
installed by competent plumbing and heating contrac- 
tors. 

“At our plumbing and heating show, around which the 
special week idea was built, the public and our industr) 
alike were enabled to examine, and witness in actual op- 























PAlum bing ds Hea ting Week 
Recomes a Feality coo 


Muncie Plumbing and Heating Week attracts 


4,000 persons. 


Our industry's leaders point 


to benefits of national annual program 


eration, plumbing and heating equipment of many types. 
From these exhibits, contractors gained a fuller idea of 
products which they can sell with profit, and they gained 
additionally a sharper understanding of the sales points 
which will help them in selling. Thus our Plumbing 
and Heating Week should contribute materially to the 
prosperity of our industry 1n this area during the coming 
year. 

“What we have done locally can be expanded to the 
national front with consequent benefits to our entire in- 
dustry. 

“In our seven previous expositions we did not, of 
course, give the title ‘Plumbing and Heating Week’ to 
the period in which the show was held. This year, by 
adopting the title and telling what it stands for, we were 
able to gain a large amount of favorable additional pub- 
licity for the show itself and for our industry as a whole. 
We were able to take the show out of the commercial 
class and to create a campaign in which the public could 
play a part. 

“Thus in newspapers and radio we were able to ex- 
plain that the cost of plumbing and heating is low in com- 
parison to other commodities. We could show that it is 
dangerous to have plumbing and heating installed by 
handymen. We emphasized that contractors were co- 
operating in the week and that they were able and 
anxious to consult with the home owner on any plumb- 
ing and heating problem. At our displays, we demon- 
strated and proved the product improvements mentioned 
in our advertising and publicity. 

“T see no reason why our in- 


Favorable dustry as a whole cannot achieve 
on a national scale the benefits 


Publici 
ty we have derived locally through 


a Plumbing and Heating Week. Our experience this 
year conclusively demonstrated that such a week (or 
two weeks, one for plumbing and one for heating) can 
generate a lot of interest on the part of manufacturers, 
wholesalers and contractors; on the part of the press 
and radio; on the part of the general public.” 

Approximately 45 manufacturers of plumbing and 


heating equipment exhibited at The Knapp Supply Co. 
show. Some 30 wholesalers from Indiana, Ohio and 
[linois attended. Most of the contractors in the \luncie 
area were present on one of the three days, and there 
were contractors from other parts of the state as well 
as from Ohio, Illinois and Kentucky. 

After attending the show, taking part in intormal get 
togethers, and reading the local newspaper publicity on 
Plumbing and Heating Week, 
John H. Niewoehner, past presi 
dent of the Indiana Assn. of 
Master Plumbers, said in part: 

“There is no doubt in my mind that we should have 
an annual National Plumbing Week and an annual Na 
tional Heating Week. We must push our industry 
to the front in the public mind, particularly in view of 


Leaders 
Comment 


present destructive propaganda. 

“The publicity in the Muncie newspapers indicates 
that the idea of a Plumbing and Heating Week has a 
dramatic value which will make it take hold and bring 
real results for our industry when adopted on a national 
scale.” 

Comments received trom leading manutacturers and 
contractor-dealers expressing their opimons of the 
Plumbing and Heating Weeks plan follow: 


Merchandising must precede manufacturing and installing, even 
in plumbing and heating supplies. So why not get all hands 
‘round interested in one big sales effort. such as this projected 
Plumbing and Heating Week? 

Similar efforts have helped sell the big apple from Idaho 
or was it that big baked potato? This movement surely would 
help familiarize the general public with valves and fittings and 
the other equipment that is accessory. 

Ross Martin, president, 
Northern Indiana Brass Co. Elkhart, Ind. 


[ am enclosing my vote for an Annual National Plumbing and 
Heating Week. I am heartily in favor of it because I think that 
the attention of the public needs to be drawn at this particular 
time to the independent plumbing and heating dealer. 

A large percentage of the plumbing and heating done in the 


last few years has been in the low price bracket. ... Now that 








W. E. Price, president of The Knapp Supply Co., and his son 

Charles plan the Muncie Plumbing and Heating Week while 

checking over an article in Domestic Engineering on the pro- 
posed National Plumbing and Heating Weeks 


the market is opening up so that better price merchandise can 
be sold, the public should be informed as to what the plumbing 
and heating retailer has to offer. ... 

Instead of making our campaign too general, we should con- 
centrate on some specific item—such as first floor toilet rooms. 
We should emphasize variations in price depending on materials 
used, types and styles, and we should stress the budget plan in 
this connection, ... 

With such a set-up nationally, I feel the local dealer will do 
his share of local premetion. This will be better than to have 
a general campaign advertising plumbing and heating as a whole. 

R. T. Morrill. 
Beloit, Wis. 


We believe that the idea of a National Plumbing and Heating 
Week is something that should receive a great deal of considera- 
tion and thought by the industry as a whole, and that it should 
be very valuable to everyone connected with the industry in 
any way. . 

We feel that it would stimulate actual merchandising by the 


contractor. who is in the end our actual source of contact with 


the consumer. All of this, too, with proper planning and exe. 
cution, should tend to develop the actual need for selling by the 
contractor. It would also bring to the ultimate consumer a 
realization of the need for plumbing and heating modernization 
as well as of the place of plumbing and heating products in 
new building. ° 
We really feel that there is more than just merit in this idea, 
and that with proper planning and consideration it should be a 
yearly boon to the industry. 
Lewis H. Dietz, sales manager, 
H. A. Thrush & Co., Peru, Ind. 


We believe that a National Plumbing Week and a National 
Heating Week should help the plumbing and heating industry, 
We believe the weeks should be separated—the Plumbing Week 
in March or April and the Heating Week in August or September, 

Of course, such plumbing weeks would concern largely bath- 
room and kitchen improvements. 

We wonder if there is enough rural business now being done 
as the result of the increased numbers of rural electric con- 
sumers, good roads and the natural tendency for people to build 
away from cities, to make possible a successful rural Plumbing 
Week in a month like April. During such a week, not only 
would it be advisable to stress the value of modern plumbing in 
the homes, but the use of all mechanical devices not ordinarily 
used in city homes, such as pumps, water systems, septic tanks, etc. 

Obviously, any kind of a National Week should be backed up 
by every type of promotion and advertising to bring the matter 
to the public’s notice. 

C. A. Kuebler, president, 
Uniflow Manufacturing Co., Erie, Pa. 


Please find enclosed my vote in favor of a National Plumbing 
and Heating Week. If entered into with the proper spirit and 
enthusiasm by all parties interested, its success would be assured. 
The educational value can hardly be over-estimated and it 
applies to master plumbers, contractor-dealers and manvw<ae- 
turers, as well as the general public. 

There has been great progress in the last ten or fifteen years 
in improved products used in this industry. In addition to being 
much more attractive in design and appearance, they also are 
becoming yearly of a much higher quality, and this is being 
accomplished without adding much to the expense. And in a 
great many cases the articles are even cheaper than formerly. 
These improvements also add to the safety and convenience 
of the general public. 

A great many of us connected with the industry know the 


improvements of the new products brought on the market 
(Continued on Page 102) 


Exhibits at Knapp Supply Co. show, a feature of the Muncie Plumbing and Heating Week: J. J. Munro, factory sales repersentative, 
H. A. Thrush & Co.. Peru, Ind.; R. E. Bower, Fort Wayne, Ind., wholesaler, and H. J. Wallace, manager of sales, National Tube 
Co., Pittsburgh; Harry J. Harte, Speakman Co., Wilmington, Del, (right), explains features of a product; R. E. Jansing, manager. 
American Radiator & Standard Sanitary Corp., Cincinnati, and Robert W. Warnke, The Toledo Pipe Threading Machine Co. 


Toledo, Ohio 
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Demands of fruit terminal place severe test upon 





ed air conditioning. Here's how problems were met 
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ing I HE specialized care required in the han- 
_— dling, unloading and storage of perishable fruits and 
ing vegetables provides a severe test for the designer and 
1a installer of air conditioning for a modern fruit and vege- 
ly. table terminal. Such a structure is the Rock [sland [ruit 
ce and Produce Terminal completed a couple of months ago 
in Minneapolis at a cost of $350,000. 
he The largest terminal of its kind in the Northwest, the 
sc project necessitated the remodeling of an old two-story 
lreight building, 540 by 42 ft., and the addition to it of 
an insulated steel structure, 540 by 130 ft. in horizontal 
. dimensions, and 45 ft. in mean height. The terminal is 
e unusual not only in size, but also in function, it being 
ng one of the few such structures in the country to include 


warehouse and office facilities built by the owning rail- 
way line for rental to client-distributors of fruit and 
| produce. 

Six distributors share these warehouse and _ office 
Muarters which total more than 80,000 sq. ft. in floor 
space, each tenant having a separate establishment. Non- 
‘tenting distributors use a 30-ft. road, constructed inside 
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| Example of exceptionally well executed insulation work on the 
-Meam headers for the two 150 hp. boilers which heat the 
a remodeled terminal 





One of the six unit heaters which heat the more than 24 million 
- tabic feet of the “warm house.” The overhead piping shown 
here is 35 ft. above floor level 
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the huge 540 by 100 ft. unloading shed or “warm house,” 
so that their trucks may unload directly from retrigera 
tor Cars. 


The most difficult job in air conditioning the terminal 






































placement below the sewer outlet level 


was in adapting an adequate heating system to the warm 
house, according to Charles Harris, vice president of 
Harris Brothers Plumbing & Heating Co., St. Paul, con- 
tractor for the plumbing, heating and electrical work. 
lt was necessary, in the case of the warm house, to 
provide a constant winter temperature of 45 deg. Fahr. 
so that fruit and produce could be safely unloaded dur- 
ing freezing outside weather. At the same time, the 
heating system had to be one which thoroughly diffused 
the warm air throughout the warm house, avoiding di- 
rect blasts against any single refrigerator car. The warm 
house accommodates 36 cars, all of 
Two-Pipe 
Steam 


which may be unloaded simultane- 
ously. Should any one of these 

cars be overheated during unload- 
ing, the entire contents might be spoiled. 

Mr. Harris found the answer to this problem in a 
two-pipe steam system with the mains running 35 ft. 
overhead down the center of the warm house and eventu- 
ating in only six rotating featherweight unit heaters with 
specially built two-way discharges. The rotating dis 
charges, serving the more than 24 million cubic feet of 
the warm house, are operated by small geared motors 
through spring belts. ‘The units, spaced at 90 ft. inter- 
vals at the 35 ft. height down the center of the structure, 
are so designed that they take the heated air from the 
upper part of the structure, where it is not needed, and 
direct it downward to the working level. 

ach of the six units is individually controlled by a 
thermostat. Each has its own float and thermostatic 
trap. To simplify the installation of the piping for this 
system, all possible work was done on the ground before 
the piping was hoisted. This was done in 100-ft. sec- 
tions by block and tackle. Only the flanging and in- 
stallation of the units had to be done aloft. The dry 
steam line, also overhead, returns to a header which, 
with a dual condensation pump, also serves the returns 
from other parts of the terminal. 

The main heating plant of the terminal consists of two 


The refrigeration compressor, above, supplies the cooling effect necessary 
to preserve ripened tropical fruits and other perishable produce. 
sump pump, right, helps solve the problem created by the boiler room’s 


The 








150 hp. tubular boilers located in a sub-basement at 


one end of the structure. The boilers are stoker fired. 
Due to structural factors in the building, it was found 
most economical of space to locate the coal room above 
the level of the stokers. This made possible the develop- 
ment of a unique and economical method of transporting 
the fuel to the stokers. A platform was built level with 
the coal room floor and across the boiler room above 
the stokers. The stokers are served by a double-whezl- 
barrow which operates along this platform. 

A special problem in the boiler room was encountered 
in that the room was below the level of the sewer outlet. 
This problem was solved by the installation of a sump 
pump and of a water ejector, the latter for use in case 
of power failure. The ejector is operated by city water 
pressure. To eliminate the danger of sewer back-up 
during summer storms, the ejector line was made to 
terminate outside the boiler room 
above the sidewalk. 

There are, in all, four sets of 


Sump Pump, 
Ejector 
steam mains leading from the drop 
header. These mains are independently valved and 
controlled. One, as described above, goes to the warm 
house. A second serves the office quarters located in 
the second floor in the remodeled section of the termi 
nal. A third tunnels under the street from the boiler 
room to a small building entirely separate from the ter- 
minal. This building, recently constructed, is a freight 
house of the Rock Island Lines. Both the terminal of- 
fices and the freight house are heated by radiation. 

The fourth main serves the more than 60,000 sa. ft. 
of storage space rented by the distributor clients of the 
Rock Island. This space is divided between the main 
floor, walled off from the warm house but accessible to 
it through large service doors, and the basement. The 
main floor is 540 by 72 ft., the basement 540 by 42 it. 
With the exception of 37 insulated rooms partitioned off 
in the basement and on the main floor for fruit and 


produce requiring special attention (1. e. temperature, 















0 : of the 24 insulated rooms for fruit storage is shown above. 


Here bananas 


tomatoes are ripened and stored. The electric water heater at the right is 
ed close to the perishable tomatoes without harm to the latter; cause— 


good insulation 


humidity, etc.), the warehouses are heated by grid and 
wing horizontal type unit heaters. ‘These units, indi- 
vidually controlled, maintain a mean temperature of 45 
deg. Kahr. The employment of the unit type of heater 
makes it easy to keep the floors clean. 

The principle water supply for the terminal is from 
a deep well pump with a capacity of 200 g.p.m. In- 
stallation of the deep well pump was necessary in order 
to procure water of a temperature low enough to serve 
as a cooling agent for the compressors refrigerating the 
37 insulated rooms. There is a 10,000-gal. rough tank 
on the roof to take care of excess pumping and to serve 
as storage. A water level control is used. The water 
from the well enters the tank at an approximate 51 deg. 
Kahr. temperature throughout the year. In addition to 


the auxiliary tank on the root, a feed line from a 2-in. 
city water main has been installed, with motor operated 
valve and float, in case of emergency in possible break- 
down of the deep well system. 

Hot water is made available to the tenants through 
individual electric water heaters. 

In addition to the above plumbing and air condition 
ing equipment, special facilities for temperature, hu 
midity and odor control had to be installed in 24 insu 
lated rooms located in the basement. ‘These rooms, also 
equipped for refrigeration, are for 
storage and ripening control of 
two of the most perishable com 
modities, bananas and 

Bananas, for example, have to be 
rule, within 21 days after being cut in the tropics. 
are a week to ten days mm arriving at the terminal. Upon 


Cooling 
Facilities 


tomatoes. 
consumed, as a 
They 


arrival, they are transported to the banana rooms wher 
they are attached to hook-eyes from the ceiling. Port 
able electric heaters are then plugged in and the rooms 
Kahr. for eighteen to 24 hours 
Meanwhile. 


kept heated to 72 deg. 
This initiates the ripening process. 
the fruit has a /6 per cent water content and is liable 
to shrinkage under 
“4 hp. force circulating fans, are turned on to provide 
the necessary humidity. ‘The moisture, plus the heat, 
reproduces, in effect, the tropical conditions under which 
the fruit normally ripens. After eighteen to 24 hours, 
the fruit begins to turn yellow and the heaters are shut 
off. Further ripening is then checked by refrigeration 


Siice 


heat, mist sprays, operated by 


down to 56 deg. Fahr. 

Back-water valves on the floor drain these ripening 
rooms and serve to eliminate air changes from room to 
room. Such changes of air might prove very costly im 


fruit loss. 


At left: Deep well pump (200 g.p.m.) used in furnishing water 
at 51 deg. Fahr. for cooling the insulated storage and ripening 
rooms 











The ejector body is first inspected and 
screwed on to the two drop pipes; care 
must be taken at this point not to injure 
the venturi and to be sure that there is a the job. Threads are carefully examined 
to insure a snug fit 
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New ales Tool 





Just beyond the water mains, surrounding 
most of the country’s incorporated towns, will today be 
found the vast majority of new residential construction 
work. It follows, as a matter of course, that here lies 
one of the plumbing contractor's greatest opportunities 
for deep well pump sales. 

J. C. Wayman & Son, contractors of Arlington 
Heights, IIL, just northwest of Chicago, are situated in 
the center of the new home construction in that area. 
These developments, ranging from the speculative type of 
low cost housing to the better equipped six and seven 
room homes, have proved an excellent field for the firm’s 
merchandising and sales activities. 

The Waymans report that at the present time they 
are concentrating their efforts in the water system field 
to the merchandising and installation of the jet-type deep 
well pump. According to the younger Mr. Wayman, this 
pump has been lending itself ideally to home and institu- 
tional pumping requirements. 

“You see,” Mr. Wayman remarked, “the well can be 
dug at any practical distance from the house or other 
building. This is an unusually good sales point for con- 
tractors in this vicinity or in other unincorporated areas 
surrounding metropolitan centers. 

“A zoning ordinance passed recently in this county, 
requires the deep well or other water supply source to 
he located a certain distance from the septic tank 


tight connection 
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“> The pipe is laid out, measured and cut 
“* to insure the proper depth and equali- 
zation of the two pipes on completion of 
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disposal area. In a small lot, for 


can be drilled near the _ front 





3 By now the ejector body has been low 
+ ered into the well by hand and is het 
tight in the clamp while additional lengih 
is being installed. Note the ring-top tripe 
to guide pipe 
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This photograph is a close-up showing _ 
* the men tightening the added length of 
. Notice the precautions taken to make 
efain the drop pipes will not slip and fall 













Above—An installation of a jet type deep well pump made in 
the basement of a new home. The well was located outside the 
building with cross pipes run through the foundation wall 


Fig. 1—At the left is a cross section of a typical jet type deep 

well pumping unit. The colored arrows show the path of water 

from the impeller through the pressure pipe, up the suction 

pipe to the impeller and thence to the pressure tank and again 
through the pressure pipe 


of the lot and the pump installed in the basement; the 
sewage disposal area would then be placed at the rear of 
the lot, thus complying with the ordinances.” 

“But just how does the jet pump operate ?”’ 
him. He walked over to the other side of the showroom ; 
here on the wall hung a large cross-sectional drawing of 
one of the pumps (Fig. 1). 

“You see this drop pipe?” he asked, pointing to one 
of two parallel pipes running vertically from the pump 
and motor down into the -well. “When the motor 1s 
started water is forced down this pressure pipe (1) into 
the pressure chamber of the ejector body (2) and 
through the ejector nozzle (3). Water then enters the 
venturi tube (4) causing a vacuum to be created in the 
vacuum chamber, which in turn draws water from the 
well through the foot valve and strainer (5). The water 
is then forced up the suction pipe to the impeller (6) 
which forces the water into the pressure tank or system, 


we asked 


also by-passing a portion down the pressure pipe.” 
A wide range of sales possibilities opens to the Way- 


man firm. Several of its recent installations have been 


well. 
into the well 





Here the dog clamp has been opened. 

J+ This permits the mechanics to lower 6 

the entire unit slowly and safely down the 

The block and tackle equipment is 
used on this operation 






Steps in the erection of jet 
type deep well pumps and the 
sales possibilities encountered 
by contractor-dealers are 


presented in this article 





Heights sub-division just north 
homes in the $3,000 to 


made in the Prospect 
of Chicago. Here are located 
$7,000 class in an unincorporated area with water sup 
ln most of these homes a 
‘2 hp. unit is installed with the well located 5 to 12 ft. 


from the pump; a 42 gal. tank 1s supplied with water at 


pled entirely by deep wells. 


the rate of 10 g.p.m. One of the accompanying photo 
graphs shows a typical installation in this neighbor 
hood. 

Through close cooperation with the real estate devel 
oper and through contacts gained while discussing water 
supply problems, many plumbing contractors have placed 
“plumbing adviser” to 
The Wayman firm, for in 


themselves in the position of 


owners of new homes. 


stance, maintains contacts not only with the developer 
of each subdivision but also with other contractors 
working with the real estate company. 

Another field not thoroughly explored is the mod 
Many of 


these institutions are removing the old-fashioned hand 


ernization market for country schoolhouses. 


operated pitcher pumps, which most of us can remember, 
in favor of the deep well pump. Here the jet type unit 


has been found to be satisfactory. One of the accom 


panying illustrations shows a pump entirely enclosed 
wire screening; an access door provides 


In a cage ol 


entrance to the pump for repair or maintenance work. 
The wire screen is intended to keep inquisitive young 
fingers out of the mechanism. 

home 1s also an 


the summet increasing source of 


found to come out even. 


the cross pipes 








All of the eighty feet of pipe have been 
lowered into the wall and have been 
The next step to 
be taken is the attaching of the fittings for 


















revenue for those contractor-dealers fortunate enough to 
to lakes 
and streams. Practically all homes of this type are lo- 
cated away from urban communities and consequently 
are forced to obtain water from sources other than city 


be located close to a ‘summer resort area or 


water mains. 
An interesting variation in routine installation came 
to light in a visit to a colony of summer homes near a 





Near Right—One pipe has an 

elbow attached and the other 
a tee. From the tee an added 
length, which is capped, is used to 
lower the unit to the cross-pipe, 
five feet down 





Far Right—The cross pipes 
are screwed into the elbow 
and tee, and the pump is put on. 
A supporting stand, well seal, tank 
installation and wiring will com. 
plete this job 





Left—“The Little Red School House” (usu. 

ally painted white) can be the scene for 

water supply modernization sales for plumb. 

ing contractor-dealers. The wire screen on 

this unit is intended to keep school children 

from investigating the source of their drink. 
ing water 


Below, Left—Pictured here is a moderniza- 

tion job of a type which can be made a 

source of revenue for contractor-dealers. 

This particular installation was made in one 

of a group of summer homes and replaced 

a handy.man installation which had proved 
unsatisfactory 


lake ten miles from the Wayman firm’s headquarters. A 
complete deep well installation had been made in one of 
the cottages; placed within ten feet of it was a handy- 
man installation which had failed to function and had 
been discarded in favor of the quality job. 

The quietness of the unit is a point stressed by many 
contractors. “In tourist courts, for instance,’ we were 
told, “the pump can be operating at might just a short 
distance from sleeping guests and it will not disturb 
them.” The fact that there are no working parts in the 
well and but one moving part in the pump itself was 
said to account for the exceptional quietness of the unit. 
This lack of moving parts was declared to also make 
possible the separation of the pump from the well. 


INSTALLATION PHOTOS 


The series of photographs shown on this and the pre- 
ceding pages picture a recent jet-type deep well in- 
stallation made by Contractor G. J. Schaut of Muil- 
waukee. On this particular job, the pump was put in 
service on a 100 ft. well with the ejector body set at 
85 ft. The time required to make the complete installa- 
tion, as shown in the pictures, was but one-half day. 
The well was four feet from the house with a cross pipe 
going through the basement wall five feet below the 
ground level. 

In his service truck, Mr. Schaut carries all equipment 
necessary for properly setting a pump. This includes 
pipe wrenches, and tripod, fittings, block and 
tackle, etc. 
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Keep them happy.--- 
EVERDUR METAL! 


|atank of up and up. Get your share of this 
business by offering units equipped 
with tanks of Everdur, the high 
strength, rust-proof copper-silicon 
alloy. Display them on your floor 
and talk about them when you call 
to make repairs. It'll pay you back in 
sncreased sales and bigger profits! 
Everdur range boilers and auto- 
matic heaters with Everdur storage 
tanks are available from leading 


manufacturefs. 4063 


non-rusi 


VERY TIME you sel 

Everdur, you make a happier cus- 
romer, a bigger sale, a bigger profit. 
What's more, most people know 
about Everdur—know that its higher 
first cost pays itself back in years and 
years of rust-free service. So, sell 
Everdur tanks. Push them hard and 
watch your profits grow. 

Both gas and electric water heat- 
are down. As they have de- 
ater sales have gone 
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Questions “From Fleaders 


® Three methods of motor mounting are sub- 
mitted by a contractor for suggestions or 
comments from other readers 


Motor Mounting 
To the Editor: 

[ am submitting three methods of mounting motors 
which I feel keep vibration under close control. Figs. 1, 
2 and 3 show how to take care of machinery that is 
likely to vibrate and cause noise nuisance. One of the 
most effective methods is to isolate shaky machines from 
the building or from the ground by means of a strong 
resilient material. 

Cork is well regarded as a material for this job. 
Sometimes it is placed directly under the machine on 
top of the foundation (Fig. 1), and at other times the 
foundation itself rests on the cork (Fig. 2). 

Thus Fig. 2 shows how to isolate a machine without 
secondary tying bolts such as are shown in Fig. 1. In 
other words, the concrete base is here placed in a pocket. 
This usually is a very satisfactory method of overcoming 
vibration. 

Fig. 3 shows in greater detail how the bolts may be 
isolated and applied. The “rubber hose kink’ for fur- 
ther isolating long through bolts has been proved valu- 
able in many instances. 

Through tying bolts are important. A designer may 
argue that a particula: machine may not vibrate enough 
to drag the top slab. 
likely the machine does not need isolating. Through 
bolts are merely an added assurance and since they can 
he purchased at little cost, they are an inexpensive form 
of protection. 


Newark, N. J. W.E.S. 


Well Water Cooling 
To the Editor: 

In a small office which is cooled with deep well water, 
I believe there is an opportunity to improve the dehu- 
midification by installing an auxiliary coil in the fresh air 
intake so that the air will be dried upon entering rather 
than after it is mixed with the recirculated air. There 


/ 


If this actually is the case, very ~ 


are two large coils now in the system, one for tempering 
and the other servicing the zone face and by-pass damp- 
CTS. 

The temperature differential of the supply air is sel- 
dom more than 5 or 10 degrees from the room tempera- 
ture since the building is exceptionally well insulated and 
has very small internal loads. 

The fresh air requirements are around 300 to 500 
c.f.m., through an 18 in. by 42 in. intake designed to 
handle 100 per cent fresh air on occasion. What I be- 
lieve is needed is a very deep coil to insure chilling the air 
to 58 degrees from an outside condition of say 80 deg. 
ahr. and 75 deg. w.b. Water temperature is about 53 
degrees. The present coils produce temperatures of 56 
deg. Fahr. with reduced fan speeds, but the circulation 
in the conditioned space is then too slow. 

I would appreciate your recommendations as to the 
size and type of such a coil. Perhaps it would be well 
to start with a coil of ample area, adding additional sec- 
tions in the line as indicated by experience. There would 
be counterflow of water against the air, of course. 
Chicago. R.F.H. 


To the Reader: 

It would be possible to reduce the load on your pres- 
ent cooling coils by introducing a pre-tempering coil in 
the fresh air intake. We believe that you will find about 
five or six rows of pipe necessary if you have a. face 
velocity through the coil of about 55 f.p.m., which “is 
roughly equivalent to 1,000 f.p.m. through the free open- 
ings of the coil, Such a coil should be able to bring the 
air down to some 3 to 4 degrees above the water tem- 
perature and to do the dehumidifying which accompanies 
such a reduction in temperature. 

You also have the alternative of using a small spray 
chamber and inserting spray nozzles in it which should 
bring the air down about 2 degrees above the spray 
water temperature if you use not less than five nozzles 
per 1,000 c.f.m. Eliminator plates would have to be in- 
stalled on the outlet of the chamber the same as on an 
air washer. The amount of water used would be 18 
g.p.m. per nozzle. Two flushing nozzles should be used 
to wash down the eliminator plates. 


(Continued on Page 61) 
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RUBELR HOSE RICOMMENLEO 
AROUND BOLT 














This method of motor mounting 
employs a resilient base such as cork 


Fig. 3—This detail drawing shows how 


Fig. 2—Here the motor base is placed in bolts may be isolated. Note the rubber 
a pocket in order to eliminate vibration hose for further isolating through bolts 
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Behind Every Pound 
of YOUNGSTOWN STEEL 
are 25,000 MEN 


Behind each one of these men 
is an investment of $11,346. 


You hear some people say “all steel is 
alike--it's made to specifications.” But speci- 
fications can’t include men, and the men who 
make it stand behind it. They are the most 
important factor in any steel you buy. 


If you could see the pride of our Youngs- 
town workmen as their steel takes form under 
watchful care, the painstaking caution of the 
chemist checking every heat as exactly as an 
airplane pilot checks his ship, the thorough- 
ness with which the inspectors examine the 
detail of each product before they stamp their 
“O K” -- and our name and reputation -- on 
it .... if you could see all this and more, every 
hour of every day, you would know why we 
are proud of our products and proud of our 
men. Thousands of users know they can de- 
pend on the uniformity and quality of the 
steel to which these Youngstown workmen 
are devoting their lives. 


Sheets - Plates - Pipe and Tubular Products - Conduit - 
Tin Plate - Bars - Wire - Nails Tie Plates and Spikes 


THE 


YOUNGSTOWN 


SHEET AND TUBE COMPANY 


Manulacturers of Carbon and Alloy Steels 


General Offices - YOUNGSTOWN, OHIO 
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* LEADING 
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lhe years ago, steel pipe began 
Many 


builders and industrial engineers soon 


its phenomenal growth. 
found that this “new kind of pipe” was 
what they wanted — strong, durable, 
and low in cost. It proved so practical 


for so many applications that it moved 
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50 YEARS THE LEADING 


STEEL PIPE 


in value 
in usefulness 
in sales 


to leadership in the following years. 
Today finds steel pipe still setting 
the pace—still ahead of the field—the 
world’s largest-selling pipe—the most 
practical to use in the vast majority of 
applications. 
During all these years, to satisfy the 


changing needs of industry, NATIONAL 
Pipe, though still fundamentally the 
same strong steel pipe of fifty years 
ago, has been constantly improved. 
NATIONAL Pipe today is cleaner, 
stronger, more uniform, easier to work. 
Higher quality steels, processes for re- 
moval of scale, methods of retarding 
corrosion — all have contributed to 
give the greatest value per dollar of cost. 
in strategic 


Distributors, located 


parts of the country, are at your service. 


NATIONAL TUBE COMPANY 


Columbia Steel Company, San Francisco, ore Coast Distributors 


PITTSBURGH, . 


United States Steel Export Company, New York 
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Fig. 4—Important feature in 











the plan of the wading pool 

shown is the distance of six 

inches allowed between the 

top of the pool and the sup- 
ply faucet 











Wading Pool 
To the Editor: 

Kindly send me a sketch and information in reference 
to the installation of a children’s wading pool. The pool 
about which we are concerned at the moment is to be 
15 feet long by 12 feet wide and 2 feet deep, and is to 
be installed outside in the rear of the property. Water 
for the wading pool will be taken from the township 
water service in the street, and drainage is to connect to 
the sewer. 

New Jersey. J. G. 


To the Reader: 

The wading pool should be equipped with a water 
supply device set above the top of the pool to avoid the 
danger of cross connection with the township water 
supply. 

A drain having a valve and an overflow should be pro- 
vided. It probably would be well to put a running trap 
on the drain as shown in the drawing to prevent sewer 
gas coming out of the overflow. 

We should assume that the layout in lig. 4 would 
meet your conditions although it may have to be 
modified somewhat to suit factors in your particular case, 
concerning which we have ro information. 


Legal Answers 


Merchants and other business men are reminded by a 
recent Tennessee court decision of what may happen if 
they delay cashing checks received from customers. 

In the Tennessee case a creditor received a check in 
payment of a debt owing to him by the drawer of the 
check. By the time the check was presented for pay- 
ment to the bank on which it was drawn, the account 
had been attached by another creditor of the drawer of 
the check, and the bank refused to pay the check on 
the ground that the account was “bound” by the attach- 
ment. 

When the matter finally came before the court, it was 
admitted that the check had been issued two days before 
the attachment had been served on the bank. This did 
not help the holder of the check, however, because he 
did not present the check to the bank until after the 
attachment was served. 

“As the check had not been presented to the bank at 
the time the bank received notice of the attachment,” 
the court ruled, “the entire amount in the account thus 
attached was at that time subject to the attachment. The 
check did not operate as an assignment to the holder of 
the check of any part of the money on deposit. There- 
lore, the bank was not liable to the holder of the check 
unless and until it accepted or certified the check, and 
this the bank did not do.” 

(Continued on page 105) 


Problem For,The Reader 

Water supplied from the house tank shown in Fig. 5 
is available to operate the various fixtures indicated in 
this drawing at the several levels. Flush tanks were used 
on the fourth floor while flush valves were used at lower 
levels. Indicate the necessary pipe size in the installation, 
showing details for the figuring of pipe Sizes. 

Send your answer to the Editor, Domestic ENGI- 
NEERING, 1900 Prairie Avenue, Chicago, Ill. Five dol- 
lars will be paid for the answer selected for publication 
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Fig. 5 Plan for water supply to a four story building 


Because of space limitations answers to the problem 
presented in February will not be published until next 
month, 











Robert D. Williams, New York City, 
convention chairman for Heating, Pip. 
ing and Air Conditioning Contractors 
National Assn. The meeting is to be 
held in New York City, May 27 to 29 


Prize Bathrooms 


In connection with the National House 
and Garden Exposition, Chicago's an- 
nual home show, to be held May 4 to 12, 
the Plumbing Contractors Assn. of Chi- 
cago has donated the sum of $25.00 as a 
prize for the best photograph of a bath- 
room installed in a Chicago home during 
the past year. 

The prize was donated by the local 
association with the understanding that 
the name of the master plumber making 
the installation appears on all photo- 
graphs which may be placed on exhibi- 
tion. The the associations 
donating prizes will also be publicized 
in connection with the contest which is 
sponsored by a leading 
amateur photographers representing the 
amateur clubs throughout the Chicago 
area. William R. Brookman, secretary 
of the Illinois Master Plumbers Assn., 
and Peter M. Munn, secretary of the 
Plumbing Contractors Assn. of Chicago, 
are members of the advisory committee. 


name of 


committee of 


Trailer Camps 


Trailer camps in the St. Louis area 
are being investigated with regard to 
sanitary plumbing facilities before new 
operators licenses are to be issued, ac- 
cording to an announcement by the 
state board of sanitation. There are 
over 300 camps in St. Louis and outly- 
ing districts with insufficient sanitation 


facilities and running water taps, a 
plumbing inspector said, and _ these 
camps will have to supply running 


water and toilet facilities for every set 
number of trailer depending 
upon the size of the parking camp. 


spaces, 
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Maine Annual 


© Skau and Nash talk at state 
convention in Augusta 


A spirit of optimism and cooperation 
characterized the 47th annual conven- 
tion of the Maine State Assn, of Master 
Plumbers; held in Augusta, March 12. 
The following officers were named: 
Charles B. Davis, Waterville, president; 
Jerry A. Cyr, Fort Fairfield, vice presi- 
dent: Arthur L. Knight, Westbrook, sec- 
retary; Iver Iverson, Portland, treasurer. 

A headline speaker was J. B. Skau, 
Hartford, Conn., national director. He 
discussed the various committees of the 
national association and their accom- 
plishments. Speaking on legislation, he 
urged the cooperation of master plumb- 
ers in securing suitable plumbing legis- 
lation and in the appointment of com- 
petent plumbing inspectors. 

Touching upon the work of the ap- 
prenticeship committee, Mr. Skau ad- 
vocated the establishment of a standard 
of training for all areas. The confer- 


ence, sanitary, scholarship and stand- 
ardization committees were also dis- 
cussed in relationship to their 


achievements. 


Low-Cost Housing 

C. B. Nash, vice president and director 
of publicity for American Radiator & 
Standard Sanitary Corp., cited the ac- 
ceptance of modern plumbing by the 
consumer as one of the important fac- 
tors in the building or purchasing of a 
home. Dwelling upon low-cost housing, 
Mr. Nash declared that the consumer 
today receives a dollars-and-cents value 
in plumbing and heating greater than 
offered by any other branch of the build- 
ing industry. The tremendous present- 


day value of plumbing and heating 
equipment was emphasized. 
Larry Passamore, representing the 


Plumbing, Steam and Metal Salesmen’s 
Assn. of Maine, outlined constructive 
methods of cooperation among salesmen, 
wholesalers and master plumbers. 
Optimism for the future of building 
was voiced by J. A. Dwyer, district man- 
ager of Crane Co. at Long Island, N. Y. 
He said that the prevailing spirit of op- 
timism of the general public should be 
followed up with concentrated sales ac- 
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‘ first convention at which manufacturers’ 










Associations . . Events 





tivity by master plumbers and their 
associations. 
Maurice A. Lynch, manager of the 


Boston branch of Kohler Co., delivered 
Retiring Pres. Wilbur 
that this was the 


a short address. 
Blake, announcing 


salesmen had been invited to partici- 
pate, suggested that it would be worth- 
while to continue the practice. 

Among out-of-state guests were Man- 
ley W. Morgan, past secretary of the 
New Hampshire association, Mrs. Mor- 
gan, and William A. Bradford, Quincy, 
Mass. 





County Code 

The Master Plumbers Assn. of Day: 
ton, Ohio, has adopted as one of its 
major objectives the enactment of a 
county plumbing code. Under the laws 
of Ohio, the local county health board 
has the power to adopt rules and regu- 
lations governing the installation of 
plumbing and sanitary systems. How 
ever, the association has been. unsuc- 
cessful in the past few years in secur- 
ing such regulations for Montgomery 
County. 

Members of the association will be 
assigned the task of thoroughly can- 
vassing each township to educate the 
local township clerks, mayors and 
others to the necessity of proper plumb 
ing installations as a safeguard to 
health. 


Urges Showrooms 


In a letter recently mailed to the 
members, Charles Watson, president of 
the Plumbing Contractors Assn. of Chi- 
cago, advocates cultivating public 
confidence by having a neat, clean and 
presentable place of business or show 


room, where the master plumber can 
display and sell his products to the 
public. If we make this our slogan for 


the coming year, Mr. Watson states, if 
will not be so difficult to overcome the 
existing competition of the dtu. and the 
mail order chain store. 

“As qualified licensed master plumbers 
all we need to establish ourselves with 
the public is to encourage and promote 
an aggressive selling campaign that will 
ensure favorable consumer acceptance of 
our products,” Mr. Watson states. 
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NO OTHER SEPTIC 
TANK HAS ALL 
THESE FEATURES 


* Can be Set at Any 
* Trap and Ventilator Angle 
* Easy to Locate. 


* Improved Intake 


* Less Digging to Install 


* Larger Capacity with 
Longer Flow 


Onell Quip 


SEPTIC TOILET SYSTEMS 


* Access without Digging 


VERTICAL TANKS 
DRAIN POOLS 
SAN SOLVENT 
ROOF FLANGES 
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When You Sell SAN-EQUIP 
MASTER TANK Your Profit 
Margin is PROTECTED! 








No cut price tank can give your customers the 
advantages this Master Tank gives. Therefore, no 
cut price tank or mail order tank can be competition. 

One dealer who now has a good, profitable septic 
tank business says: “I found that by offering the 
Master Tank I not only was protecting my profit 
from cut price competition, but I was getting the 
jump on my competitors. And I have found that 
people will pay the few extra dollars for the better 
service this Tank will render. I also find that the 
Master Tank eliminates expensive servicing. If for 
any reason the drainage line to a Master Tank 
should become clogged, you don’t have the expensive 
job of digging up the line.”’ 

You, too, will find better satisfied customers, 
surer profit, and less competition when you sell the 
San-Equip Master Tank. For, remember, it is the 
only septic tank which is nationally advertised. 
This means your customers are reading 

about this better septic tank. Most 
leading plumbing distributors are 
now stocking the San-Equip 

Master Tank.Write today 

for complete informa- 

tion and special 

dealer proposition. 


Send fon this 
FREE 


Folder 
NOW! 


Hi 
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Get this folder! It 
gives complete infor- 
mation about San- 
Equip Master Tank 
and how it provides 
SAFER SEWAGE 
DISPOSAL! 
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Bowling 

In the annual bowling contest between 
the North and West Side Master Plumb- 
ers Pleasure Club of Chicago and the 
Milwaukee master plumbers bowling 
team, held in Chicago March 13, the 
Chicago men won the tournament by the 
comfortable margin of 218 pins, taking 
all three games from their opponents. 
The score was Chicago 2636, Milwaukee 
2418. 

Since these tournaments started over 
25 years ago the majority of the con- 
tests have been won by the Milwaukee 
group so the North and West Side Mas- 
ter Plumbers were particularly elated to 
win on this occasion over their old-time 
rivals. 

More than 60 master plumbers and 
supply men came down from Milwaukee 
and an equal number from Chicago were 
there to greet them. A return match 
will be played April 11 at Milwaukee. 

Following the Chicago tournament the 
Milwaukee and Chicago master plumb- 
ers were the guests of the North and 
West Side club at a corned beef and 
cabbage dinner, where they were wel- 
comed by President Zajicek. Wm. E. 
Bahn served as toastmaster. Brief talks 
were made by the president of the Mil- 
waukee association, Louis Schmaus, 
Jacob Schuh, Joe Brah and William 
Brookman, after which the individual 
and team prizes were awarded. The 
evening closed with a vaudeville pro- 
gram and floor show. 

Chas. W. Jones, with a total score of 
616 and the high individual score of 
246, and Herman Englehardt, were the 
mainstays of the Chicago team. Their 
closest competitor was Al Hoffman of 
Milwaukee who rolled up a score of 558 
for the three games. 

The individual scores of the first team 
were as follows: 


MILWAUKEE CHICAGO 
as Ds ocebe 466 I. Hausmann....431 
. Pencenstece Gon we Gaia 0 he 490 
A. Boetcher..... 496 H. Engelhardt...601 
H. Holtzhamer..406 C. Jones......... 616 
Al Hoffman.....558 P. Engelhardt...498 


The Milwaukee Master Plumbers sec- 
ond team had the satisfaction of win- 
ning from Chicago’s second team by a 
score of 2359 to 2313, or a margin of 43 
pins. The individual scores of the teams 
were as follows: 


CHICAGO MILWAUKEE 


Pe SACODT .. cccce See Ge) Mei Sek s XG ou 482 
A. Woods.......349 H. Brooken- 

B. Nelson........516 a 443 
H. Phillipa...... 665 ©. Geamel...... 18 
Pr. Larsen.. .507 OO. Mathias......502 


I). Schirdle......414 





Sticker Law 


Seventy master plumbers of Oklahoma 
City, Okla., attended the meeting of ex- 
planation on the new plumbing ordi- 
nance held in the City Hall recently. 


The meeting was presided over by Jack 
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Barnes, city plumbing inspector. Cop- 
ies of the code were distributed. Mr. 
Barnes asserted that there was not a 
clause in the ordinance that the City 
Attorney said he would hesitate to prose- 
cute. 

The greater part of Mr. Barnes’ dis- 
cussion regarded the labeling provision 
in addition to protecting health, which 
is designed to end the problem of 
stolen plumbing fixtures. Under the 
previous code, owners could not identify 
their fixtures. They might strongly be- 
lieve some recovered stolen fixture was 
theirs, but they were not positive enough 
to go to court and swear to it. 

Mr. Barnes said he had had no less 
than twenty letters from persons in 
other states asking about the provision. 

The labeling ordinance will keep ac- 
curate check on the sale of all second- 
hand fixtures, even to out-of-town sales, 
and will prevent unfit fixtures from be- 
ing re-installed, Mr. Barnes said. Every 
second-hand fixture must bear a sticker 
applied at the premises where fixtures 
are removed, by the city inspector. Each 
sticker is numbered and all master 
plumbers are required to make weekly 
reports showing disposition of fixtures 
sold. 


Against WPA 


A legal ruling that, if followed gener- 
ally, would result in a considerable 
amount of work to master plumbers 
and other contractors in Utah was 
made recently by the county attorney’s 
office of Salt Lake County. The ruling 
held that under a statute requiring 
counties of the first and second class to 
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erect or repair buildings by private con. 
tract when the expenditure is more 
than $2,000, the county commissioners 
are prohibited from doing such work 
by WPA. 

“It is plain that structures covered by 
the statute must be built by contract,” 
said County Attorney Harold E. Wal- 
lace, “It is my opinion that such struc- 
tures, involving more than $2,000, could 
not be done by WPA, although the law 
permits PWA projects, which are per- 
formed under contract.” 


E. St. Louis 


The Domestic Plumbers Club of East 
St. Louis, Ill., gave an annual dance at 
Moore Hall on February 27 in celebra- 
tion of Lincoln’s Birthday, which was 
attended by the full membership. Four 
speakers were on the program, which 
began with a social meeting and was 
followed by the dance. 


Model Home 


The Master Plumbers Assn. of Grand 
Rapids, Mich. is cooperating in the con- 
struction of the “Ideal Home of 1940” 
in that city. The movement includes 
participation by other local organiza- 
tions. The home will be given away 
at a home builders’ and food exposition. 

The complete plumbing installation in 
the home is under the supervision of 
the local association, and was duly ad- 
vertised as such in the newspapers. The 
house was completed March 9 and 


opened for public inspection the next 
day. On that day 2,649 persons visited 
the home. 



































































































































New officers of the Maine State Assn. of Master Plumbers: Arthur L. Knight, Westbrook. 


secretary; Iver Iverson, Portland, treasurer; Charles B. Davis, Waterville, president; 
Jerry A. Cyr, Fort Fairfield, vice president 
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PIPE FITTING 
cattte for you 


@ Here is one of the mills which produce Fretz-Moon Pipe —and it is 


the main reason for the cleanliness, ductility and uniformity of this original 


continuous weld pipe. 


The soft steel used is another reason — but it is the uniform heating, 
protection against contamination from furnace bottom and sound, tight 
welding which produce the easy-working qualities and insure the clean 


inside surface of Fretz-Moon Pipe. Only by this process it is possible to 


produce such high-quality buttweld steel pipe. 


Try Fretz-Moon Pipe on your next piping job —and know the differ- 
ence that this mill can make in pipe. See for yourself how it makes pipe 


fitting easier for you. If your jobber doesn’t stock Fretz-Moon Pipe, write 


— Fretz-Moon Tube Co., Inc., Butler, Pa. 
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Fretz-Moon Pipe is available in 
steel or copper-bearing steel— 
black or galvanized — and in uni- 
form 20-foot or extra long lengths. 
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Vanities 

When the Cincinnati Gas and Elec- 
tric Company stopped selling water 


heaters in 1934, turning the job over 
to the plumbing contractors, utility eye- 
brows were raised over the entire 
United States. “Another noble experi- 
ment due to fail,” it was said. 

That the “experiment” is still in ex- 
istence; thatits five-year-plan objectives 
were accomplished in three years; that 
it has increased the number of auto- 
inatic water heaters sold and installed 
in greater Cincinnati each year since, is 
due largely to the cooperation between 
the utility, the master plumbers and 
the Cincinnati Water Heater Manufac- 
turers and Distributors Assn. formed 
in 1936, which advertises and promotes 
the sale of water heaters. 

By 1939, a total of 10,994 water heat- 
ers was sold by the plumbing and heat- 


ing contractors locally. In 1939 they 
sold 3,226 heaters, an increase of 26.1 


per cent over the 1938 total of 2,589. 
Twelve water heater distributors and 
the utility formed the manufacturers 
and distributors organization in 1936 
with a distinct goal, and a distinct 
treasury. A schedule of newspaper ad- 
vertising was laid out and followed. A 
customer-financing plan worked 
out. Besides that, once each the 
association acts as host to the plumb- 
ing and heating contractor-dealers of 
the greater Cincinnati This in- 
cludes the northern Kentucky towns 
serviced by the Union Light, Heat & 
Power Company. 

On March 13 the most recent meeting 
“Hot Water Vani- 
held for 


was 
year 


area. 


entertainment, 
1940.”’ 


and 


ties of was master 


Throng present at 


“Hot Water Vanities,’ 
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plumbers, their families, and their jour- 
neymen in the huge Taft Auditorium in 
Cincinnati. 

Eleven hundred dollars worth of pro- 
fessional entertainment in seven bang- 
up vaudeville acts was provided, and 
nearly 2,500 persons jammed the audi- 
torium. Prior to the entertainment, the 
audience listened to an outline of the 
association’s plans for 1940. R. B. 
Keiser, president, welcomed the guests 
and introduced R. V. Paulsen, secre- 
tary. 

March 15, Mr. Paulsen told his listen- 
ers, was the beginning of an intensive 
90-day automatic water heater sales 
campaign. Besides regular advertising, 
100,000 full page broadsides were to be 
distributed to every home in greater 
Cincinnati. Mr. Paulsen also introduced 
the journeyman bonus plan. For every 
prospect turned in by a journeyman and 
sold by his master plumber during the 
campaign, the journeyman will receive 
$1.00 from the association. Prospect 
pads were distributed to the journey- 
man, 

Following Mr. Paulsen, W. E. McCol- 
lum, secretary of the Central Supply 
Assn., made the principal address of 
the evening. His subject was “Merchan- 
dising.” 

“In Cincinnati,’”” Mr. McCollum said, 
“‘vou’ve taken the mystery out of water 
heaters by divulging the price of the 
merchandise in your advertising. That’s 
good merchandising. Few people drive 
1930 automobiles; few people use 1930 
radios; and there’s as much difference 
between a 1940 automatic water heater 
1930 one as there is between a 
radio and a new 


and a 


ten-year-old car or 


one.” 


. 





recent water heater sales 
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Ill. Board 


In conjunction with a meeting of the 
board of directors of the Illinois Master 
Plumbers Assn., a state-wide conference 
of the presidents and secretaries of the 
various local associations in the state 
was held at the Congress Hotel, Chi- 
cago, March 1. 

State Pres. V. J. Killian outlined the 
prospects for renewed activity in the 
building and plumbing industry for the 
coming year. He advocated for the mas- 
ter plumber a merchandising program 
which would include the printing and 
distribution to their customers and 
prospective customers an_ illustrated 
pamphlet quarterly, showing the piping 
and plumbing system and featuring mod- 
erately priced plumbing fixtures. The 
conference unanimously recommended 
to the board of directors the adoption 
of a merchandising program. 

National Director T. W. Merryman 
urged the local and state presidents to 
advise their members to tell the public 
what our industry is all about, advocat- 
ing that the women’s auxiliaries sponsor 
essay contests on plumbing and sanita- 
tion among school children, and suggest- 
ing as a prize a scholarship in the Uni- 
versity of Illinois. 

Charles Watson, president of the Chi- 
cago association, in a brief talk advo- 
cated the adoption of a merchandising 
program and the maintenance of a neat 
and attractive place of business. 

Prominent in the discussions on the 
various matters that came before the 
conference were Chas. E. Gawne, An- 
drew Park, W. Gorin Smith, Merle An- 
drews, Nic Mergenthaler and Chet 
Brownell. 






rally in Cincinnati. 


; ’ 


— — eee aeeagyte =. 
esa aH. Beater oem pe Se SE EA BREN VRB 

















































hg 
5 
a 

et 
ay 
ae 
aS / 
beef 
te 


Chi. Appointments 


_ arbitration: 


|L. A. Goldacker, W. G. 
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L. A. Testing 


An open forum discussion on constitu- 
tional matters pertaining to the associa- 
tion featured the monthly meeting of the 
Pacific Coast Plumbing Inspectors Assn., 
held in Los Angeles, on March 22. 

Led by E. R. Longley, chief plumbing 
inspector of Los Angeles and chairman 
of the southern division executive com- 
mittee, the discussion centered on ways 
and means of effecting the changes in 
the constitution as approved at the 1939 
convention. 

Discussion at this meeting also per- 
tained to the possibility of working out 
a more efficient procedure for handling 
the work of the research laboratory com- 
mittee, of which Gustav Wiemer, Los 
Angeles, is chairman and laboratory di- 
rector. Under the present plan, when 
the research, laboratory approves a Cer- 
tain device or appliance after due test- 
ing, it is necessary for Chairman Wie- 
mer’s report of approval to pass first 
through the hands of Sec. Stephen I. 
Smoot and then to the executive com- 
mittee. Due to the fact that the execu- 
tive committee membership is scattered 
through five states—California, Oregon, 
Utah, Colorado and Arizona—official 
approval of tested devices has been 
attended with unusually long delays. 

It is hoped now to work out a plan 
whereby the research committee would 
be authorized to issue a “temporary ap- 
proved” certificate for an appliance 
which has measured up to the required 
tests. The temporary approval would 
remain in force until all such certifi- 
cates could be considered at the annual 
convention, at which time permanent 
approvals or rejections would be issued. 
The temporary approval plan is at pres- 
ent operative in the city of Los Angeles. 

Secretary Smoot announced that the 


§ legislative committee is active in as- 
| sembling codes in force in various cities 
| in the eleven western states. From this 


) data the committee proposes to draft a 


| Workable and enforceable code for pres- 
> entation to the 1940 convention. 


The standing committees recently ap- 


' pointed by the Plumbing Contractors 
| Assn. of Chicago for the year 1940 are 


as follows: (chairman is named first) 
| Chas. A. Dreier, Henry 
OCallaghan, Rupert J. Weber, Henry 


)P. Reger, Thos. F. Hanley, Jr., Leo J. 
| Corboy, Wm. J. Lang, and Ray Fergu- 
/#0n; auditing: James W. Fettes, Chas. 
| A. Dreier, and Thos. F. Hanley, Jr.; col- 


plection: Michael Mele, A. G. Siewerth, 
| Compton, and 
|P. J. Brown; conference: Thos. F. Han- 


ley, Jr., Henry P. Reger, John J. Calnan, 
» Marcus Weil, Chas. E. 
» Mooney, George Hill, Leo Corboy, Henry 


Gawne, G. F. 
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New officers of the Maine state auxiliary: Mrs. Wilbur T. Blake, Portland, president; 
Mrs. Ernest Cunningham, Portland, vice president; Mrs. Iver Iverson, Portland, treasurer ; 
Mrs. C. B. Davis, Waterville, secretary 


O’Callaghan and C. R. Lindblad; enter- 
tainment: Chas. A. Burmeister, 
J. Stanley, John A. Khym, Gerald F. 
Mooney, Carl R. Lindblad, Paul Grosse, 
A. A. Marks, T. W. Merryman, L. H. 
Koepke, Thos. H. Litvin, Walter Sievers, 
Henry Swade, Samuel Erman, C. H. Jes- 
person, George Matthews, and John 
Guldan; insurance: A. J. Racine, John 
Blair, C. C. Breyer, E. C. Wagner, Chas. 
W. Alcock, and Wm. Bahn; labor and 
vocational training: Chas. A. Dreier, 
John J. Calnan, Rupert J. Weber, Ray 
Ferguson, John Guidan, and E. A. Mor- 
timer; legislative: Robert E. Murphy, 
J. G. Zaljicek, John J. Calnan, Chas. E. 
Gawne, Thos. F. Hanley, Jr., Henry 
O’Callaghan, and C. A. Burmeister: 
membership: George Matthews, J. W. 
Fettes, L. H. Koepke, R. E. Webster, 
Alex Street, John Guldan, Harry Breet- 
zke and Thor Chellberg; merchandising: 
George Geldkamp, Ray Ferguson, T. W. 
Merryman, Michael Mele, Chas. Stanley, 
R. B. Reedy, C. J. Erickson, and George 
Hill; publicity: Ray Ferguson, Wm. J. 
Lang, T, W. Merryman and E. A. Mor- 


Chas. 


timer; public health: Thos. F. Hanley, 
Jr., Chas. A. Dreier, Henry P. Reger, 
Chas. J. Stanley, Wm. J. Lang and Leo 


J. Corboy; utilities: T. W. 
Charles FE. Gawne and W. A. Brown. 


Merryman, 


Ohio Directors 


Henry S. Saunders, Dayton, recently 
elected president of the Ohio Assn, of 
Master Plumbers, has appointed ten 
zone directors for the state. The direc- 
tors are: N. S. Larsen, Toledo; H. W. 
Cleveland; W. T. Leffler, 


Eckhardt, 


Killinger, 
Manstield: 


Akron: A, 
Hoffman, 


Springfield; Charles 
Wim. Zernechel, 


Canton: Matt Roberts, Cincinnati; J. R. 
Fitton, Bellaire: B. I. Hollander, Cin- 
cinnati. Mr. Saunders becomes zone 


director of Zone 7. 


Lancaster Meet 


The Lancaster (Pa.) County Master 
Plumbers Assn. met February 29, in 
the American Legion Home in New 
Holland, with nineteen members pres 
ent. Hosts for the evening were John 
L. Kolb and Amos R. Good. In charge 
of the meeting was Gus Calvert, vice 
president. 

For Representative 

Charles E. Gawne, well known Chi 


cago master plumber, is a candidate for 


state representative on the Democratic 
ticket to be voted upon April 9. Mr. 
Gawne is a past state and local presi- 
dent. 

A letter from the Plumbing Contrac- 
tors Assn. of Chicago, sent out to all of 


the master plumbers in Mr. Gawne’'s dis 
trict, 


didacy. 


urged them to support his can- 


Noble P. Janelle, business manager of 
the Wisconsin Assn. of Master Plumb 
ers, and Edward B. Kennedy, Crane Co., 
Milwaukee, were injured in an automo- 
hile accident recently on their way from 
Chicago to Milwaukee. Mr. Janelle suit 
fered a leg fracture, while Mr. Kennedy 


escaped with a minor eye injury. Mrs. 
Janelle and Mrs. Kennedy received 
bruises and cuts 
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H. P.& A. C. 


® Annual meeting of Heating, 
Piping and Air Conditioning 
Contractors National Assn. 
to be held in New York City 


in May 


The Heating, Piping and Air Con- 
ditioning Contractors National Assn. 
will hold its 5ist annual convention at 
the Hotel Pennsylvania, New York City, 
May 27 to 29. 

The convention committee, consisting 
of Robert D. Williams of New York City, 
the chairman, H. Richard Stern of New 
York, and George Stewart of Newark, 
N. J., has been meeting and working 
out the plans of the convention. Ac- 
cording to the present schedule there 
will be four sessions in the Hotel Penn- 
sylvania. The fifth and last session will 
be held Wednesday morning on the 
grounds of the New York World’s Fair. 

Plans for entertainment are already 
under consideration by the local asso- 
ciation—-the Heating, Piping and Air- 
Conditioning Contractors New York 
City Assn. 

William J, Olvany, president, called 
attention to the exceptional opportunity 
offered by the 5lst annual convention 
in May for a most pleasant and profit- 
able trip. “The committees of the na- 
tional association have had an excellent 
year,” he said, “and their reports will 
contain a great deal of information of 
vital importance to the industry. 

“The committee on apprenticeship, 
under the leadership of William V. 
Hoier, Chicago, will report on the prep- 
ation of text material for the apprentice 
training courses. This work has been 
centered in Chicago to take advantage 
of the experience of the Chicago asso- 
ciation and the Washburne Trade 
School. The committee expects to have 
a good part of the text material com- 
plete and ready to present to the con- 
vention. 


Welding Report’ 

“The committee on welding will also 
have an interesting report. At the last 
convention, the association assigned 
this committee the task of setting up a 
standard procedure for electric arc pipe 
welding. The purpose was to effect some 
very real economics in the testing of 
welders for work which was to be in- 
sured. The committee has completed a 
procedure and this will come be- 
fore the convention as a part of the 
committee’s report. 

“Air conditioning and trade promo- 
tion will also be the subject of consider- 
able discussion. In both fields there are 
matters of real importance to the con- 
tractor that must be settled. The intro- 
duction of I-B-R ratings on cast iron 





DOMESTIC ENGINEERING 
boilers will make the report of the com- 
mittee on boiler output of more than 
usual interest.” 


Chicago Golf 


Plans for the coming year were dis- 
cussed at the midwinter meet of the 
Chicago Plumbing Trades Golf Assn. 
which was held in connection with a 
dinner at the Lake Shore Athletic Club 
on Thursday evening, March 7. 

Rupert J. Weber, chairman of the golf 
committee, welcomed the 56 master 
plumbers and supply men in attendance, 
and promised that the committee would 
arrange some excellent golf courses for 
the monthly tournaments which start in 
May. He stated that the golf associa- 
tion, now in its sixteenth year, was or- 
ganized by the plumbing contractors’ as- 
sociation mainly through the efforts of 
Henry P, Reger and Chas. A. Dreier, and 
had more than accomplished its purpose 
in bringing together socially the various 
branches of the industry. 

Henry P. Reger presented Ed. Mor- 
timer with a fine set of “‘woods” in ap- 
preciation of his services in acting as 
chairman of the golf committee for five 
seasons. Wm. J. Spillane and Chas. 
Barrows, representing the wholesalers, 
promised a continuation of the support 
they have given the golf association dur- 
ing the past number of years. 

The financial report of the Secretary, 
while it represented a slight deficit, was 
not a total success according to modern 
trends as there is still a surplus in the 
treasury. It was announced that the 
initial tournament of the season would 
most likely be held at Rolling Green 
Country Club early in May. 


S. California 

William A. Allen, superintendent of 
the Pasadena Sewage Treatment plant, 
was the principal speaker at the March 
21 meeting of the Southern California 
Federation of Merchant Plumbers, held 
at the Pasadena Athletic Club. 

Illustrating his address with a motion 
picture depicting the operation of the 
plant, Mr. Allen outlined to the member- 
ship the technique and operating meth- 
ods which have made the Pasadena sew- 
age treatment plant one of the few self- 
sustaining units of its kind in Southern 
California. 

The February meeting of the federa- 
tion was held at Santa Ana, Calif., on 
Washington’s Birthday. Speaker was 
Prof. E. A. Ericson, of the University 
of California history department, who 
talked on the subject, “What Would 
George Washington Do If He Were 
Here Today?” 

Among other things, the speaker said, 
Mr. Washington would be quite sur- 
prised by the progress which has been 
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made in the plumbing industry since 
the Revolutionary days. The poorest 
equipped house in Southern California 
today, he said, has better sanitary facili- 
ties than Mount Vernon of Washington’s 
time, which then was regarded as one of 
the most modernly-designed residences, 

Arrangements are being made to com- 
bine a dinner dance for members and 
their wives with the April meeting, 
which will be held in Los Angeles on 
April 26. 


Fathers & Sons 


The Philadelphia Assn. of Master 
Plumbers held its father and son night 
recently in conjunction with its March 
meeting. This was attended by 40 
fathers and sons who are in the plumb- 
ing business together; the meeting was 
one of the largest in years. Entertain- 
ment was furnished by both the oldsters 
and the youngsters in addresses and 
community singing, and a souvenir was 
given each father and son. 


Apprenticeship 

In consideration of the Labor Depart- 
ment Appropriation Bill, the House 
Committee on Appropriations has re- 
ceived information from the department 
that joint apprenticeship committees of 
Plumbers and steamfitters to the total 
number of 99 in many states had been 
reported to the Division of Labor Stand- 
ards in the department as of December, 
1939. 


Pontiac Annual 


Installation of newly elected officers 
of the Plumbing and Heating Contrac- 
tors’ Assn. of Pontiac (Mich.) took 
place March 4, at the organization’s an- 
nual dinner meeting. The dinner, held 
at Rotunda Inn, was attended by mem- 
bers of the association, their wives and 
guests. 

Those installed were: Earl Worthing- 
ton, president; Lloyd Thornton, vice- 
president; and H. H. Smart, secretary- 
treasurer. 


Buffalo A. C. 


J. R. Vernon, advertising manager of 
the Johnson Service Company, Chicago, 
was guest speaker at the February 
meeting of the Western New York Chap- 
ter of the American Society of Heating 
& Ventilating Engineers in the Univer- 
sity Club of Buffalo. 

Mr. Vernon discussed “Automatic 
Temperature Control for Air Condition- 
ing Systems,” illustrating his discussion 
with slides. Lawrence P. Saunders, 
president of the Western New York 
Chapter, presided. 
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Past Presidents 


“As many industries have gone as far 
as they can go with the scientific infor- 
mation at their disposal in disposing of 
their wastes without injury to public 
health, the next step, in my opinion, in 
controlling the pollution of streams is 
by the creation of a public research com- 
mission, charged with fact-finding on 
this important subject,” declared Henry 
Keitzel, member of the Buffalo Sewer 
Authority in a comprehensive address 
on “Sewage Problems,” before leaders 
of the plumbing and heating industry 
of that city at the annual “Past Presi- 
dents” dinner, given under the auspices 
of the Master Plumbers Assn. of Buffalo. 

William Ludlow, past state and local 
president, arranged the dinner and also 
was appointed toastmaster by Pres. Gor- 
don Webster. 

Those present at the dinner were: 
George Drake, past local, state and na- 
tional president; George Frank, past 
local, state and national president; Wil- 
liam Ludlow, past local and state presi- 
dent; Gordon A. Wester, president of 
the Buffalo association; Henry Ritter, 
past local and state president and past 
national secretary; Allan Westphal, past 
local president and past state secretary; 
Gus Epke, past local president; Al 
Kranichfeld, past local president; Fred 
Yuhl, past local treasurer Al Brenner, 


TRY \ CUSTOMER SATISFACTION 
i _..FOR INCREASED PROFIT! 





Heating contractors the country over are find- 
ing the TRY-ME Hot Water Heating Combi- 
nation a source of greater profit and a means 
by which they can further their reputation experience . .. each is manufactured from 
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Dr. C. E. A. Winslow (left) is weleomed 
by G. M. Simonson, Golden Gate Chapter 
president, at recent A. S. H. V, E. meeting 


Julius Irr, past director; Frank Dittly, 
local secretary; George Martinke, local 
director; Fred Jones, past director; Ray 
Weinheimer, and Clarence Kobel, local 
director. 


Dayton Meet 


The regular open monthly meeting of 
the Dayton (Ohio) Assn. of Master 
Plumbers, held on March 18, was de- 
voted to a discussion of septic tanks 


and drainage systems. L. F. Richards, 


engineer of the Montgomery County 
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experience that the TRY-ME Combination can 
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Health District conducted an open 
forum on the subject. 

The association is sponsoring a move- 
ment among various gas burning equip- 
ment merchandisers to develop a mer- 
chandising campaign in cooperation 
with the local public utility. The com- 
mittee handling the matter has met 
several times a week for the past three 
weeks and now has a plan that it is be- 
lieved will be beneficial to the mem.- 
bers as well as to the utility company. 


Pa. Inspectors 

The Pennsylvania State Assn. of 
Plumbing Inspectors was formed re- 
cently by plumbing inspectors’ from 
various sections of the state at a meet- 
ing held in Harrisburg. 

The purpose of this organization, ac- 
cording to Ed. Meglathery, plumbing in- 
spector of Bethlehem and chairman of 
the meeting, is to tell men throughout 
the state about the plumbing code as it 
functions today in various cities; to 
help local authorities to place a code in 
effect in their own vicinities; and to 
cooperate closely with master plumbers 
associations in the enforcement of codes 
to promote the health of the public. 

Paul Kurzenknabe of Harrisburg was 
elected president; Ed Meglathery vice 
president, and Robt. McCleaster of Pax- 
tang, secretary. 


. each 
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PRESSURE 
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Meets the approval of 
safety authorities 
everywhere. Has ex- 
tra large seat area 
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inch special tubri- 
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Obituarues 


J. H. Wingate 


John H. Wingate, 85, Atlanta’s oldest 
master plumber, died March 15. Al- 
though retired from business for the 
past ten years, Mr. Wingate had been 
active in the firm of Warlick, Wingate 
and Mell of Atlanta, which installed the 
plumbing in Atlanta’s first opera house, 
and did considerable plumbing busi- 
ness throughout the Southeast. Mr. 
Wingate is survived by his brother, who 
is also a member of the plumbing in- 
dustry in Atlanta. 





Frank Stewart 

Frank Stewart, 48, salesman _ for 
Strahle-Johnson Company, Chattanooga, 
died March 6. He had devoted prac- 
tically his whole adult life to the sale 
of plumbing and heating supplies, hav- 
ing earlier been associated with James 
Supply Co. 


C. T. Kostlevy 


Charles T. Kostlevy, former plumbing 
contractor of Jamestown, N. Y., died 
there March 23. He had served as city 
building and plumbing inspector until 
1938 when he retired because of ill 
health. Surviving Mr. Kostlevy are his 
wife and two sisters. 


H. P. Conway 


Howard P,. Conway, vice president 
and sales manager for Grinnell Com- 
pany, Providence, R. IL, died recently. 





H. P. Conway 


Mr. Conway was well known as a result 
of his broad experience within our in- 
dustry. 


N. C. Bergman 

Norbert Bergman, 43, credit manager 
of the M. J. Gibbons Supply Co., Day- 
ton, Ohio, died recently. Mr. Bergman 
was active in several philanthropic or- 
organizations, and a director of the 
Franklin Savings and Loan Assn. 

Surviving Mr. Bergman are his wife, 
two brothers, and three sisters. 
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John F. Kirby 


John F. Kirby, superintendent for the 
Somerville Iron Works, Somerville, 
New Jersey, died March 13. Mr. Kirby 
had been connected with this company 
for the past 33 years. 


D. D. Wessels 


Daniel D. Wessels, 78, chairman of 
the board of D. D. Wessels & Sons Co., 
Detroit, died recently in that city. 

Founding his company in 1908, Mr. 
Wessels remained active in its man- 
agement until the last two or three 
years, during which time he served in 
a directory capacity. Mr. Wessels was 





D. D. Wessels 


very well known in the plumbing indus- 
try and was active in several fraternal 
organizations and clubs. He is survived 
by his wife, two sons, a brother and 
two sisters and two nephews, 


W. E. Emerson 


William E. Emerson, 72, one of the 
leading plumbing and heating contrac- 
tors in the maritime provinces, Canada, 
died March 18. Mr. Emerson had been 
in the plumbing and heating industry 
since he was 14, and during his lifetime 
founded two plumbing and heating firms 
at St. John, New Brunswick. He is sur- 
vived by four sons, who will carry on 
the business. 


F. E. Harris 


Frank E. Harris, 81, who was active 
in the pump field until a few days be- 
fore his death, died March 5 in Ash- 
land, Ohio. 

Mr. Harris was well known in the 
plumbing and heating industry through 
his 10-year connection with the F. E. 
Myers and Bro. Co., Ashland. 


H. M. Lanyon 


Henry M. Lanyon, 60, retired New- 
ark, N. J., plumbing contractor, died 
March 12 in that city. He had con- 
ducted a business for 30 years up until 
his retirement 4 years ago. He leaves 
a son, a daughter, two sisters and a 
brother. 
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H. A. Rivers 


Harry A. Rivers, 47, died recently at 
his home in Newtonville, Mass. Mr. 
Rivers was president of the Boston Pipe 
& Fittings Co., of Cambridge, Mass.. 





H. A. Rivers 


and was a member of the Plumbing 
and Heating Wholesalers Assn., the 
New England Heating Trades Golf 
Assn. and the New England Metal Prod- 
ucts Assn. 


H. E. Whitney 


Hugh E, Whitney, president of Whit- 
ney & Ford Company, Chicago, died 
February 25. For several years after 
coming to Chicago, Mr. Whitney was a 
salesman for the L. Wolff Mfg. Co. In 
1900 he and the late Charles A. Ford 
established the firm of Whitney & Ford. 

Mr. Whitney was very well known 
among all branches of our industry, 
having been active in association affairs 
for many years. His widow survives 
him. 


J. S. Watson 


John Stuart Watson, 71, who con- 
ducted a plumbing business in Niagara 
Falls, N. Y., for fifteen years, died 
March 23. He is survived by his wife, 
a daughter, a sister and a brother. 


M. J. Murray 


Martin J. Murray, plumbing and 
heating contractor of Jamestown, N. Y.. 
for forty years, and a past president of 
the master plumbers association of that 
city, died March 3. He was a lifelong 
resident of Jamestown. His survivors 
are a widow and two daughters. 


Henry Robinett 

Henry Robinett, 60, for 25 years finan- 
cial secretary of the Long Beach, Calif., 
Master Plumbers Assn., died February 
20. He had been engaged in the plumb- 
ing business for more than 30 years and 
was well known in the industry through- 
out California. 





















New (Contractors 
Business (hanges 


Lexington, Neb.—F. J. Hitchmough 
has moved his contracting business to 
119 E. Sixth St. 


Cedar Springs, Mich.—John Neu- 
becker will engage in the plumbing con- 
tracting business here. 

Great Falls, Mont.—Pinski  Bros., 


Inc., has been chartered to conduct a 
plumbing business. 

Des Moines, lowa.—The General 
Heating & Ventilating Co. has opened 
business at 231 W. Main St. 

Kansas City, Mo.—The Kroell Plumb- 
ing & Heating Co. has been chartered 
at 4101 E. Sixth St. 

Pacific Beach, Wash.—S. A. Moon will 


engage in the plumbing and heating 
business here. 
Renton, Wash.—The Renton Plumb- 


ing Ce. has been incorporated in this 
city. 


Convention Dates 


April 4—-QUEENS—Annual dinner and 
dance of the Assn. of Master Plumbers 
of New York, Queensboro 
held at the Boulevard 
Queens Blvd., Forest Hills. 





of the City 
Branch: to be 
Tavern, 
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5—MIAM I—The 
banquet and ball of the 
Florida, Master Plumbers’ 
held at the Coral Gables 
Miami. 


annual 
County, 


first 
Dade 
Assn.; to be 
Country Club, 


April 


April 6—UTAH—Annual convention of 
the Utah State Assn. of Master Plum- 
bers; to be held in Salt Lake City. 


JERSEY—Annual ban- 
Bloomfield, Ve- 
Assn. of Master 
Essex Fells at 
Club. 


April 6—NEW 
quet of the Montclair, 
rona, and Vicinity, N. J. 
Plumbers; to be held in 
the Essex Fells Country 


April 7-98 — KANSAS — Annual conven- 
tion of the Kansas Assn. of Master 
Plumbers; to be held in the Kansan 
Hotel, Topeka. 


April 7-0—W. VIRGINIA.—Annual con- 
vention of the Master Plumbers Assn. of 
West Virginia; to be held at Bluefield, 


with headquarters in the West Virginia 
Hotel. 
April 8-8—NORTH DAKOTA—Annual 


convention of the North Dakota Assn. of 


Master Plumbers: to be held in World 
War Memorial Bldg., Bismarck 

April 9— MASSACHUSETTS Annual 
convention of the Massachusetts Assn. 
of Master Plumbers: to be held in Bos- 
ton, with headquarters in the Hotel 


Copley-Plaza. 

April 9, 10, 11—-A.S.H.V.E. 
Air Conditioning Conference 
direction of the Mechanical 
Department of State College and 
the Iowa-Nebraska Section of the Ameri- 
can Society of Heating & Ventilating En- 
gineers; to be held at Iowa State College, 
Ames, Iowa. 


Heating & 
under the 
engineering 
lowa 
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April 15-16 MINNESOTA—Annual 
convention of the Minnesota Master 
’*lumbers Assn.; to be held in Minneapolis, 
with headquarters at the Nicollet Hotel. 


15-16.—-V IRGINIA.—Annual con- 
the Virginia Associated 
Heating Contractors, Inc.; 
Ocean View, with head- 
Nansemond Hotel. 


April 
vention of 
Plumbing & 
held in 
quarters in the 


to be 


RHODE ISLAND—Annual 
banquet of the Rhode 
Master Plumbers; 
Narragansett Hotel, 


April 16 
convention and 
Island State Assn. of 
to be held in the 
Providence. 


meeting of 
Master 
caster, 


WJual terly 
(ohio ASSN, of 
held at Lan 


April 19—OHI0 
the Southeastern 


Plumbers: to he 


Annual conven- 
State Assn. of Mas- 
Montgomery, 
Exchange 


April 22--ALABAMA 
tion of the Alabama 
ter Plumbers: to be held in 
with headquarters nt the 
Hotel. 

April 22-2: loW A—Annual convention 
of the Iowa State Master Plumbers Assn.; 
to be held at Burlington, with head- 
quarters at the Hotel Burlington. 


TEXAS —Annual 
Master Plumbers of 


April 22-24 conven- 


tion of ASSOr iated 


Texas: to be held in Galveston. 

April 24-25—MICHIGAN—Annual con- 
vention of the Michigan Assn. of Master 
Plumbers; to be held in Grand Rapids, 
with headquarters in the Pantlind Hotel 

May 4—IDAHO—Annual convention of 
the [Idaho State Master Plumbers Assn.: 
to be held in Idaho Falls, with head- 
quarters at the Bonneville Hotel. 
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May 4-12 —STOKERS— Annual coal 
show sponsored by Chicago Coal Mer- 


chants Assn. and annual National House 
and Garden Exposition; to be held in the 
Coliseum, Chicago. 

May 5-7 — OKLAHOMA — Annual con- 
vention of the Master Plumbers Aux- 
iliary; to be held in Tulsa, with head- 
quarters in the Tulsa Hotel. 


May 6-7 —— KENTUCKY — Annual con- 
vention of the Kentucky State Assn. of 
Master Plumbers; to be held in Louis- 


ville, with headquarters at the Henry 
Clay Hotel. 
May 6-7——COLORADO—aAnnual _ con- 


vention of the Colorado Society of Sani- 
tary and Heating Engineers; to be held 
in Denver, with headquarters in the 
Shirley Savoy Hotel. 
May 7-0—INDIANA 
tion of the Indiana 
Plumbers; to be held 
colin, Indianapolis. 


~Annual conven- 
Assn. of Master 
in the Hotel Lin- 


May 8-10.-NEW YORK.—Annual con- 
vention of the New York State Assn. of 
Master Plumbers; to be held in New 
York City, with headquarters in the 
Hotel Pennsylvania. 

May 9-10 COAL — Third annual An- 
thracite Conference; to be held in Pack- 
ard Auditorium, Lehigh University, 
sJethlehem, Pa. 


May 10-11—C.S.A.—Spring convention 
of the Central Supply Assn.; to be held 
in French Lick, Ind., with headquarters 
in the French Lick Springs Hotel. 

May 13-14——-FLORIDA—Annual conven- 
tion of the Florida State Assn. of Mas- 
ter Plumbers and Heating Dealers, and 
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annual convention of the Women’s Aux- 
iliary; to be held in Orlando, with head- 
quarters in the Orange Court Hotel. 


May 13-16.—CALIF.—Annual conven- 
tion of the California State Assn. of 
Master Plumbers; to be held in San 
Francisco, with headquarters in the Pal- 
ace Hotel. 


May 14-17—HEATING—Annual meet- 
ing of the National District Heating 
Assn.; to be held in French Lick, Ind. 


May 15—CONNECTICUT—Annual con- 
vention of the Connecticut Assn. of Mas- 
ter Plumbers; to be held in New Haven, 
with headquarters in the Hotel Taft. 


May 20-22 — A.G.A.E.M.—Annual con- 
vention of the Assn. of Gas Appliance 
and Equipment Manufacturers to be 
held in French Lick, Ind., with head- 
quarters at the French Lick Springs 
Hotel. 

May 21-24—PRODUCERS’ COUNCIL— 


Annual meeting of the Producers’ Coun- 
cil with the convention of the American 
Institute of Architects, to be held in 
Louisville, Ky., with headquarters at the 
Brown Hotel. 


May 21-24—SMOKE—1940 convention 
of the Smoke Prevention Assn.; to be 
held in St. Louis, Mo. 


May 20-22—-PENNSYLVANIA—Annual 
convention of the Pennsylvania Assn. of 
Master Plumbers; to be held in Altoona, 
with headquarters in the Penn-Alto 
Hotel. 


May 24-25—-NEW JERSEY—Annual 
convention of the New Jersey Assn. of 
Master Plumbers; to be held in Asbury 
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Park, with headquarters in the Hotel 
Berkeley-Carteret. 


May 27-31—H.P.A.C.—Annual conven- 
tion of Heating, Piping and Air Condi- 
tioning Contractors National Assn.; to be 
held in New York City, with headquar- 
ters in the Hotel Pennsylvania. 


June 6-7—STOKERS—Annual meeting 
of Stoker Manufacturers Assn.; to be 
held in Hot Springs, Va., with headquar- 
ters in the Homestead Hotel. 


June 8, 9, 10-—— WHOLESALERS — An- 
nual convention of the Plumbing and 
Heating Wholesalers of New England, 
Inc., to be held in York Harbor, Maine, 
with headquarters at the Marshall 
House. 


June 10-13——N.A.M.P.—Annual conven- 
tion of the National Assn. of Master 
Plumbers; to be held in Cincinnati, with 
headquarters in the Hotel Gibson (Hotel 
Sinton is official hotel). 


June 22 — DELAWARE — Annual con- 
vention of the Master Plumbers Assn. of 
Delaware, Inc., to be held in Rehobeth. 


August 20-23—A.58.S.E.—Annual con- 
vention of the American Society of Sani- 
tary Engineering; to be held in Wilming- 
ton, Del., with headquarters in the Hotel 
Dupont. 

October 16-18-— ENAMEL—Annual 
Forum of Porcelain Enamel Institute; to 


be held at the University of Illinois, 
Urbana. 
September 18-20 — N.1.A.A. — Annual 


conference of the National Industrial Ad- 
vertisers Assn.; to be held in Detroit, 
with headquarters in the Hotel Statler. 
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JOHNSON OIL BURNERS SAVE US 44% YEARLY 





Varied recent installations include... 


NORMANDY APARTMENTS, Riverside Dr., New York City 


Brewster Hore, 86¢h4 Street, New York City 
Coca-Co.ta COMPANY, Oakland, Calif. 

Frorex Garpens GreenHouse Philadelphia, Penn. 
INDIAN Mororcycies Factory, Springheld, Mass. 
20TH CentuURY-Fox Srupios, Los Angeles, Calif. 
BaNnKers Lire Buitoinc, Des Moines, lowa 
COLLEGE OF “SANTA UNION, 


Unitep Benerit Lire Insurance Bios., Omaha, Neb. 
Newsers Hicu ScHoo., Newberg, Oregon 
Municipat Airport, Albequerque, N. M. 





Buenos Aires, Areentina 


.-» Hotel Paramount (Boston) 


JOHNSON O1L Burners installed by Hotel Paramount, 
Boston, Mass., saved $2,337.77 over purchased steam in the 
first 16 months’ operation. This was 44% reduction over 
* the previous 16-month period. It was a 23% return on 


the investment. 


“Tt goes without saying,” writes President F. J. Sperry, 
“that we are extremely pleased with the installation and 
the results obtained therefrom.” 


Johnson Oil Burners have proved their efficiency and 
economy in thousands of industrial, commercial and domes- 
tic installations. With high standards of engineering and 
craftsmanship, maintained over the years, a Johnson instal - 
lation means customer satisfaction and dependable service. 
The Johnson engineering staff will be glad to assist you in 
solving your heating and ventilating problems. 


Worthwhile territories and franchises available to aggressive dealers . . . 
Write today, giving details and qualifications. 


S. T. JOHNSON CO. 


940 ARLINGTON, OAKLAND, CALIFORNIA 
401 N. BROAD STREET, PHILADELPHIA, PA. 


. « « There's a Johnson Oil Burner for Every Purpose 




































G. W. Blain, Indianapolis, for many 


years (since 1909) secretary of the 

Indiana State Credit Assn. Picture 

snapped at recent Knapp Supply Co. 
show in Muncie, Ind. 


Eastern Golf 

At the annual meeting of the East- 
ern Trade Golf Assn., held recently in 
New York City at the Murray Hill 
Hotel, the following officers were 
elected: A. F. Hinrichsen of A. F. Hin- 


richsen, Inc., president; W. F. Keplinger 


of Johns-Manville, vice-president; R. G. 
Bookhout, secretary and J. Barton Gar- 
field, captain. 

The members of the board of gover- 
nors are E. W. Verity, Walter Davis, 
Leo M. O’Neil, Wm. F. Murphy and John 
S. Weaver. The new tournament com- 
mittee includes Walter Heibel, Llewelyn 
Power, George F. Sheehan and W. I. 
Jackson; the handicap committee is the 
same as last year with J. Barton Gar- 
field, captain, assisted by Francis A. 
Murphy and Thomas M. Kellogg. 


QO. B. I. Annual 


Members of Oil Burner Institute and 
their guests will gather in the Fillmore 
Room of the Statler Hotel at Buffalo on 
the evening of April 2 to mark the sev- 
enteenth annual convention of the in- 
stitute. According to the committee on 
arrangements, Allan F. Reif, C. E. Lewis 
and R. M, Sherman, the calendar for 
the day will be a full one. 

It is announced that the principal 
speaker will be Edwin B. George, econ- 
omist on the staff of Dun and Bradstreet, 
Inc., who will discuss trade practices in 
their relation to the oil burner industry. 
Other addresses will be strictly limited. 
Professional entertainment other than 
dinner music will not be featured. C. EF. 
Lewis will officiate as toastmaster. 
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News of Manufacturers and Wholesalers 








Distributors 


® Wholesale Distributors Assn. 
of Tewxas talks business at 
San Antonio meeting 


Pres. O. E. 

opportu- 
plumbing 
south 


A stirring address by 
Wurzbach and an address on 
nities for manufacture of 
fixtures from clays available in 
Texas marked the semi-annual conven- 
tion of the Wholesale Distributors Assn. 
of Texas, held in San Antonio, March 
8 and 9. Galveston was selected for the 
convention to be held in August, at 
which time new officers will be elected. 

Asserting that the wholesaler holds 
an essential position in the plumbing 
industry, President Wurzbach issued a 


sharp warning that unless members 
took active steps to protect their busi- 
ness, inroads would be made against 
them. 


“If the jobber is being seriously chal- 
lenged by the mail order houses and 
the dtu’s,” he warned, “it is because we 
have been asleep and have not taken 
full advantage of opportunities for more 
business. Two years ago the vovern- 
ment issued a report showing that there 
were 4,000,000 homes in this country 
without inside toilet facilities, and that 
there were 6,000,000 homes without 
bathtubs.” 

Speaking on the subject of salesman- 
ship, he warned that salesmen must be 
paid all that they earn, and that by 
rewarding a salesman for what he is 
able to accomplish, he will not be a com- 
petitor a year from now. He brought 
a laugh from his listeners by relating 
a story about a salesman who suffered 
an acute attack of appendicitis, was 
rushed to the hospital, operated on, and, 
on the following morning when he was 
coming out from under the anesthesia, 
sold his nurse a hot water heater. 


Fixture Manufacture 


T. N. Picnot, industrial engineer for 
the San Antonio Public Service 
pany, addressed the convention on the 
opportunities for the manufacture of 
plumbing fixtures from 
found in south Texas, and went to some 
length in reporting statistics to show 
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(‘om- 


clays to be 





how such opportunities were becoming 
actualities as more and more industrial 
firms were turning to Texas. 

Reports of officers and short talks by 
members and introduction of new mem- 
bers, concluded the meeting. Entertain- 
ment by a luncheon the 
first day given by W. G. Higgins, Ameri- 
can Radiator & Standard Sanitary Cor- 
San Antonio, the 


was featured 


poration of annual 
banquet that night, and a breakfast the 
following morning 

officers of the association 
Wurzbach, Alamo 


San 


Present 
are: QO. E, 
Supply Co., 
Frank Cronk, 
president; D. S 


Plumbing 
president; 
Cronk Co., Dallas, vice 
Burks, American Radia- 
tor and Standard Sanitary Corp., Hous- 
ton, Howard Wed- 
dington, Dallas, secretary-treasurer. 
One fifty attended the 


convention. 


Antonio. 


vice president; and 


hundred and 


Heater Promotion 


future 


heaters 


Plans for promotion of elec- 
tric 
and described at a conference of The 
Modern Kitchen Bureau, held March 19 
in the Edgewater Beach Hotel, Chicago. 


A. H. edison Electric 


water were demonstrated 


Jaeger, General 





A. H. Jaeger 


made the report as 


Appliance Co., Inc., 
chairman of the advertising committee, 
water heating section. 

Mr. Jaeger reported that the “Donald 
Duck” campaign for electric water heat 
received. He re- 


being well 


greater 


ing was 
ported a participation in the 
campaign than in any previous effort of 


this sort. 
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Maine Salesmen 


The Plumbing, Steam and Metal Sales- 
men’s Assn. of Maine held its 33rd an- 
nual meeting and dinner at the Lafay- 
ette Hotel, Portland on March 11. A 
business meeting and election of offi- 
cers, held in the afternoon, were fol- 
lowed by the dinner and entertainment 
in the evening. 

The following were named officers: 
Harold Beard, president; J. Ross, first 
vice president; Frank Johnson, second 
vice president; Fred Hall, third vice 
president: C. K. Passamore, financial 
secretary; Carl Harrington, treasurer; 
R. K. Austin, recording secretary. 

New members elected were as fol- 
lows: J. H. Conway, Jr., Johnson Sup- 
ply Co., Portland, Me.; Harold E. Cook, 
Jr., Hall & Knight, Lewiston, Me.; Hal- 
lis B. Cranmer, Revere Brass & Copper, 
Boston, Mass.; T. M. Knight, Crane Co., 
Portland, Me.; Chas. A. Legare, Hall & 
Knight, Lewiston, Me.; John S. Nichol, 
Scott Valve Co.; Robt. W. Law, A. M. 
Byers Co., Boston; Ernest D. Moynihan, 
W. L. Blake Co., Portland, Me.; Harold 
S. Pemberton, H. B. Smith Co., Port- 
land, Me.; Geo. A. Perry, M. S. Little 
Mfg. Co., Hartford, Conn.; C. D. Rogers, 
Minneapolis-Honeywell Regulator Co., 
Boston; Eugene C. Winslow, Palmer 
Supply Co., Rochester, N. H.; E. C. Win- 
ters, Scoville Mfg. Co., Waterbury, 
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Interior view of new warehouse of Wolverine Tube Co. warehouse, located at 1632 W. 
Lake St., Chicago 


Conn.; Geo. A. Marshall, Johnson Sup- president, and O. A. Kroos, vice pres. 
ply Co., Portland, Me.; Robt. Stockwell, Prominent among the visitors were 
Weil McLain, Boston. Fred Payne, president of the South- 


eastern Iowa Master Plumbers Assn., 

Burlington, and Walter Frey, secretary 

Visit Kohler of the lowa Master Plumbers Assn., Fort 

About 100 Iowa and Missouri master Madison. Accompanying the party were 

plumbers were guests of Kohler Co., UL. B. Yelton and A. W. Hadley, together 

March 11 at the firm’s plant in Kohler, with H. C. Schrader, manager, and 

Wis., where they were greeted by Walter N. R. Held of the Kohler Company’s 
J. Kohler, chairman; Herbert V. Kohler, Chicago branch. 
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G. E. Motor 





Independent 
Ball Thrust 
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Triangle- 
Rathbun 


For 15 Years 
A Leader 
In the Field 





For the 
Wholesale 
Plumbing Trade 


Mr. JOBBER — Are YOU giving your 
Plumber-Customer the BEST PUMP for 
his money? ... At a discount that 
enables HIM and YOU to make a 
GOOD PROFIT ? 


Your customers want these Triangle-Rathbun advantages: Fully 
Automatic Operation . . . automatic resetting overload protection 
built into the G. E. motor. Dependable Switch . . . over 15,000 in 
use. Independent Ball Thrust Bearing at top of impeller shaft 
assembly. Bronze parts that come in contact with water. Big 
capacity .. . 2800 gallons an hour at 6 ft. head. Fully Guaranteed 
for one year. 


NOW — Get our LIBERAL DISCOUNTS 
and favorable terms 





Since 1925, Rathbun jobbers and plumbers have been enjoying dis 








counts that enable both to make a good profit. Sell Triangle-Rath 
bun Pumps and make more money . . . your profits are protected 
from expensive service calls by rugged Rathbun construction that 
stands up under hard usage. All-bronze models selling for as little 
as $39.50 list. 


WRITE TODAY TO 
TRIANGLE MFG. CO., 4049 Beaufait Ave., Detroit, U.S. A. 








TRIANGLE-RATHBUN SUMP PUMPS 






























April, 1940 





Modine Meets 


Modine Mfg. Co., Racine, Wis., has 
held recent sales meetings on the fol- 


lowing dates and in the following 
cities: March 25, New York City; 


March 28, Atlanta; 

The New York meeting was attended 
by Mr. Dixon, Mr. Desmond and Mr. 
McMahon of the home office. Mr. Dixon 
and Mr. Desmond attended the Atlanta 
session. These two, Mr. McMahon, Mr. 
Williams and others were present at 
the Chicago meetings. 
personnel from 
territories attended the 
heard sales plans for the coming year 
thoroughly discussed. 


April 1, Chicago. 


Sales surrounding 


meetings and 


Coal Conference 

The program for the third annual An- 
thracite Conference, to be held May 9 
and 10 at Lehigh University, Bethle- 
hem, Pa., has been completed. It calls 
for seventeen papers, many of them 
concerning stokers and related subjects. 

Papers to be read include “Proper 
Use of Domestic Sizes of Anthracite in 
Home Heating,” by A. A. Norrman, D. 
L. & W. Coal Newark, N. J.; 
“Practical Results from the Use of An- 
thracite on Semi-Industrial Stokers,” by 
J. H. Kerrick, combustion engineer, 
Philadelphia & Reading Coal & Iron 
“Important New Data and Re- 
search on Chimneys and Draft,” Allen 
J. Johnson, director, Anthracite Indus- 
tries Laboratory, Primos, Pa.; “Why 
Standards for Burning Equip- 
ment?” by I. J. Fairchild. chief, Divi- 
sion of Trade Standards, Washington, 
D.C. 

“Mineral Wool 
thracite Ash,” 


Co.. 


Co.: 


Have 


from An- 
Rose and 


Insulation 


by Dr. H. J. 
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Attendance at sales conference recently given in New York City by 


DOMESTIC [ENGINEERING 


2 ‘ 


R. C. Johnson, Mellon Pitts- 
burgh. 


“Performance 


Institute, 


Progress of Domestic 


Anthracite Stokers and Indicated Need 


Modine Mfg. Co. 








W is., 


for its sales representatives 


Racine. 
for Further Research,” by J. H. Simp 
Machine & 

“Radiant 
Lehigh 


Son. 
Manheim, 
Prof. B. H 


Hershey Foundry Co., 
Pa.; 


Jennings, 


Heating.” by 








Photos taken during the Schwitzer-Cummins sales meeting at Chicago's Knickerbocker 


Hotel. March 29. 
left to right, F. 


Top. Louis Schwitzer. Sr. explains an engineering detail, 
S. Robinson, Louis Schwitzer, Jr. and Walter Sormane 


Bottom. 
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Plumbing fixture and heating equipment displays in the newly-opened showrooms of 
American Radiator & Standard Sanitary Corporation in San Francisco 


Water Heaters 


The recent meeting of the Toledo 
(Ohio) Assn. of Master Plumbers, Inc., 
was held jointly with the women’s aux- 
iliary under the sponsorship of the H. 
D. Bullock Co., Toledo wholesaler. Mr. 
Bullock acted as chairman. 

A complete display of major kitchen 
appliances was shown by V. K. Stalford, 
Cleveland, district representative for the 
Edison General Electric Appliance Co. 
His address was titled “Kitchen Mod- 
ernization.” 

At the meeting it was announced that, 
beginning March 1, the Toledo Edison 
Co. would institute a new electric water 
heating rate, opening up a new field for 
the sale of this appliance. A follow up 





meeting on this same subject was sched- 
uled for a later date. The meeting was 
closed by a luncheon. 


Radiator Sizes 


The recently proposed simplified prac- 


tice recommendations for large tube 
cast iron radiators lists seventeen 


ranging from four to seven tubes, inclu- 
sive, and in varying heights. Accord- 
ing to the Institute of Boiler and Radi- 
ator Manufacturers, the sponsors of the 
recommendation, the reduction from 33 
sizes formerly made to the seventeen 
recommended sizes will constitute a 
sound basis for the concentration of 
production on a minimum number of 
sizes. 
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New Wholesaler 


R. E. Bower will head the Bower 
Supply Company. a new Fort Wayne, 
Ind. supply house to be organized with- 
in the next couple of weeks. Mr. 





R. E. Bower 


Bower is well known in industry cir- 
cles, having been for several years a 
member of the executive committee of 
the Central Supply Assn. 


Enamel Standard 


A recommended revision of Commer- 
cial Standard CS77-39, on sanitary cast 
iron enameled ware, has been approved 
by the standing committee of the Na- 
tional Bureau of Standards. 

The revision adds a requirement that 
acid-resisting enamel shall be acid-re- 
sisting throughout its thickness. The 
new standard replaces the hydrochloric 
acid test with a citric acid umpire test 
which is recommended by the Enam- 
eled Metals Laboratory of the bureau. 


Carr to Maid-O’-Mist 


H. J. Carr, previously associated 
with Domestic ENGINEERING as adver- 
tising representative, has joined Maid- 
O’-Mist, Inc., Chicago. Mr. Carr will 





H. J. Carr 


be in charge of sales with the title of 
vice president. He has also been 
elected a director of the company. Wm. 
J. Woolley is president, and O. V. 
Woolley is secretary and treasurer. 
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with which we have long 
been familiar. 

@ Buyers of plumbing equip- 
ment the world over use 
SLOAN as the standard for 
comparing flush valves. That 
is why more Sloan Flush 
Valves are sold than all 
fo} dol -) am ooled 4-1: Moles oote) bel-te m 

@® A profusely illustrated 
booklet, ‘7 Flush Valve 
Facts’, tells you the story in 
o(=3 (000 Mirey=) 010 Blo) bm lolelon an atiee 
oleh me beh ane) olblelossleyen 


The SLOAN line includes Royal, Star, Naval and Crown Flush Valves either hand, foot, or 
seat operated; Quiet-Flush Equipment integral with any of the above valves; Sloan Floor 
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valves; and special vacuum breakers for a wide variety of industrial and commercial uses. 


SLOAN VALVE COMPANY - CHICAGO 


4300 WEST LAKE STREET 


SLOAN 2%.4 VALV 









A Complete... 






Buyers’ and 
Specifiers’ Guide 






























© © @ The 1940 edition of DOMESTIC ENGINEERING 
CATALOG DIRECTORY is the ideal Buyers’ and Speci- 
fiers’ Guide and is made to fulfill the specific needs of the 
Busy Buyer and Speedy Specifier in the Plumbing, Heat. 
ing, Automatic Heating and Air Conditioning Industry. 


The NEW Consolidated CATALOG DIRECTORY is 
specifically designed for wholesalers, buyers, specifying 
engineers, general contractors, air conditioning consulting 
engineers or anyone whose duty it is to purchase and spec- 
ify Plumbing, Heating, Automatic Heating, and Air Con- 


ditioning equipment. 


Wholesalers, Engineers, and Contractor-Dealers will 
particularly appreciate the wealth of purchasing and spec- 
ifying data this NEW edition contains . . . all of which is 
available and instantly accessible for quick purchasing 


and specifying reference. 


| ORDERS MAY BE PLACED at $5.00 
... Transportation charges prepaid... 


DOMESTIC ENGINEERING COMPANY | | 


Catalog-Directory Department 


1900 Prairie Avenue Chicago, Illinois 








18th YEAR OF SERVICE 
to the INDUSTRY 
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Industrial advertising and marketing 
executives of the United States and 
Canada will meet at the Hotel Statler 
in Detroit, September 18 to 20 for the 
eighteenth annual conference of the Na- 
tional Industrial Advertisers Assn., it 
has been announced. 

During recent years, membership in 
the association has grown extremely 
rapidly. It is the official organization 
of executives in industry, advertising 
agencies and publications interested 
primarily in industrial advertising and 
marketing. With the addition of Cana- 
dian chapters recently, the N.I.A.A. has 
become international in character. Sev- 
eral domestic chapters have also been 
added in the past year, bringing the 
total to 20 chapters, and the member- 
ship to over 1,450. Charles McDonough 
is president of the association. 


Crane Meeting 

Utah and Idaho members of Crane 
Company branches recently held a two- 
day sales convention at the Hotel 
Utah, Salt Lake City, under the direc- 
tion of L. B. Hampton, manager of the 
Pacific northwest district with head- 
quarters at Portland, Ore., and Samuel 
D. Cunningham, local branch manager. 
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Personals 


A. J. Huch has been appointed man- 
ager of the Minneapolis branch of 
American Radiator & Standard Sanitary 
Corporation, Pittsburgh, succeeding P. 
J. Frey, resigned. 





W. C. Keeran, recently associated 
with Vapor Car Heating Co., Inc., Chi- 
cago, has recently accepted a position 
with Bell & Gossett Co., Chicago. 





C. A. Potts 


Claude A. Potts, formerly associated 
with Stokol-Indiana Company, Indian- 
apolis, has joined U. S. Machine Cor- 





, MORE WATER AT LESS 


...With the New F-M Horizontal Ejector 


Shallow Well Water System 


Here’s the pressure system your Cus- 
tomers are looking for—a new F-M 
dual-capacity water system that makes 
possible an abundance of water at 
minimum pumping cost... provides 
greater Capacity rating per horse- 
power than possible with conventional 
units. 

Precision-built throughout, the new 
F-M Horizontal Ejector Shallow Well 
Pressure System is available in tank 
pressure capacities of 300, 500, and 
600 g.p.h., with 200 extra g.p.h. 
Capacity at open discharge for use 


FAIRBANKS 


EF 
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poration, Lebanon, Ind., as vice presi- 
dent in charge of sales administration. 


Business Briofs 


The Hays Corporation, Michigan City, 
Ind., has announced the appointment of 
Charles M. Chapman as its representa- 
tive covering southern Ohio and con- 
tiguous territory in Indiana and Ken- 
tucky. His headquarters are to be in 
the Schmidt Bldg., Cincinnati. 





American Radiator & Standard Sani- 
tary Corporation, Pittsburgh has opened 
a branch at Youngstown, Ohio, which 
will be operated as a non-administrative 
unit reporting to the Pittsburgh branch. 
Karl E. Reineke has been appointed 
Manager. 


The Whitlock Manufacturing Co. is 
the name recently adopted for the com- 
pany formerly known as The Whitlock 
(‘oil Pipe Company. The firm is located 
in Hartford, Conn 

In making the announcement, J. L 
Goodwin, president, stated, “The man 
agement of the corporation, the charac- 
ter of its organization and its products 
remain unchanged. The company will 
continue to manufacture its present 
lines.” 








COST 
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when extra water is needed most. No 
pump bearings to wear out. No belts. 
No pulleys. Quiet electric motor is 
equipped with overload protection 
and automatic reset. For complete 
details and prices, write Fairbanks, 
Morse & Co., 600 S. Michigan Ave., 
Chicago, Ill. Branches and service 
stations throughout the United States 
and Canada. 
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A. Y. McDonald Mfg. Co., Minneapolis 
has announced the appointment of 
James V. Cole as manager of its plum- 
ing department. 


Dennis McCormack of Julien P. Friez 
& Sons, Inc., Baltimore, Md., has just 
announced the removal of this company 
from 103 East Baltimore St. to 4 North 
Central Ave. 


Warren Webster & Company, Cam- 
den, N. J., has announced the addition 
of Darragh L. 
heater division of the com- 


Higgins to the radiation 
and unit 
pany’s sales department. 


In calling attention to its 75th anni- 
versary, to be celebrated this month, 
The United States Stoneware Co., New 
York City, has announced that con- 
struction is now going forward on a 
new machine shop building for use in 
the fabrication and assembly of pumps 
and other products. Another new build- 
ing, also in the course of construction, 
will be used for the manufacture of tank 
lining materials. 


Tomlinson Company, tInc., Norfolk, 
Va., recently held formal opening for 
its newly completed showrooms in that 
city. 
tor in Norfolk for 38 years. 
linson is president. 


The company has been a distribu- 
A. A. Tom- 
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Enlarged plant of Uniflow Manufacturing Co., Erie, Pa. The new addition adds approxi- 
mately 50 per cent more floor space 


Maid-O-Mist, Inc., Chicago has an- 
nounced the appointment of the follow- 
ing men as sales representatives: M. 
Cerf, 1210 Tennessee Ave., Cincinnati: 
George A. Lingo, 2441 Lockbourn Rd., 
Columbus, Ohio and Wm. J. Hebenstreit, 
2115 Walnut St., Kansas City, Kansas. 


On March 1, Wolverine Tube Co., De- 
troit, opened a warehouse at 1632 W. 
Lake St., Chicago. 


The opening of the new warehouse is 


7 Tete 


described as another step in the branch. 
ing out of the service of the company. 
Last fall a similar opening took place 
at Newark, N. J. and, with the Chicago 
unit, the facilities now include ten of 
the principal distribution centers. 
This new operation will in no way 
affect the Steel Sales 
which has represented Wolverine Tube 
Co. for many years to the industrial 


Corporation, 


trade in Chicago and mid-west states. 
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Look for the 


ARMST 


PIPE WRENCHES~® 
CHAIN TONGS 


Jaws are drop forged from 
steel, 


tested. Handles forged from 
high carbon steel have both 
stiffness and “spring.” 

Flat Link Chains have proven strength 


strength (3,600 to 40,000 lbs.). Design 
improvements: jaws have in- 
creased bearing on bar and 
forged-in chain guides, large 
steel bolts, drop forged alloy 


Better PIPE TOOLS—The 


most complete line 
made and each an 
improved tool. 
Solid Dies and Stocks 
— Dies and 
tocks 

Receding Threaders 
Hinged Pipe Vises 


Pipe Cutters 
Knife Blade Cutter 
Wheels 


ARMSTRONG BROS. 


323 Werth Francisce Ave. 
Eastern Warehouse and Sales: 199 Lafayette St, 
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“Mock’’ Wedding 


The Auxiliary of the North and West 
Side Master Plumbers Pleasure Club, 
Chicago, featured a “mock wedding” at 
its leap year party held in connection 
with its installation of officers at the 
club headquarters on February 28. Fol- 
lowing the business meeting and instal- 
lation, the women staged their surprise 
mock wedding in which all of those par- 
ticipating were the husbands dressed up 
in their wives’ full dress regalia and 
powder and paint, to the amusement and 
merriment of all present. 

Paul Grosse essayed the role of min- 
ister, the bride was Leo P. Markowski 
and the bridegroom Ed Benning, the 
ring bearer Ernie Wagner, while Frank 
Pearson and Paul Jacoby served respec- 
tively as the father and mother of the 
bride. 

Flower “girls” were Eddie Eckwald 
and Louis Goldacker, and the fol- 
lowing, resplendent in their decolette, 
acted as bridesmaids—Martin Sanser, 
Lewis Nelson, Fred Binder and Bob Nel- 
son. 

After the ceremony coffee, sandwiches 
and refreshments were served and card 
playing and dancing were indulged in. 
About 50 of the local members and their 
husbands and sweethearts were in at- 
tendance. 

Out of town guests were Mrs. A. 5S. 
McKenna of Kenilworth Park, president 
state women’s auxiliary; H. Parker, 
Kenilworth; Mr. and Mrs. Nic Morgen- 
thaler, Wilmette. ; 

The following new officers were in- 
stalled: president, Mrs. Paul Hamer; 
A. Goldacker; 


vice president, Mrs. L. 











Women 





Conducted by Dorothy Edwards 





treasurer, Mrs. L. P. Markowski; cor- 
responding secretary, Mrs. Rupert J. 
Weber; recording secretary, Mrs. A. C. 
Grosch. 


Oklahoma City 


The Women’s Auxiliary of the Master 
Plumbers Assn. of Oklahoma City, Okla., 
had a luncheon and afternoon meeting 
March 7 in the home of Mrs. Irwin 
Schneider. Special guests were Mrs. 
Cc. J. Butler, Tulsa, state president of 
the auxiliary, and Mrs. Roy Roller, wife 
of the secretary of the Tulsa associa- 
tion. 

Plans were made for the state conven- 
tion which is to be held in Oklahoma 
City, May 5, 6 and 7. It was also de- 
cided to continue the auxiliary meet- 
ings as much as possible during the 
summer, in the form of lawn parties. 


Florida Board 


At the fourth board meeting of the 
Women’s Auxiliary to the Florida Mas- 
ter Plumbers Assn., held in the San 
Juan Hotel, Orlando, on February 24, a 





At convention of Wisconsin auxiliary: (back row) Mrs. George Vogel, Milwaukee; Mrs. 


Henry Schallock, Milwaukee; Mrs. John Dickert, Racine; 


rs. Edward Thill, Milwau- 


; Mrs. Jacob Schuh, Milwaukee; Mrs. James Murphy, Racine; (front row) Mrs. 
Harriet Dittmer, Milwaukee; Mrs. Rose Friend, Milwaukee. Mrs. Friend has been 
chaplain of the auxiliary for many years. 


81. 


report was given of the talk to students 
and their parents on the essay contest 
and sanitation made by W. F. Clucas of 
Washington, D. C., at the high school 
chapel in Orlando. 

Refreshments were served by Mrs. 
Fanning and Mrs. Loucks. Present 
were Mrs. F. H. Inscho, presiding; Mrs. 
Kathleen Wagner; Mrs. Foster Fan- 
ning; Mrs. A. R. McGonegal, Washing- 
ton, D. C.; Mrs. V. C. Grant; Mrs. Wm. 
Dunston; Mrs. Henry Griggs; Mrs. Ray- 
mond Dickson; Mrs. Chas. Ricken; Mrs. 
C. Loucks; Miss Mary F. Dunston: and 
Miss Mary May Inscho. 


Anniversary 

The Women’s Auxiliary to the Broth- 
erhood Master Plumbers Assn., of Phil- 
fourth anni- 
versary of its founding on February 10. 
A dinner dance and card party was held 
at the Cathay Tea Garden for members 
and friends, and Mrs. Harry Seligman. 
chairman for the entire four years, pre- 


adelphia, celebrated the 


sented each guest with an interesting 
souvenir. 


Pitt Party 


The Women's Auxiliary of the Pitts 
burgh Plumbing Contractors’ Assn, held 
a card party in Rosenbaum’'s Auditorium 
recently, which was attended by 100 
members and guests. Mrs. John A. Gal- 
breath was chairman in charge of the 
party. 

One of the features of the party was 
a brief talk on the history of the or 
ganization and its 
Mrs. George B. Stewart, president of the 


purpose given by 


auxiliary, in an interview with John 


Davis of Station KQV. 


Susan Williams 
Mrs. Susan Williams, a 


member of several fraternal organiza 


prominent 


tions and for two years corresponding 
secretary of the Woman’s Auxiliary to 
the Tampa, Fla. Master Plumbers Assn.. 
died recently in that city. She was well 
known for her activities in behalf of 
the local and state chapter. 

Surviving Mrs. Williams are her hus 
band, two daughters, a son and two 
sisters. 





























































Industry’s 
Sales Advance 


© Wholesalers report greater 
gain for February than Jan- 
wary. 


@ While plumbing and heating whole- 
salers’ sales gained better than 22 per- 
cent in February over February 1939, 
sales of all types of wholesalers as re- 
ported by the Department of Commerce 
increased 12 percent. 


@ Trade prices of enamelware and pot- 
tery increased 5 to 10 percent in the 
Middle Western States and some other 
sections of the country. With stocks on 
hand at a comparatively low level, rising 
prices are expected by some wholesalers 
to materially increase business. 


@ Factory shipments of plumbing and 
heating equipment also continued in the 
first two months of 1940 to show wide 
gains over the previous year. The ad- 
vance of 33 percent for cast iron boiler 
shipments in January over last year is 
especially significant. 


@ Summer and year ‘round air condi- 
tioning contracts as reported by 38 
identical utilities increased 60 percent in 
February over the corresponding month 
of 1939. Combined horsepower capacity 
for the February 1940 contracts was 95 
percent greater than for the February 
1939 jobs. 


@ Indicated expenditures for new resi- 
dential buildings showed a gain of 26 
percent in February over January. Over 
February 1939, the value of residential 
permits issued this February increased 
16 percent. 

















Rusiness 











Current Market Data Service* 





Jan., 40 Feb., 40 
Plumbing and Heating Wholesaler Sales 
(Average per cent of change over previous year)...... 8.97 22.13 
Plumbing and Heating Wholesaler Stocks 
(Average inventory at cost reported by 77 firms to the 
i i i. és iene bess 66066 eee eeesse eee $52,908 $53,071 
Wholesale Prices: 
Bureau of Labor Statistics—1926 — 100 Nov., '39 Dec., '39 
es hc ed ee beb etd eoesebeseene’s 79.3 79.3 


EE SS are 


"ee © © ee ee eh eh hhc OhUchhUh US 


93.0 93.0 





*This table summarizes the data required to bring up- to- date the charts contained 


in “Plumbing and Heating Market Possibilities by States.’ 
regarding this service write to Marketing and Research Bureau, 1900 Prairie, 


Avenue, Chicago, Ill. 


For further information 





Comments From Wholesalers 


New Jersey: “Business expected to 
be better because of a larger amount 
of lower priced home _ construction. 
Judging by 1940 business to date, 1949 
should show largest volume of past 10 
years’’—‘“‘Poor weather has held back 
operation to such an extent that it will 
be difficult to equal March, 1939, which 
was a good month’—‘March, 1939, was 
a fairly good month and volume this 
year is slow getting off to the start of 
expected volume” — “Consistently bad 
weather in this area is undoubtedly re- 
tarding normal Spring business.” 

New York: “Prospects for March ap- 
pear better due to new buildings’’-— 
“Our sales are more than in last year 
but purchases are very small’’—‘Pros- 


Oe. 


Px 


This map shows the average percentage of change in the business of key wholesalers 


for the first two months of 1940, compared to the same period of 1939. 


82 


pects for March appear better if 
weather is favorable.” 

Pennsylvania: “Approximately 5% 
increase in plumbing fixture prices, and 
a reduction in heating prices’”—‘Febru- 
ary poorest months in years due to bad 
storm and to local conditions. Picked 
up some business lost in February, but 
no big building in sight.” 

North Carolina: “Prospects for March 
appear better due to future delivery 
business on hand. Some advance in 
price of enamelware.” 

Virginia: “More orders on file.” 

Illinois: “Due to general conditions 
locally prospects for March appear bet- 
ter’—‘Weather is better and building 
is beginning to start.” 

Ohio: “Unfilled orders warrant our 
estimate of increased business for next 
month.” 

Tennessee: “Increase in trade price 
of cast iron enamelware 8%, also in- 
crease in pressed steel enamelware.” 

lowa: “Expect next month to be bet- 
ter because of R.E.A. program.” 

Kansas: “Business expected to be 
better because new homes held up in 
bad weather are now getting under 
way’—“Plumbing enamelware and pot- 
tery trade prices on March Ist ad- 
vanced 5 to 10%.” 

Minnesota: “Prospects for March ap- 
pear better because the factory in- 
crease in prices will stir buying of pot- 
tery and enamelware.” 

Nebraska: “Increased building.” 

Texas: “Good weather.” 

Montana: “Based on orders now 
placed with us we expect increase in 
March over last year.” 

Southern California: “Bad price sit 
uation continues locally.” 
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Metal Prices 


Prices as of April 2, 1940) 
New Metal Market: 


Shipments of 


Scrap Metal (Dealer’s Buying Prices): 

Composition and steam brass, $7.12% 
cwt. 

Strictly Heavy Yellow Brass: Scrap, 
Cast, $4.82% cwt. 





Plumbing and Heating Equipment 
Per cent 
of change 


Jan., Jan., Jan., 1940, over 
Domestic, $11.50. 1940 1939 Jan., 1939 
Foreign. $11.40. Domestic Water Systems 
: i Ce Ck as ba in See eC Oe ee ee eee 17,466 14,738 +- 18.60 
Electrolytic Copper—Delivered Middle Mechanical Stokers 
Classes 1, 2 and 3 for domestic, apartment and 
West, $11.62 %. small commercial us@........c.cceceees ... 3,931 3,415 + 15.10 
Lead—St. Louis, $4.90 cwt.; New York, il Burners | | a | | 
ES Ee ee ee ee ee eee 12,963 8,738 } 48.35 
5.05 cwt. Cast Iron Boilers 
eS cc, SE Peer e TT Tere rere 17,560 13,198 + 33.06 
Ingo Radiation 
Zinc—St. Louis, $5.75 cwt. Thousands of Square Feet...............0045- 1,173 3,814 + 23.57 
Per cent 
Tin—New York, $6.14 cwt. sai ‘ail Total of change 2 
. ‘eb., “eb., 2 mos., mos., 1940, over 
Brass Ingot—c/1, $11.50; LCL Deliv- 1940 1929 1940 2 mos., 1939 
4 Range Boilers 
ered, $11.75. ne Mr we... ceed eeekereen 66.580 53.298 145.604 1 91) 76 
Yellow Ingot—c/1, $9.50; LCL Deliv- S5teel Boilers 
5 / , $ aot rr ee ie ewes eee 414 R92 R97 »8.41 
ered, $9.75. Domestic Water Softeners 
TT EE eee ere 1,159 1,082 ® 313 L 5 69 


Key Wholesalers — 


b = 
Mixed, strictly cocks & faucets (includ- ons on as iim cae 
“ - as hoe Trospects or March 940. com- 
ing ball cocks, etc.), $5.25 cwt. SPs eas pared to March, 1939, appear 
Light brass, tubes, pipe, old sheets, etc., $ Se, SEs 
$4.25 cwt. 3252 S™O2 NO —— 
© >a. 2 Po Com re. 
Old scrap lead pipe, etc., $4.25 cwt. SO RAO Better Same Worse ment. port: 
Copper, sheathing and roofing, free of New England States........ 4 16.55 117.54 6 | 7 7 | ’ q 
, . Middle Atlanttic States.. 19.94 24.29 1] 17 6 i 38 
nails, $7.00 cwt. South Atlantic States....... ,0.44 23.19 1 { 0 1 9 
Copper, boilers, tanks and other light ~ nee North Central States.. 7.3 + 29.33 13 6 1 24 
: a Gast South Central States.. 72.50 + 35.50 9 0 0 0 9 
materials, $6.50 cwt. West North Central States.. +10.51 10.69 5 1 0 4 10 
Soldered joints, $6.25 cwt. (f. 0. b. Chi- West South Central States... +2.75 1.00 ! ! 0 0 2 
S , F ; a eee 4.95.00 16.25 9 0 0 0 2 
cago, $6.50). EY 6 i ak bel ho eieren wean 5.86 1.77 2 9 1 6 
Block Tin, $42.00 cwt. (f. 0. b. Chicago, | er + 22.13 1.21 15 2 10 15 102 
$42.50). 





-——A COMPLETE LINE— 


That gives you "full coverage""—Full Profit in 
both deep and shallow well markets. 


>a 


CONNERSVILLE 


New Deep Well Unit 
TheR-C AUTO-JET 4 


(Centrifugal Type) 










No plungers, belts or gears. 
Easy to install. 
Only one moving 
part, and that 
above the ground. 
Get the details 
on this new unit 
—it means More 
Business and More 
Profits for youl 





S&S La model R-c 05-12 











Ask your jobber or write us today. 











ROOTS -CONNERSVILLE BLOWER CORP 





CONNERSVILLE INDIANA 


Pump Builders for over Fifty Years 
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MIAM ino sccessonies-. 


for EXTRA PROFITS 


Add to your profits! The most complete 
line on the market—low cost housing types 
to Deluxe ensembles—over 140 models... 
Nationally advertised. Write Dept. DE for 
catalog. 


THE PHILIP CAREY COMPANY 
MIDDLETOWN, OHIO 




























i} VAPOR AND VACUUM 


HEATING SPECIALTIES 
it APPROVED BRONZE VALVES 


FOR 


at GENERAL ano OIL BURNER 
: INSTALLATIONS 
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Fig. No. 2106 
(,raduated 


Radiator Valve 


‘ae 
> Fig. No. 25-480 eee 


Swivel Pattern 
Bellow yy» 

lhermostatic 

lrap 


ta 


Fig. No. 101 


MILWAUKEE 


sSilen ar 


MILWAUKEE VALVE 


MILVACO finer Heating 
Specialties and Approved 
Bronze Valves for advanced 
design ... superior construc- 
tion and longer unin- 
terrupted service not 
only in a few items but in 
every item in the MILVACO 


lines. 


In selecting the make, op- 
erating efficiency is of utmost 
importance, so also is econ- 
omy and ease of installation. 
On all of these _ points 
MILVACO gives you more 
and many buyers prefer 
them because they bear the 
MILVACO name... a name 
known to many thousands as 
their assurance of higher 
quality and lasting satisfac- 
tion. 

Made in a full range of sizes 
for practically every require- 
ment. 


Sold by recognized whole- 
salers in all principal cities. 


Send for our condensed 
catalogs. 





Fig. No. P-730 
Double Poppet 


Fig. No. $25 
stye 
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COMPANY 


WISCONSIN 


Manufacturers of 


MILV ACO Heating Specialties and APPROVED Bronze Valves 
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Jet Pump 

To bridge the gap between shallow and deep well 
pumps is the function of a recently announced jet type 
deep well pump shown in the accompanying illustration. 
The unit operates by diverting water under pressure 
down a drive pipe to a jet manifold. The water emerges 
from the nozzle at a high speed and passes upward 
through a venturi tube creating a partial vacuum at this 
point. The vacuum, in turn, draws water from the well 
through the venturi tube creating pressure sufficient to 
force the water up the suction pipe to a point where the 
impeller can pick it up for delivery to the tank. The unit 
is announced by Crane Co., 836 S. Michigan Ave., 
Chicago. 








be 
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Above, Expansion Valve . to keep re- 
frigeration evaporators completely refrig- 
erated...” Right, Jet Pump “... to bridge 
a gap between shallow and deep well 


” 


pumps... 





Expansion Valve 

Designed to keep refrigeration evaporators completely 
refrigerated is the expansion valve shown in the accom- 
panying illustration. It may be used on commercial, 
domestic and air conditioning refrigerating systems. They 
are of single diaphragm construction with a diaphragm 
of stainless steel with diaphragm joints silver soldered. 
Needles and seats are made of a corrosion resisting 
alloy. The power elements on these valves are gas- 
charged ; it is pointed out that this principle limits the 
suction pressure when starting up the system and pre- 
vents overload to the motor and compressor. It is an- 
nounced by Detroit Lubricator Company, Detroit. 


Fixtures Cleanser 

Recently announced has been a new cleanser for bath- 
tub and kitchen fixtures. The makers of this cleanser 
announce that it is 50 per cent faster than the type of 
cleanser previously marketed by it. It is said to contain 
a grease-cutting ingredient that enables it to clean tastef 
and bring a sparkle to surfaces without hard rubbing. 
[t 1s pointed out that the cleanser contains no harsh caus- 
tics to hurt the hands and that it doesn’t scratch porcelain 
and enamel. 
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Low Pressure Controller 

The illustration shows a recently announced direct act- 
ing low pressure controller which is designed to regulate 
the operation of refrigeration machines in response to 
suction pressures. It is reported to be universally appli- 
cable to all systems employing non-corrosive refrigerants, 
is said to be conveniently arranged for 3-point mounting, 
and is equipped with a 3 ft. capillary tubing connection. 
Separate adjustments of the “on” and “off’’ suction pres- 
sures are provided by means of external dials. The unit 
is announced by Minneapolis-Honeywell Regulator Co., 
2801 Fourth Ave., S., Minneapolis. 





ee 


Left, Low Pressure Controller designed to regulate the 
operation of refrigeration machines ...” Right, Water Temper- 
ing Valve “. . . to assure safety from scalding hot water . . .” 


Water Tempering Valve 

The illustration directly above shows a recently an- 
nounced water tempering valve for domestic hot water 
installations. This thermostatically controlled unit is re- 
ported to assure safety from scalding hot water where the 
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FOR 


Safety 


IN 
GAS VENTING ! 














Often, the kind of vent and flue pipe used on gas 
equipment installations can mean the difference 
between a safe, efficient installation and a dan- 
gerous, sluggish one. Because METALBESTOS 
is specifically designed for gas venting it enables 
you to do a better, safer job than you could do 
with ordinary substitutes. 





METALBESTOS, the perfect gas vent and flue 


TRADE MARK pipe, enables you to eliminate sweating and drip- 
a ping... to prevent poisonous gases from entering 
huilding . . . and to minimize fire hazards. 


Unique in construction, it comprises a pure 
aluminum pipe assembled within a galvan- 
ized steel casing, an air space of one-half 
inch being allowed between pipes. 


For your convenience, and to make each job 
more profitable, METALBESTOS is supplied 
in both 3 and 10 ft. lengths ... a com- 
plete line of fittings . . . round or oval 
shaped. Remember METALBESTOS stands 
for safety om gas venting jobs. See your 
Wholesaler. Write us for detailed literature. 


















APPROVED BY TRADE MARK 
UNDERWRITERS” APPEARS ON 
LABORATORIES | EVERY LENGTH 











WILLIAMS-WALLACE CO, 


168 HOOPER ST., SAN FRANCISCO, CALIF. 


METALDESTOS 
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The craftsmen who build Scaife Range 
Boilers take real pride in their ability to 
earn the inch-by-inch approval of their 
work by the eagle-eyed crews in our In- 
spection Department. Scaife inspectors 
are satisfied with nothing less than 
proven perfection—just as are you and 
your customers. We're in business to 
satisfy—have been for 138 years—and 
you'll find that SCAIFE is always your 
dependable range boiler specification! 


ROUNDED 


Ye SCAIFEN 


1802 
WM. B. SCAIFE & SONS CO. 


General Offices, Laboratory & Works: OAKMONT, PA. (Pittsburgh District) 


Representatives in Principal Cities 
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Customer satisfaction is your best assurance of profits. 


Delco Automatic Electric Water Systems for either 
shallow or deep wells are furnished in a wide range of 
capacities from 225 to 600 gallons per hour. 

They have for years been known for their dependable, 
care-free service and economical operation, and are 
today giving complete satisfaction in thousands of 
farm and suburban homes. 


If you want to get in on the profits, this rapidly 
expanding market for water systems is now offering. 
Just sign the coupon below and get 

facts and figures. 











Oe 
DELCO-LIGHT INDIVIDUAL LIGHT 
U 


MAKERS OF AND POWER PLANTS 








—— Cen ee ee ee Oe a BOS SOSSSS445 
! DELCO APPLIANCE DIV ISION, General Motors Sales Corporation 
; 09 Lyell Avenue, Rochester. # 
(;entlemen: Please send me complete information on Delco Water 
Systems. 
, Name ieenanenasinemmnnaniapeaietiidiiitaslastiaiiaie 
| Address _ . 
: City— —State 
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source of hot water is a tankless heater, an automatic 
storage heater or an indirect heater operated from a 
steam, vapor or high temperature hot water heating 
system. All mechanism in the unit is accessible by simply 
loosening the screws on the face plate and pulling out the 
complete assembly. The unit is available in 4, 34, 1. 
1%, 1% and 2 in. sizes. It is announced by H. A. 
Thrush & Company, Peru, Ind. 

















Undervoltage Relay “. . . de- 

signed to protect industrial 

oil burners from under- or 

no-voltage hazards as speci- 

fied by the fire underwrit- 
EARS 











Undervoltage Relay 
The illustration shows a recently announced under- 

voltage relay designed to protect industrial oil burners 

from under- or no-voltage hazards as specified by the ! 

hre underwriters. It provides for manual closing of the 

















circuit with automatic opening in case of undervoltage. 
Guards on the cover prevent accidental operation and 
the handle can be padlocked in either position. Terminals 
and conduit knockouts are conveniently located for easy ' 

' 


wiring. The relay is announced by General Electric 
Company, Schenectady, N. Y. 





























SPECIAL SINKS 
TO FIT ANY SPACE 


Non-absorbing and non-staining, Alberene Stone is ideal for sinks 
and laundry trays. Tongue and groove joints with hidden bolts, 
permanently cemented, have the strength and tightness of one- 
piece units. 

Alberene is acid-, heat-, and wear-resisting. It can be shaped, 
sawed and fabricated in any desired shape or form. 

Order Alberene Sinks of any dimensions to fill any desired spaces. 
Shipment will be made within one week from the receipt of order 
and complete details as to sizes, openings, etc. 

Write for special price on the Alberene 44” Laun- 
dry Tray, plain and in Duco colors. 


ALBERENE STONE CORP. OF VIRGINIA 
419 Fourth Avenue, New York, N. Y. 


Quarries and Mills at Schuyler, Va. 


AALBERENE 


/ STONE § SINKS~-TRAYS 
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Coated Soldering Tips 


The accompanying illustration shows three recently 
announced copper soldering iron tips having a special 
metal coating. By using this coating, it is reported that 
the high heat conducting value of copper is retained. 
It also protects the copper tip from rapid oxidation and 
corrosion and will lengthen the life of this part of the 
iron. The tip may easily be tinned, it is pointed out. 
These tips may be had for both the company’s screw tip 
and plug tip soldering irons. They are announced by 
Stanley Tools, New Britain, Conn. 





Above, Coated Soldering Tips“... 

having special metal coating .. .” 

Right, Boiler Burner “, . . excep- 
tionally high efficiency ao 





Boiler- Burner 

The recently announced boiler-burner unit shown in 
the accompanying illustration is reported to have excep- 
tionally high efficiency and to be economical in operation. 
The unit is adaptable for hot water, steam, or vapor heat- 
ing systems. A special automatically controlled unit, 
which is standard equipment, is reported to furnish ample 
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There’s money. 
for Plumbers in 








The 
RECTANGULAR 
style Water 


Heaterinsmart, The ROUND style Water 
modern styling. Heater, always popular. 


APPLIANCE CO., Inc. 


EDISON GENERAL ELECTRIC 


5687 West Taylor Street, Chicago, Ill. 


EDIZON 


AUTOMATIC ELECTRIC WATER HEATERS 
Sold Exclusively Through Recognized Wholesale Plumbing Houses 





Electric Water Heating. 





Address 


Name ee 


Edison General Electric Appliance Co., Inc. 
5687 West Taylor Street, Chicago, Illinois 
I want to know more about making money with Edison 


EDISON 
waa ELECTRIC 
> Batts 





City. 








E one of the alert 
plumbers who will 
cash in on the current 
nationwide trend to auto- 
matic trouble-free electric 
hot water service. The 
new home and remodel- 
ing market is ripe for cul- 
tivation — rural homes 
with electric pumps are 
ideal Edison Water 
Heater prospects. Over 
200,000 electric water 
pumps will be sold in 1940. 

Get ready for the rich 
rewards of intelligent, 
active promotion. Inves- 
tigate electric water 
heating. Learn how fast 
it is growing in popular- 
ity. Stock and sell Edison 
—the best known and 
most complete water 
heater line in the indus- 
try. Send coupon below 
tor complete information. 


SALES Pp 
OmorT 
HELps 


Reem eeeoeesaane 
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| hot water for household use the year round. The boiler 


is by Wayne Oil Burner Corp., Ft. Wayne, Ind. 






— She Tubing Connectors 
\ eo) oo DANGER LINE Shown in the accompanying illustration is a group of 
=. recently announced connectors for use with aluminum, 
brass, copper and steel tubing. The effectiveness of this 
type of connector is said to be due to the design of the 
couplings, employing a compression joint, sealed both 
inside and outside with the ends of the tubing flared to 
a 20-deg. angle. This is reported to provide a long flare 
which makes certain an absolutely tight seal. They are 
announced by Superseal Corporation, New York City. 


Lb a 
PROFIT LINE 


WHEN YOU SPECIFY 








Cadu 


NO. 25 


RELIEF VALVES 


TART building owners think- 
ing in terms of safety and you start SALES! Point 
out the dangers of EXCESSIVE TEMPERATURES 
in range boilers and storage tanks! Then follow 
through by recommending the CADWELL No. 25 
Relief Valve as the surest means of protection 
against explosion. The CADWELL No. 25 is self- 
closing, diaphragm type. Because its thermostatic 
member IS NOT submerged in water, corrosion 
cannot retard its operation. Positive action is 









always assured. 


ra 





NO SPRINGS... — 
STICKING SEATS... 
NO EXCESS PRESSURE 


The CADWELL No. 45 is a 
complete unit for hot water 
heating systems. Saves time, 
labor and fittings. Keeps sys- 
teen filled to any desired pres- 
sure. Governed entirely by 
hydro-static pressure. Protects 
boiler against pressure in ex- 
cess of 30 Ibs. It cannot in- 
crease setting at any time. It 
will pay you to investigate the 


CADWELL No. 45. 

















/ 








A PIPING JOB WELL DONE... 


is one equipped with PER- 
FECTION Floor and Ceiling 
Plates. This No. 10 has no 
exposed rivets to mar surface. 


It is reinforced with a plate 





at vital points. Makes every 








job look better. 





Order from your wholesaler 


(the 


J7-V ee) Tae. Ve) A2Gm, i sen ee) 


PET iuittiia? ake s 
NEW BRITAIN, CONN. 











o 


Above, Tubing Connectors . effec- 
tiveness of the connector is due to 





the design of the couplings which employ a compression joint 


.” Right, Deep Well Systems 


for well depths up to 190 ft... 


Deep Well Systems 


“ ,. jet-type unit ... suitable 


” 
. 


A newly announced line of jet type deep well water 
systems is shown in the accompanying illustration. This 





ASK FOR YOUR COPY 
of the HELPFUL 
1940 FLEXIBLE Catalog 


Read. about: 


@ FLEXIBLE'’S Quick, Profit-Making Method 
of Cleaning Sewers Electrically 


® FLEXIBLE'S Remarkable NEW 3- to 
6-inch Expansion Cutter 


® FLEXIBLE'S complete, labor-saving line 
of Plumbers’ Pipe-Cleaning Tools 





If you have not written for your FREE 
copy of PLEXIBLE'S new, 1940 Plumbers’ 
Catalog, you are missing many money sav- 
ing tips that are helping other plumbers 
make profits. 


Don't consider this booklet as an ordinary 
catalog. While it does list the complete 
line of FLEXIBLE'S tested and proven 
plumbers’ cleaning tools, it ALSO contains 
many practical hints on the quickest and 
best methods of cleaning pipe and sewers. 


Keep posted on the new pipe cleaning 
methods. 


Write for your FREE copy TODAY. 




















@ FLEXIBLE Sewer 
Rods are made of only 
the finest grade spring 
steel, tempered to pro- 
vide maximum flexibil- 
ity and cadmium plated 
for rust resistance. 


@ Five different type 
heads, each designed to 
perform a special func- 
tion, are available in 
the complete plumber's 
set. 


@® FLEXIBLES are a 
sembled at right angles 
and cannot come apart 
in the line. 


© All couplings we 
heat treated for hard- 
ness and are rust re- 
sisting. 


FLEXIBLE 


SEWER-ROD 
EQUIPMENT CO. 


9058 VENICE BLVD. 
LOS ANGELES, CALIF. 
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line covers a range up to 1,600 g.p.h. operating on a 
pressure differential of 20/40 Ibs. and is suitable for 
well depths up to 190 ft., according to a recent announce- 
ment. These pumps are built on the centrifugal jet prin- 
ciple and come complete with pressure tanks, including 
automatic air valve, pressure gauge and pressure switch, 
but can be furnished without the tanks, if required. The 
pumps are announced by Roots-Connersville Blower 
Corp., Connersville, Ind. 


Small Steel Boiler “. . . an 
electrically welded copper 
steel unit which may be 


readily converted from hand 
firing to oil, gas or stoker 
firing... 





Small Steel Boiler 

The illustration shows one of a new series of hand- 
fired steel boilers. The company’s announcement states 
these boilers are designed for use “‘where every building 
dollar counts.” It is an electrically welded copper steel 
unit which may be readily converted from hand firing to 
oil, gas, or stoker firing. Each boiler is equipped with a 
submerged tank heater to provide domestic water for a 
storage tank. In addition, each boiler may be enclosed 
in an attractively colored and carefully tailored jacket, 


the announcement states. l our sizes range from a capac- 


Cua gnees 


V that : 
“No Housing Repair Expense 


93 





RiEea(Ib —the name on 


millions of wrenches that stay on the 
job. A housing that’s a sort of mir- 
acle of design and alloy-metal be- 
cause it won't warp or break. No 
“out for repairs,” no repair expense, 
fewer “spares” needed. That remark- 
able housing assures you also an ad- 
justing nut that always spins freely 
to size, never binds. Safe chrome- 
molybdenum jaws, replaceable, 
handy pipe-scale on hookjaw. The 
wrench that costs practically nothing 
for upkeep, outstandingly popular 
with men who know fine tools. Ask 
your Supply House... today! 


THE RIDGE TOOL COMPANY 
ELYRIA, OHIO 





Cells LID PIPE TOOLS | 
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“AMAZING LOW PRICES on 
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MBERS! 


* Show your cus- 
tomers the beauty, conven- 
lence and quality of a Low 
Priced BATHE-RITE Shower 
Cabinet with GLASS DOOR! 
There's a model to fit every 
home, every pocketbook, 
every need — even to in- 
expensive Shower Cabinets 
for basements, attics, tourist 
cabins, and camps. You can 
install them COMPLETE in 
very little time, with a mini- 
mum of labor expense — at 
a HIGHER PROFIT TO YOU! 


*« WHY are 
BATHE-RITE 


Shower Cabinets 
so popular with 
Plumbers? 


1, EASY TO INSTALL... 
MINIMUM LABOR EX. 
PENSE 


2. EASY TO SELL... MOD- 
ELS FOR EVERY NEED 


3. UNUSUAL QUALITY AT 
LOW PRICES 


4. MORE ATTRACTIVE 
STYLE AND FINISH 


5. GLASS DOORS OFFERED 
AT LOW PRICES 


6. GENEROUS MARK.-UP 
FOR PLUMBER 


7. SPECIAL DISCOUNT ON 
SHOW ROOM MODELS 


ATHE-RITE 


SHOWER CABINETS 


BLASS 


r 








Profit-Making Show Room 
Display — offered at 
SPECIAL DISCOUNT! 

This Display Model No. AF-30 


BATHE-RITE Shower Cabinet 
with GLASS DOOR is YOURS 
— at an EXTRA DISCOUNT! 
Provides effective display at 
a minimum investment. Pays 
its cost many times over in 
faster sales and profits. Dem- 
onstrates many of the Extra- 
Value feajures of more expen- 
sive models. Model AF-30, at 
the extreme low price of only 
$75.35, is in itself one of the 
most popular sellers. 


* BATHE-RITE DIVISION 
MILWAUKEE STAMPING COMPANY 


832 South 72nd Street 


Clip the Coupon. . 


for the way to Profits in Shower Cabinets 


BATHE-RITE Shower Cabinets 
Milwaukee, Wisconsin 


Milwaukee, Wisconsin 


Send me, without obligation, your new 1940 Catalog on BATHE-RITE 
Shower Cabinets, and all the information about the Special Discount 


on Show Room Display Models. 


Name 
Address 

City 

Jobber Name 


State 























Attention PLUMBERS! 
ANNOUNCING A NEW 


50% FASTER 
OLD DUTCH CLEANSER 
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THIS TUB WE JUST PUT IN, 
SPARKLES LIKE SUNSHINE! 











YES, | CLEANED IT WITH 
THE NEW 50% FASTER 
OLD DUTCH CLEANSER 

















LET’S TELL OUR CUSTOMERS 
ABOUT THIS NEW FASTER 
<>, OLD DUTCH 

~ . fa 
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/ AND THE NEW OLD DUTCH 
NOW, AS ALWAYS, DOESN’T 
SCRATCH! 


THIS TEST 
PROVES IT! * 


J *. 




















#% Place a little Old Dutch between two pieces 
of glass and rub them together. You won’t 
feel or hear the scratching of harsh, gritty 
particles because there arenonein Old Dutch. 
That’s why Old Dutch is safe for cleaning 
porcelain and enamel surfaces which are 
really glass fused onto a base material. 


ye. 





Welcome news for you and your customer! There is a New 
Old DutchCleanser with a wonderful new 
grease-cutting ingredient that makes it 
50% faster. This means faster cleaning, 
faster sparkle without hard rubbing! This 
faster Old Dutch is made with Seismotite. 
It doesn’t scratch. It’s easy on hands. Mrs. 
Housewife will appreciate your telling 





: da” You’ll appreciate it when you use it on 
LD ») UTCH your next porcelain-enamel installation! 
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ity of 260 sq. ft. net load steam radiation, made up of 
actual installed net load steam radiation, to 550 sq. ft. 
It is by Fitzgibbons Boiler Co., Inc., New York City, 








Left, CO, Indicator “. . . transparent plas- 

tic construction ...” Above, Gas-Fired 

Conditioner “. . . right thickness heat 
exchangers .. .” 





CO, Indicator 

Shown in the illustration is a recently announced CO, 
indicator. Among its features, listed by the manu- 
facturer, are its unbreakable transparent plastic construc- 
tion, carrying case with built-in compartments for draft 
gage and thermometer, and self-closing valves eliminating 
any possibility of losing absorbent solution. The only 
set-up required in using the instrument is to connect 
the rubber tubing. Analyses are run rapidly, it is re- 
ported, by holding the inlet plunger down while pumping 
the sample in and raising and lowering the absorption 
unit. The indicator is announced by F. W. Dwyer 
Manufacturing Co., 565 W. Washington Blvd., Chicago. 











her about the New Faster Old Dutch. | 








Added Profits in Added 
Baths 


Weisway advertis- 
ing brings inquiries 
from prospects 
right in your terri- 
tory which can 
easily be turned 
into profitable 
sales, actual experi- 
ence shows. Why 





not tie in with this 


at. 
or 
Be oni 
seo wn ree 
WX Gy-ipe 
£ , ‘tt ‘ 


; real selling force? 
W. H. Picard, Inc., Oakland, Calif. use this com- 
plete bathroom, including a Weisway, in their new 
salesroom, to sell more plumbing fixtures, Write 
now for details of merchandising helps which en- 
able you to cash in on this profit opportunity. 


HENRY WEIS MFG. COMPANY (Est. 1876) 
404 OAK STREET ELKHART, INDIANA 
Get the 


Profit Facts 
Now! 
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Gas-Fired Conditioner 

The iliustration on page 90 shows a recently an- 
nounced gas-fired conditioner designed for forced air 
circulation. The narrow heat exchangers shown 
in the illustration are said to be made “just the right 
thickness,” to produce the correct high velocity of the 
hot gases inside the unit for most efficient combustion 
and heat transfer. Quiet operation, leakproof welded 
steel body, simple humidifier, improved type of air filters 
and the fact that the unit may be used in summer tor 
night cooling, are other features. It is announced by 
The Waterman-Waterbury Co., Minneapolis. 


Room Ventilator “... 

excludes outside dirt, 

noise, weather and 
drafts .. .” 


Room Ventilator 
The illustration shows a recently announced portable 
room ventilator. It is designed to exclude outside dirt, 


window. The company’s announcement points out that 
the unit brings in a controlled amount of heat, up to 
500 cu. ft. per minute. Furthermore, it cleans and 
circulates the air. The filter used is reported to be of 
the viscous-coated type, easily and quickly replaceable. 
It is announced by Standard Air Conditioning, I[nc., 822 
S. Michigan Ave., Chicago. 





HERE'S MONEY TO BE MADE! 


Every office building and industrial plant in your 


vicinity is a potential, profitable customer for 
FREDERICK INDUSTRIAL STOKERS! Ask about lib- 


eral Distributors’ Proposition—- No obligation of course! 


ae * 8 w “iss ¥ Ps 


The FREDERICK IRON & STEEL CO. 
"Builders of Good Stokers for 20 Years’’ 





Eighth and East Sts., Frederick, Md. 
M2 ARNESON SONORA CRO ELIE! NE TERETE 
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CERTAINTY vs. LUCK 
in EMERGENCY REPAIRS 


ee 





























HEN a pressure cylinder cracks, a boiler springs 

a sudden leak, or a head or main-line gasket 

blows, risk of prolonged shut-down is a costly 
price to pay for careless selection of the repair method 
and material. Such emergencies must be met quickly 
and in accordance with thoroughly dependable engi- 
neering practice, 

Smooth-On repairs, made as instructed in the 
Smooth-On Handbook, are 100 per cent dependable, 
can be made in least time, with least effort, and at 
absurdly low cost. Usually no disassembling, renewal 
parts and reassembling are required, 

Engineers can profitably keep a small supply of 
Smooth-On No. 1 and Smooth-On No. 3 always avail- 
able, as Smooth-On repairs are safe, intensely practical 
and cheap, and in either emergency or routine work. 
will cut down maintenance 
expense. 

If you do not know all that 
can be accomplished with 
Smooth-On, and want a safe 
guide on good repair prac- 
tice, mail the coupon for a 
free copy of the Smooth-On Handbook. This reference 
work is filled with helpful advice and diagrams for 
selecting the best repair method for tne individual job, 
and for applying Smooth-On in the right way to get 
the best results. 





Crack in pump cylinders 
sealed with Smooth-On 





Buy Smooth-On in 1 or 5-lb. can 
SMOOTH-ON or larger package from your 

supply house or direct from us. 
CEMENTS For your protection, insist on 


Smooth-On—used by engineers and 


eo 
STOPS LEAKS contractors since 1895. 














~w wg SMOOTH-ON MEG. COoO., anaes 
. - Dept. 12, 570 Communipaw Ave.. 
eats Jerseys City. N J. 
for the Piease end SMOmIiTH-OIN HANT) 
Motor CarsBoat, |) BOOK 
Home. Factory on< —_— 
Power Plant || 
Ee ee ee 
4-40 


Do it wit SMOOTH-ON 

















































@ VITAL SPOT PRODUCTS 
eran. 
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Why not use the “Month 
of Showers” to install 
Mueller Adapto Showers 
to your customers present 
bathroom installations? 
These showers are ’’ profit 


makers” for you and your 





customers will appreciate 
a shower that can be 
quickly and easily at- 
tached right to their ex- 


isting fixtures without any 





extensive alterations or 
repairs—a shower that be- 
comes a handsome and 
permanent addition to 
their present bathroom. 
Write us for a generous 
supply of colorful folders 
that give the complete 
story. 










Do you know all 
about the new 
Mueller Self Clean- 
ing Shower Head? 
Order from your 
jobber. He has 


them in stock. 








H-5425 


MUELLER CO. 
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News of Patents 


2,161,952. Bathtub. Allison H. Dean,: Portland, Ore. 

2,162,573. Siphon Proof Ball Cock. Herbert D. Clem- 
mons, Sturgis, Mich., assignor to Scovill Manufacturing 
Company, Sturgis, Mich., a corporation of Michigan. 

2,162,337. Heating System. John P. Kriechbaum, Minne. 
apolis, Minn., assignor to Minneapolis-Honeywell Regulator 
Co., Minneapolis, Minn., a corporation of Delaware. 
























2,161,952 
BATHTUB y 
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2,162.337 
HEATING SYSTEM 





2,162,573 
SIPHONPROOF BALL COCK 








2,115,715. Air Conditioning Apparatus. Milton Kalischer, 
Springfield, Mass., assignor to Westinghouse Electric & Man- 
ufacturing Company, East Pittsburgh, Pa., a corporation 
of Pennsylvania. 

2,117,006. Conversion Oil Burner. Richard R. Nelgon, 
Moline, Ill., assignor to The Herman Nelson Corporation. 
Moline, Ill., a corporation of Illinois. 

2,129,059. Air Heating and Conditioning Unit. George 
Herbster, Cleveland, Ohio, and Joseph Beever, Wickliffe, 
Ohio, assignors to the Cleveland Cooperative Stove Company, 
Cleveland, Ohio. 

2,115,706. Thermal System. Edward S. Cornell, Jr., 
Larchmont, N. Y., assignor to American Radiator Company, 
New York, N. Y., a corporation of New Jersey. 
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2,129,059 2,115,706 
AIR HEATING AND CONDITIONING UNIT THERMAL SYSTEM 
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New In formation 
and lids to Sales 


Plumber’s Handbook 

The 1940 edition of the Plumber’s handbook has just 
been issued by L. O. Koven & Brother, Inc., 154 Ogden 
Ave., Jersey City, N. J. Well indexed, the book covers 
the company’s complete line of products with prices for 
the equipment listed. Engineering information consists 
of tables of cylindrical tank capacities, information on 
safety valves, circulation, and overheating. The book 
contains 78 pages and is bound in a separate paper cover. 


[ 








Copper Tube Hangers | 
Kecently issued by D. B. Flower Mfg. Co., 1217 
Spring Garden St., Philadelphia, has been a small six- 
page folder describing its line of copper tube hangers. 
Complete description of the hanger and a listing of its 
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features and advantages are presented. Sizes and prices 


are presented on the back page of the folder. | 


Hacksaw Uses | 

“Tricks of The Trade,” is the title of a recently issued 
20-page booklet just received from The Henry G. 
Thompson & Son Company, New Haven, Conn. The 
booklet says little about the company’s product, the 
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means 
Overheating... 


Unless you install 
STERLING 


hermotrol 


(Individual Radiator Controls) 








STERLING 


THERMOT Stop this unhealthy, wasteful 
neues Spring OVERHEATING — 


save fuel for your customers— 
with  Sterlin THERMO- 
TROLS—Individual Radiator 
Controls —in EVERY room. 
Thermotrols cut down the load 
on the Boiler by AUTOMAT- 
ICALLY feeding only enough 
steam, hot water, or vapor to 
keep each room at a COM- 
FORTABLE temperature. 
They reduce Spring Fuel Bills, 
and help produce a more 
healthful heat. 


Get your Story of THERMO- 
TROL Fuel avings TODAY! 
Pass it on to your Customers — 


For two-pipe Steam, 
Vapor and Vacuum 
Heating Plants, and 
one or two-pipe Hot 
Water Systems. 





For Exposed or Mod- 
ern Concealed Radia- 





tors. you'll BOTH profit. 








STERLING ENGINEERING COMPANY 
3738-D No. Holton Street Milwaukee, Wisconsin 
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No Secret About This Success 


> “We have sold COMBUSTIONEER for 10 
years, and one of the reasons for our success is 
the factory’s cooperation in selling the public. 
COMBUSTIONEER’S localized advertising sells 
the product right here in our territory. It brings 
us prospects and paves the way to greater sales. 


> “A well engineered stoker with a fine reputa- 
tion, a strongly financed company, combined 
with good merchandising ideas is what the 
COMBUSTIONEER has to offer. We are looking 
forward to even greater success—selling COM- 
BUSTIONEER this year.” 

— John H. Glenn, Beardstown, I1. 


VALUABLE BOOK FREE, TO DEALERS 


their experiences. The results 
of this survey are ready for 
you in a new book. You'll 
find it interesting and help- 
ful. Mail the coupon today 
for your copy. 


An impartial survey has been 
made to answer the question, 
“What makes the best stoker 
proposition for dealers?” 
Dealers throughout the coun- 
try have given the facts from 


AUTOMATIC COAL BURNER 
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® Jarecki is a world leader in the production 


of fittings because it offers a// the advantages 
the discriminating user insists upon: a com- 
plete line—air-furnace refined malleable iron 
—accurate, clean-cut threads—all backed by 
an 88-year record of progressive service ... 
Distributors in principal cities .. . Jarecki Mfg. 
Co., Erie, Pa., U. S. A. 
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large portion of it being devoted to telling about uses to 
which the blades may be put by various trades. 
section tells how to avoid blade breakage; another tells 
how to make tools from discarded hacksaw blades; a 
third section, “Guide for Using Hacksaw Blades,”’ tells 
the correct technique for the blade’s manipulation and 
what blade to use when. The booklet is pocket-size. 


One 


I. B. R. Rating 


The Utica Radiator Corporation of Utica, New York, 
offers in a unique form a little booklet dealing with its 
participation in the Institute of Boiler and Radiator 
Manufacturers Rating Program. (The use of the term 
“I B R Rating” means that the output of the boiler has 
been determined from tests made according to the I B R 
Testing and Rating Codes, which have been adopted by 
a majority of the members of that Institute for measur- 
ing the output of heating boilers on actual performance. ) 


Insulation for Air Conditioning 

A new catalog has been issued on its asbestos insu- 
lated duct by The Philip Carey Company, Cincinnati, 
Ohio. This is a semi-loose leaf catalog in a yellow and 
blue binder which is approximately 84 by 11 inches in 
size. This manual also covers a special product—an as- 
bestos insulated duct, as well as piping insulation for air 
conditioning; the insulation of metal duct work with 
asbestos; and a complete specification for the construc- 
tion of air-conditioning housings by use of an especially 
insulated and preformed panel. 
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SHOWER BATH CONTROL 


The temperature you want—when you want itl No more 
haphazard blending of hot and cold water. No more hot 
shots and cold spots when pressures vary. Rid yourself of 
these annoyances. Install a Series R Valve on your shower, 
set the pointer at the temperature you desire and really 
enjoy your shower. 





Distributed through recognized plumbing wholesalers. 
Manufactured by 


LEONARD VALVE COMPANY 
1360 Elmwood Ave., Cranston, R. /. 
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Steam Traps 

Yarnall-Waring Company, Chestnut Hill, Philadel- 
phia, has just issued a 16-page booklet under the title 
“Yarway Impulse Steam Traps.” This booklet is ex- 
ceptionally well illustrated with colored line sketches 
showing the operation of the trap with the valve closed 
and with it open. Other line drawings show the correct 
hook-up when using the trap to drain steam mains, for 
draining pipe coils and dryers, draining liquid heaters, 
draining unit heaters, etc. Tables of sizes and other 
pertinent information regarding the units is also included. 
Two pages of “Capacities and Prices,” and “Weights 
and Dimensions,” are presented. 


Lavatory Traps 

A four page catalog has been issued by F. C. Kent 
Company, Irvington, N. J., describing a newly designed 
lavatory trap made of octagon tubing. A large illustra- 
tion of the unit is presented and a complete description 
of its sales points are included. The back page of the 
folder shows the eight different sizes in which the trap is 
available—two sizes of S traps with cleanout, two with- 
out cleanout ; two P traps with cleanout and two without 
cleanout. The folder is printed in two colors. 


Air Conditioning Equipment 

The Trane Company of La Crosse, Wisconsin, has 
grouped its series of unit coolers and air conditioners 
into one classification, and to aid in the selection of the 
proper unit for each purpose, a 76 page bulletin has been 
issued. Printed in black and white, this piece of literature 
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THAT LIVE WIRE 
MEANS 


More Profit 


@ When the electric line goes 











in... one of the first things the farmer thinks about is 
the advantages of running water. What comfort—what 
luxury—it is to have water piped into the house... to 
take a shower after a day in the fields . . . to ban, forever, 
the outdoor closet! 

And all this means business for you... the farm market 
is a big market. Crane pumps will help you get your share. 

The complete line includes pumps in every style and 
size to meet any farm need. Let us tell you how the 
farm field will bring bigger profits to you this year. 


Write for information. 






Crane Water Systems include both shallow and deep well pumps. 
Either may be had in a wide range of capacities. It pays you to 
sell pumps... the pump you sell should be Crane. 


CRANE 


CHICAGO 
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CRANE CO., GENERAL OFFICES: 836 S. MICHIGAN AVE 
VALVES * FITTINGS © PIPE « PLUMBING © HEATING * PUMPS 


NATION-WIDE SERVICE THROUGH BRANCHES, 
WHOLESALERS, PLUMBING AND HEATING CONTRACTORS 

















eae 





R 


TTT 


UTUUUOVAQUOORUOCUUUGOOONN UONAAOOANOQGUAOAOEOUUULOOOOEAOELLUUGOOANALEUOUOOOONOOOUUGEOO = 


Pumps & WATER SYSTEMS 


Because every model is priced right... to 
give you a full sales profit! And built right 
. to guard your profit against needless 
service expense!! Only Westco Pumps have 
bronze, renewable liners . . . they can't rust 
or cause impeller to seize. And only Westco 
. gives you field-proven per- 
formance .. . backed by 
over 135,000 installations! 

















Built by the originators of 
turbine-type pumps, Westco 
Shallow Well Models (lower 
right) have only one moving 
part! Capacities to 3000 
G.P.H. Westco Cellar Drain- 
ers (top right) ... are bronze 
constructed ... handle 10 to 50 
per cent more water. 





Westco Deep 
Well Jet 
Pumps (left) 
operate 





stalled away 
from well... 
have no work- 
ing parts be- 
low ground! 


MAIL THIS HANDY COUPON TODAY TO 


MICRO-WESTCO, INC. 


25004 State St., Bettendorf, la. 


Gentlemen: 
I'm interested. Tell me about 
Westco Pumps and profits. 


Name 
= Address 
= City. 
STVOUUATUAUUANUNAUAAUNALAAUAAUANAANUUNIE 
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is profusely illustrated with pictures of the various units, 
charts giving fan capacity data, filter data tables, dia- 
grams giving dimensional information, and other charted 
data pertaining to the installation of air conditioning 
equipment. 


Engineering Information 

A recently issued handbook has been received from 
Waterfilm Boilers, Inc., Jersey City, N. J. The com- 
pany’s complete line of range boilers, air and fuel tanks 
and other equipment is dealt with; engineering informa- 
tion and prices are given. One section entitled, “Rules 
Every Plumber Should Know,” lists eight safety rules 
or measures which the company has compiled. Informa- 
tion on the principle of operation of the company’s boilers 
is also included. Other information of value to the con- 
tractor is presented. The booklet is sized to fit the pocket. 


Swimming Pool Equipment 

A catalog has just been issued by Josam Manufactur- 
ing Company, Empire Bldg., Cleveland, telling about 
the company’s line of equipment for swimming pools. 
Included are such items as inlets, drains, ladders, foot 
baths, lane markers, mixing valves, overflow outlets, etc. 
The booklet is well illustrated and each piece of equip- 
ment has all sizes marked and prices given. The inside 
back page shows old and new types of ejector and inlet 
connections for swimming pools. The booklet measures 
approximately 8% by 11 in. and is printed in two 
colors. 


Heating, Ventilating, Air Conditioning 

The 1940 edition of the Heating Ventilating Air Con- 
ditioning Guide is ready for distribution. This refer- 
ence manual designed for the profession and industry, 1s 
compiled by men active in field, and is arranged in two 
sections, one on technical data, and the other in catalog 
form on manufacturers’ equipment. This new volume is 
less bulky and is lighter in weight than previous editions 
due to condensation of text matter, and the use of lighter 
paper. 


Water Systems 

Emphasizing the good year the company had last year 
and telling of its expectations for the coming year is 
the purpose of a folder just issued by Decatur Pump 
Company, Decatur, Ill. The folder is well illustrated 
with pictures of shipments of pumps which are being 
made to the company’s dealers all over the United 
States. 


Room Coolers 

The company’s line of room coolers is described in 
two bulletins just issued by Star Radiator Company, 920 
S. Alameda St., Los Angeles. One of these is an 8% by 
11 in. folder showing how the various models in the line 
are installed and telling the operation features of eacl. 
Details of construction are also considered. The second 
folder tells the same story in an abbreviated form and 
is sized for envelope stuffing. Both pieces of literature 
are printed in colors. 
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Boilers 

The National Radiator Company of Johnstown, Pa., 
announces the publication of its catalog on boilers for all 
fuels giving the new ratings as approved by the Insti- 
tute of Boiler and Radiator Mfgrs. This catalog is de- 
signed to combine in one publication all pertinent data 
of product and sales features, ratings and dimensions, 
and is printed in color. 


Heating Equipment 

The Airtemp Division of the Chrysler Corp,, Dayton, 
Ohio, has prepared a number of leaflets on its oil burn- 
ers, oil and gas fired winter air conditioners, and oil 
fired boilers. Printed in color, each leaflet deals specif- 
ically with a definite product, with illustrations and full 
descriptive matter. The copy is designed to appeal to the 
consumer. Leaflets are for the most part 8% by 11 in. 
in size, 


Flush Valves 

The company’s line of flush valves is described in a 
recently issued eight-page folder received from Mac- 
Donald Hardware Manufacturing Company, 963 Har- 
rison St., San Francisco. Complete description of the 
valve and a listing of its features and advantages is fol- 
lowed by a section, “General Information on Kramer 
Flush Valves.” On this page are presented eight draw- 
ings depicting eight series of flush valves used with 
various closets and urinals Principle of operation is 
presented. The booklet measures 8% by 11 in. and is 


printed in two colors. 
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Pat. May 31, 1938, No. 2.119.210. Pat. Jan. 10, 1939, No. 2,143,267. 


Now you can be certain that the owner will receive his bathtub in perfect 
condition because TUBCOAT protects the entire tub against nicks, 
scratches, stains or other blemishes. Prevents clogged drains, too, be- 
cause TUBCOAT catches debris. Easily attached, easily removed, nothing 
to wash or scrape away afterwards. Sizes for all tubs, right or left-hand. 
Instruct contractors now on jobs to order a TUBCOAT immediately. Price 
$2.50 and up. Money refunded if not entirely satisfactory. 


PROTECTIVE COVERING COMPANY 
1565 Railroad Ave. Bridgeport, Conn. 


SEND TODAY FOR COMPLETE INFORMATION ON TUBCOAT , 
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Here’s one that 


CONFUCIUS 


didn’t say! 
A barber said 








t 


He said it about Chicago 
Lavatory Faucets. Listen! 


‘‘The three Chicago Mixing Faucets in my 
shop have been in constant daily use for a 
little over 21 years and are giving perfect ser- 
vice today—as when installed. Wearing part 
replacements are very simple and seldom 
necessary. Should I start another barber 
shop, I would, without question, use the same 


‘7 


make of faucets. 


Signed (Name on Request) 


Your wholesaler can supply Chicago Faucets. 


THE CHICAGO FAUCET CO. 
2712 N. Crawford Ave., Chicago 


CHICAGO 
FAUCETS 


Last as Long as the Building 
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RATCHET 


REAMER 





Add 50¢ west of 
Denver. If your 
jobber doesn't 
stock them write 
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ACTUAL PHOTO 


.. . Showing how 
burrs are cut out 
- not scraped out. 





TRY IT ONCE 








and you'll 

use no .. Ye" to 1” pipe or bolt — can 
be furnished to fit ratchet of 

other. the reamer. 


OTHER WWew REED TOOLS 


...Razor Blade Cutters... Long Jaw Pipe 
Vises... Self-feeding Threaders. 





REED MFG. COMPANY 


1436 W. 8th Street * ERIE, PA. 











AND I'LL SAVE YOU 
MONEY, T00 


To Prove It, We'll Send You A 
Liberal Free Sample of Key- 
Tite. You Will Discover That It 
Actually Costs Less in Dollars 
and Cents to Use Key-Tite As 
Against Ordinary Pipe Dopes 






WHY .. . because Key-Tite pipe sealing compound goes several 
times as far as ordinary compounds... you actually save cash 
by using it. 

But that’s only a part of the story... Key-Tite makes connec- 
tions absolutely leak-proof the first time. Furthermore, it will 
not “‘freeze’’ joints, does not affect the color, taste or odor of 
potable liquids, always retains its full body and plastic qualities 
in service and will not settle in the can. 


In Other Words, it Actually Costs You Less 
To Use The Best Sealing Compound 


Take up our offer, sit down right now and write for your liberal 
Free sample can. Don’t delay—it’s costing you money — get 
your sample now! 


Use Key-Tite on all lines 
carrying water, low-pres- 
sure steam, gas, etc. It is 
the ideal leak-proof, water- 
tight sealing compound. 








2661 McCasiand Ave., E. St. Louis, tll. 
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(Continued from Page 47) 


heating only from theory and small scale experimentation. 
This is the only low cost home built this way that |] 
know of. But when you plan to heat an entire house 
by slab heating you soon get out of theory and into prac- 
tice. 

“In theory we know the coefficient of transmission of 
concrete. But when we poured that slab on those pipes 
| didn’t know what temperatures I was going to get on 
top of the floor. Or how soon. Also I didn’t know how 
much heat loss into the ground to take into considera- 
tion in my planning. 


NO PRECISE FORMULA 


“Even now I couldn’t extract any precise formulae 
from what I’ve learned. I do know this: The job is 
heating satisfactorily to all concerned—to me, to Mrs. 
Hazen, and to Judge Dechant. The floor gets warm in 
a relatively short time, and the house gets heated. It 1s 
justifiable to forget about the heat loss through the 
ground, I think. If the foundation is sealed against air 
currents, all heat going into the ground must eventually 
rise again. 

“One thing, though—. Experiments would lead us to 
believe that since this is radiant heat, it would go 
through any floor covering. This isn’t quite true. In 
very cold weather Mrs. Hazen noticed an appreciable 
difference in sensible temperature if she threw back 
her rugs. 

“We’re building another home utilizing slab heating 

















CONVERT THAT WORN-OUT 
VALVE INTO THE FINEST | 

OF ALL 
PACKLESS VALVES 





ITH the Marsh Type 

“R” Renewal Bonnet 
you can replace old worn- 
out radiator valves in less 
than five minutes, without 
breaking pipe connec- 
tions. Yet, because you 
use the old valve body, 
the part that doesn't wear 
out, you get this finest 
modern valve at no more 
than you would pay for a cheap new one. 

The Marsh Type “R” Renewai Bonnet is a truly packless 
unit. The seal is completely metal-to-metal—stainless steel! 
and phosphor bronze. It will not wear or crack and will 
hold tight under pressure greater than the rest of the valve 
body can withstand. 

Don't overlook this source of quick, easy profit. The 
Marsh Type “R” Renewal Bonnet will fit practically any 
valve body. Send us size and make, sample or sketch and 
we will supply full information. 


JAS. P. MARSH CORP., 2051 Southport Ave., Chicago 


Manufacturers of qual- 
ity air valves, venting 
devices, gauges, traps, 
valves and thermome- 
ters since 1865. 
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in’ Wilmington, Ohio. There we are using an oil-fired 
hot water boiler. The house will be divided into three 
zones with an individual impeller pump on each zone, 
actuated by a zone thermostat. By means of an aquastat 
on the boiler we can govern the temperature of the hot 
water in the boiler and by means of the pumps deliver 
it wherever and whenever it is needed. This will give 
us the flexibility we want, and great economy in opera- 
tion.” 

Now for Mrs. Hazen. “I LIKE it,” she said. “The 
house always feels warm, even though I have only 68 
or 69 degrees on the thermometer. The floor never gets 
above 75 degrees. And it is so CLEAN. All the doors 
and windows are weather stripped, and with the even 
distribution of heat there are no excessively dirty spots 
in the rooms. I do much less dusting and cleaning than 
I used to have to do in my former conventionally heated 
home. 


CONCRETE FLOOR O. K. 


“TI was skeptical about the concrete floor at first, but 
after it was finished I was crazy about it. Mr. Harmon 
used a coarse aggregate in the concrete, and then had 
it dressed down with a terrazzo polisher, and polished 
with water wax. Now, as you can see, it looks like a 
terrazzo floor.” 

It did. After seeing that floor, if I have to sell a con- 
crete floor to sell a slab heating job, I can sell a con- 
crete floor without a qualm. 

The E. T. Thompson Plumbing Company of Lebanon 
installed the job. 


yy always one 
just a fertl. bit BETTER 
than the rest 


lf anyone can show us the way to make a 
better Boiler or Tank we'll be glad to learn. 
Since 1887 PENNSYLVANIA has made good 
Boilers and Tanks—but there's no set policy 
here that keeps eyes and ears closed to new 
methods—better methods. 








We are constantly on the lookout for better 
materiais — better manufacturing processes. 
lt can truthfully be said that each year's 
“crop” of PENNSYLVANIA Boilers and 
Tanks are better than the last for improve- 
ments in our plant never cease. 


You are always sure of a product just a little 
bit better than the rest when you sell 
PENNSYLVANIA. 


PENNSYLVANIA Helps You Sell Too! 


PENNSYLVANIA will be glad to supply you 
with advertising folders free for the asking. 
If you have never seen our helpful folder 
showing diagrams of various boiler hook-ups 1887 





—write today for your copy. Good Then — 
Sold through a nationwide chain of 1940 
Manufacturer's Agents and Jobbers Better Now. 








PENNSYLVANIA RANGE BOILER CO. 


24TH STREET & WASHINGTON AVENUE 


PHILADELPHIA, PENNSYLVANIA 
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HEATING EFFICIENCY 


There's no mystery about 
the outstanding performance 
of the KNOWLTON 
Watertoob Steel Boiler! A 
study of the cross section 
view above will reveal to 
you some of the features of 
design and construction 
which contribute to the re- 
markable operating’ effici- 
ency of the boiler as a whole. 
Inthe KNOWLTON 
Watertoob Steel Boiler sci- 
entific engineering and long- 
time boiler building experi- 
ence have collaborated in 
perfecting a unit that will 
assure your customers the 
utmost in heating satisfac- 
tion over the longest years 
of service. 

Whatever their particular 
choice may be... hand fir- 
ing, stoker, oil or gas firing 
... there’s a KNOWLTON 
specifically designed to pro- 
mote the most satisfactory 
results with each type. 


VANUFACTURED BY 






















Fliwe first 


bevelled, then _ electrically 
welded, fusing all into a solid 
unit. 

° 


WATERTUBES of copper or 
steel promote quicker heating 
action. Due to watertube de- 
sign, gases envelop tubes, 
heating a smaller body of water 
and producing instant action. 
Peak load burdens are thus re- 
duced to a minimum. 


MORE TUBES OF 
SMALLER DIAMETER in- 
creases speed of heat absorp- 
tion, quickly raising water tem- 
perature and stepping up circu- 
lation. 

* 


INCLINED TUBES further 
accelerate circulation and re- 
duce friction, utilizing the ris- 
ing energy of the water. Heated 
water rises to upper ends of 
tubes as cold water replaces it 
at lower ends. A_ constant, 
rapid circulation is thus assured 


TWO ROWS OF BAFFLES, 
each made in sections. By 
means of these, gases are forced 
back and forth over tubes. Gas 
travel is equal to approximately 
three times the length of fre 
box, 


O«xS 






OrR & SEMBOWER, ING. 
Building Boilers Since 1885 


READING, PA. 
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A Slogan That Typifies Mercoid Controls 





Mercoid Sensatherm 
The Thermostat of 


Beauty and 
Mechanical Perfection 





Records by the thousands show that 
Mercoid Controls give years of trouble- 
free performance. This is an important 
question for consideration when in 
need of controls on any automatic 
heating or air conditioning in- 
stallation. € When you install Mercoid 
Controls, you may rest at ease, that 
your work is well done. They eliminate 
the headache of unnecessary service 
calls and customer dissatisfaction. 
G The distinguishing feature of Mer- 
coid Controls is that they are equipped 


exclusively with sealed mercury contact switches. 
Mercoid Switches are not subject to open arcing, 
pitting or sticking of contacting surfaces; nor can 
they be affected by dust, dirt or corrosion. Many 
other outstanding features. Write for new catalog. 





ENGINEERING 

















SARCO COMPANY, INC 


DARCY 





April, 1940 


“See what I meant, now?’ I said to Bob during the 
drive back home. 

“Yeah, I see what you meant. But I lost Harmon 
about the time he got to something about heat loss and 


E.D.R. I think I still prefer photography.” 


Onganiation Brungs Sales 
(Continued from Page 45) 

the demands of the community would require, but “not 
a single item too much,” declares Mr. Abrott. “What 
may seem like a seldom-used item may be the very one 
demanded next. Keeping ‘more than enough’ stock on 
hand in a large degree accounts for the steady employ- 
ment of the entire organization without layoffs.” 

Well designed product displays, not usually considered 
a part of an efficiency program, save on both selling 
effort and contacts. No less than fifteen water heaters 
in varying price ranges are shown on the display floor. 
When a sale is made, the stock on the floor is replaced 
at once either from the stock room or by rush order. 
Bathroom fixtures have their separate department in 
group arrangement on the sales floor. Little, if any, ma- 
terial, part, fixture or unusual item is displayed merely 
for atmosphere. If an article is in sight, it is for sale, 
and is kept in attractive, presentable condition. Cus- 
tomers can have no fears of soiled garments, because 
the sales floor and all displayed stock is kept spotlessly 
clean. 

Outdoor signs and the building itself are maintained 
on a strict policy of keeping each integral factor of the 
business up to a high standard. Regular “clean outs” 
are maintained all over the establishment. Every cor- 





Serving Baltimore’s Tallest 


.S3/ MAGNESIA 


and 


| Aix Cell Asbestos 


Baltimore’s thirty-four story 
home of The Baltimore Trust 
Company has a business 
population of over 3,000 per- 
sons. Their heating and hot 
water comfort is safeguarded 
by Carey 85% Magnesia In- 
sulation. The efficiency of the 
air conditioning system for the 
banking floors is maintained 
by use of Carey Air Cell 
Insulation. 





CAREY experience, research 
facilities and a complete line 
of insulations are at your 
service for any building pro- 
ject. Write to Department 18 
for information. 


THE PHILIP CAREY COMPANY * Lockland, Cincinnati, Ohio 
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ner is kept free of discarded material and rubbish; there 
is no “hanging on” to a used bowl or used part that 
“might sometime come in handy for a cheap job.” “There 
are no cheap jobs,” says Mr. Abrott, “because we dis- 
card everything of this type as rapidly as it collects.” 

The company has a well-established policy for journey- 
man leads. Mechanics who develop entirely new sales 
are given a commission of 10 per cent on merchandise. 
This does not apply on jobs being installed where a new 
or additional item is ordered, but only where, as on 
some small repair, a journeyman actually develops or 
makes a sale. 


UTILITY COOPERATION PAYS 


Mr. Abrott cooperates fully with the utility company ; 
follows up leads himself, and makes all possible con- 
tacts with new home owners; calls upon prospects each 
day and, in general, observes and analyzes situations to 
locate prospective sales. 

When a piece of equipment with new features is placed 
upon the market, he goes over it thoroughly, asking 
himself the questions he believes prospects may ask. He 
is prepared to give a saiely accurate estimate of cost on 
almost any ordinary installation. 

In influencing a sale he starts, ordinarily, with a me- 
dium priced unit and builds up rather than down: he 
maintains standard prices and will not lower a figure 
once it is made. In maintaining prices, or comparing 
them with prices that a customer says are possible, he 
avoids all arguments. He takes the shortest route to 
the capacity, features, etc., of his merchandise and avoids 














MADE FOR LONG RUGGED SERVICE 











>» 


Boiler Tube Cleaners, Flue Brushes, Wire 
Heater Brushes, Handy Cleaner Brushes, Fire 
Brooms, Track Brooms. 
Tempered Steel 
The Worcester line is complete. 
Catalog gladly sent upon request. 


WORCESTER BRUSH and SCRAPER CO. 
10 AUSTIN STREET :: WORCESTER, MASS. 
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BEAD CHA 
offers the plumber many opportuni- 
ties for extra service and extra profit. 
There is constantly need for new 
chain and stopper, for new shower 

-eurtain hold-backs, new regulators 
and controls oh heating systems. 
_ Keep BEAD CHAIN’ in stock. 

_ It gives a finish to your work that 

ain every property owner appreciates. 


% 
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THE BEAD CHAIN MANUFACTURING CO. 


“Reg. U. 8. 


use. 5. 2 Mt. Grove St., Bridgeport, Conn. 
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PARMELEE for PUSH NIPPLES 


Any kind—Any make—Any style. Fit guaranteed. 
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“QUALITY 


A full size float of superior 
quality for dependable service 
over a long period 


‘RESULT 


A demand beyond that of other 
floats for the purpose, with 
consequent profitable sales op- 
portunities for its dealers 


Order from your wholesaler 


The 


AYLING & REICHERT (ena 
ia &LOATS 


TRY 4” ror SATISFACTION! 


Made of tough black rubber “ACME” Faucet Washers can be 
depended upon to give your customers complete satisfaction. 
““ACME’S” resist the destructive effects of both hot and cold 
water... allow a full waterwav .. . always seat perfectly. 
Order ““ACME’S”’ from your wholesaler today. Supplied in the 
“ACME” Master Kit. containing 200 assorted washers (illus- 
trated); in the “ACME” Handipak containing 100 assorted wash- 
ers or packed 100 
washers to the can in 
any of 8 popular sizes. 
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SPECIAL NOTE $e: 
PILa * AAG f [ 4Ae 


The “ACME” Master Kit ov 
container is made of heavy 


22 ga. steel. You'll int Vonollo Fubhor (Co. 


many practical uses for it! 
424 %. WOOD ST. CHICAGO, ILL. 













































“WARNOCK - 
Triple Wear Wrenches 


The Warnock wrench is easy to adjust. The strap is arranged in such a 
way that it can be drawn absolutely tight in one movement. Notice, 
too, that this strap is triple folded at the point of greatest strain. 


For chrome, brass and nickel plated pipe 
WARNOCK MBFG. CO., Worcester, Mass. 
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talking about a competitor or his practice and policies. 
He has a plan of “upping” the sale, when a customer 
starts the other way, by showing what lower priced item 
will not do and what the higher one will. He handles 
many lines so as to give customers their preferences. 
He has arrangements for financing through bank loans. 

Summarizing, Mr. Abrott’s is an efficiently cooper- 
ating organization. Time losses are cut by plenty of 
stock and convenient arrangement. Each problem or 
lead is met forcibly and intelligently. He works hard 
and continuously, features his appliances and service as 
merchandise and responds successfully to a “shopping 
conscious” people, not with low figures, but with con- 
sistently high ones. 


Plumbing, Heating Week 


(Continued from Page 50) 





recently. The general public who will use and get the benefit 
of these articles are almost entirely ignorant about them. 
Outside of these features, any movement that will bring to- 
gether the men of the plumbing and heating industry would be 
of great benefit. They get acquainted, they swap ideas, they 
start one another thinking, all of which results in something 
new here, an improvement there. Nothing but general good 
can come of these gatherings. I am heartily in favor of them. 
Wm. M. Byrd, Jr.. vice-president and general sales manager, 
Alabama Pipe Co., Chicago. 


“There is no doubt in my mind that we should have an annual 
National Plumbing Week and an annual National Heating Week. 
.. - We must push our industry to the front in the public mind, 
particularly in view of present destructive propaganda. 

“The public needs to be educated to the fact that there is 
more to plumbing than beautiful fixtures. To name an example 
—a few weeks ago a woman customer of mine objected to the 
quoted price of a quality plumbing job. I asked her, ‘Would 
you buy a tub with even a tiny piece of enamel chipped off?’ 

“She told me definitely that she would not. I then told her, 
‘The hidden parts of your plumbing system—the piping, waste, 
vent—are much more important than the enamel.’ 


“As an industry, that’s what we must do—we must tell the 
public that there is more to health-protecting plumbing than 
gleaming chromium and enamel. We can tell this story best by 
‘concentrating our industry's advertising, personal selling, radio 
programs and publicity in a single National Plumbing Week in 
the spring. We can do the same sort of job for heating in 


the fall.” 


John H. Niewoehner, Richmond, 


past president, Indiana Assn. of Master Plumbers. 


KAINER 
CIRCULATING 


deordoatenee 


Above the well known Kainer Governor 
Model B-2, below the Kainer Circulator. 
These major units work coordinately and 
are fully described in special bulletin 
form. Have you your copy? 


Write for Bulletin No. 66 Today! 
Sold only thru wholesalers—See your nearest 


KAINER & COMPANY 
761 Mather St. Chicago 
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FHA Housing... 


(Continued from Page 41) 
struction was started during the week on 122 homes 
financed under Title I, a supplementary FHA financing 
plan. 

Applications for FHA mortgage insurance involving 
new homes during the week numbered 4,966, also a 
new high, compared with 4,434 in the preceding week 
and 4,268 a year ago, the highest in 1939. It was the 
fifth successive week in which last year’s peak total 
was exceeded. There were about 500 applications un- 
der Title [. Total mortgages selected for appraisal, 
including existing structures, also reached a new high 
at 6,565 for $29,914,700, compared with the previous 
record of 6,501 for $29,458,128 just a year ago. 

Preliminary figures show that during March mort- 
gages selected for appraisal on new homes under FHA 
inspection numbered 19,365 in the amount of $89,340,- 
000. This compared with 13,745 for $63,887,295 in 
February and 17,676 for $83,994,895 in March, 1939. 
The increase of 9 per cent in number over March last 
year, with an increase in dollar value of only 6 per 
cent, shows the trend toward lower priced homes this 
year, Mr. McDonald said. 

The average weekly figure for new homes started was 
about 3,000 in March, compared with 1,765 in February 
and 2,500 in March, 1939. This does not include Title I 
houses of which 449 were started in the four weeks 
ended March 30. 

Total mortgages selected for appraisal, including those 
on existing construction, numbered 59,290 in the amount 
of $269,427,573 in the first quarter of 1940, compared 
with 63,503 for $285,496,898 in the same period of 1939. 
The decline from 1939 was caused by a drop of 30 per 
cent on mortgages selected on existing construction. 
New home mortgages selected in the quarter totaled 
43,935 for $204,263,245, compared with 40,143 for $191,- 
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The Webster Lift Fitting is a single casting of close-grained gray iron. For 
working pressures up to 15 lbs. per square inch and down to 29” of vacuum. 


nlet dimension from *4 °° to 8”. All sizes have clean-out plug. 
x 


““—more lift with less effort 


Webster Lift Fittings are used in vacuum steam heating system 
returns where condensation must be lifted from a lowertoa 
higher level. Cost less to install than “home-made” fittings. Give 
more life with less effort. Contribute to reduced operating expense. 
The greater lift is due to design—to the positive seal, to proper 
proportioning of sizes of vertical and horizontal connections, to 
smooth streamlining of the interior, to maximum use of avail- 
able air with the water in lifting operation... Available through 
Webster Representatives in 65 principal cities. Consult your 
local telephone directory. 


WARREN WEBSTER & CO. 


fl 


ee 








By the makers of 











For complete information on Webster 
Life Fittings, write for Bulletin 713C. 


Systems of 
Steam Heating 














KUPFERLE 


SOLD ONLY THROUGH REGULAR 
WHOLESALE CHANNELS 


Quality products that the trade can use 
with the certainty of satisfaction .. . 
and sell at a profit. 
YARD HYDRANTS 
STREET WASHERS 
FIRE HYDRANTS 
PLUMBING SPECIALTIES 
SPECIFICATION DRAINS 


Specification sheets on request. 


JOHN C. KUPFERLE 
FOUNDRY CO. 
ST. LOUIS 


















OIL BURNERS 


A complete line of highest quality. 
made for more than average service 
with practical features exclusive to 
the Branford only. Write for franchise 
information. 


MALLEABLE IRON 
FITTINGS CO. 


DEPT. 48 
Branford, Conn. 


Backed by 75 Years of Fair Dealing 
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The sale of a SHERWOOD Ball See TB ge Fig oF — 

Cock invariably paves the way to §& -~ 

further, profitable plumbing Me Lo at oe] im 5 ggpang 

heating business. This business their future business, and that 

can easily be yours if you'll recom- of their acquaintances, is bound 

mend SHERWOOD Ball Cocks to to go to you. See your Wholesaler. 
or SHERWOOD BRASS WORKS 
Sp 6331 E. JEFFERSON AVE. DETROIT 


BALL COCKS & 


BEAT 
THE HEAT 


The easy way... 
And make friends 











AIR KOOLER 


} Built in ten sizes to cool space 
from 2,500 to 25,000 cu. ft. 
List prices range from $75 to $450. 
Adequate trade discounts. 
Exclusive territory for distributors. 


Manufactured by 


STAR RADIATOR CO. 


920 $0. ALAMEDA e LOS ANGELES 


A GREAT, FRIENDLY HOTEL 


fronts the waters of Lake Mich- 
igan, on beautiful Michigan 
Boulevard. It is ideally acces- 
sible to Chicago's business dis- 
trict; and to that profusion of 
wonders—industrial, cultural, edu- 
cational, and entertainment—for 
which Chicago is justly famous. 
Service is planned with care and 
discrimination. 

















JOSEPH P. BINNS 
General Manager 


Stevens wore 


In BUFFALO 


@ To know just how much nicer 
a hotel can be, you must stop at 
the new Lenox on your next trip 
The spacious guest rooms have 














all new furnishings, including 
new tile baths with tub and 
shower. 


@ The location is perfect . a 
few minutes from downtown and 
to all terminals, fast buses to 
all parts of the city. Delicious 
meals at moderate prices in the 
Dining Rooms or Lounge Bar. 


SINGLE: $2.00 to $3.50 
DOUBLE: $3.50 to $6.00 
Special Rates for Groups and Families 


OTEL LENO. 


NORTH ST. mesa DELAWARE 


BUFFALO, N.Y. 












Write for Free AAA road 
map and foider containing 
map of downtown Buffalo. 


Clarence A. Miner, Pres. 






















— 





Siam, you tater 
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330,445 last year, a gain of 9.4 per cent in number and 


6.7 per cent in amount. 


Small home mortgages accepted for FHA insurance 
during the quarter amounted to $111,200,000, compared 
with $103,510,279 last year. Mortgages becoming. pre- 
mium paying in the first quarter amounted to $162,- 
830,000 compared with $150,128,700 last year. 

A tabulation of FHA mortgages for 1939 and 1940 


follows: 


Total Mortgages Selected 
for Appraisal 
1940 
I oko Pe isin ate $ 70,922,630 
Ee 84,504,943 
rae ae 1 14,000,000* 


SE. eek CN Mics ER OR “se want 
PINE ioc aca dd Fog l Meas ws REG 
I rs obs u nde bees ra ens 
Be eee Pa ee a eS Oe 


*Preliminary 


Mortgages Selected Covering 
Homes to be Constructed 


1940 
eee errr $51,036,000 
rrp 63,887,295 
PE ens ce tecewees 89,340 ,000* 
NE a Sua i A ee 
Ee ee a ean mer tame ee 
NN En Dados an atlas aural Bice ee 
iy padeephd seek wate an ons 
NE wae oi es ee ae Rhee 
rrr ere eke ree ree ee 


a ee a ar ee eS lp 

| Ee ee aan nr ae 

SS SP ae ne 
*Preliminary 


1939 
$ 77,594,030 
86,213,375 
121,689,493 
105,666,161 
109,442,140 
101,500,564 
84,482,450 
98,482,510 
91,671,025 
99 250,957 
80,699 335 
67 100,340 


19390 
$48,970,250 
58,365,300 
83,994,895 
71,777,675 
76,083,150 
71,005,994 
60,747 320 
68,408,320 
64.633 ,975 
72,724,181 
59,256,405 
48,759,340 


In 1939, one out of every four families purchasing 
newly constructed homes under the FHA plan had an 
annual income of less than $2,000. The administrator 
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HOT fire under a dry boiler 

is bad business for you and 
your customer. It pays to eliminate 
the low water hazard with 


MCDONNELL 


Boiler Feeders and 
Low Water Cut-offs 


Ask for sales and installation data 
covering types and sizes for boil- 
ers < = make—any ne | 
t ring—any pressure up to 
18 ibe. 



























MCDONNELL & MILLER (YY) Wrigley Building, Chicago 
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pointed out that 52.3 per cent of these families had in- 
comes below $2,500, compared with a figure of 46.6 per 
cent in 1938. More than two-thirds of the families 
financing new homes under the FHA program had an- 
nual incomes of less than $3,000. 

Use of the FHA plan by families with small incomes 
has broadened in each of the past four years, Mr. Mc- 
Donald said. In 1939, the median income of families 
buying new homes with FHA-insured loans was $2,457. 


Questionsa and Answors 


(Continued from Page 61) 


Merchants and other employers are reminded by 
the United States Circuit Court of Appeals for the Ninth 
Circuit of the thought of having in written form, signed 
by the employee, a statement of the terms of the em- 
ployee’s compensation. 

In the case decided by the United States Circuit Court, 
the emplovee was claiming commissions larger than those 
admitted by his employer to be due him. The employer 
was able to produce the employee's written application 
for employment, in which the employer’s “schedules” of 
commissions were referred to. 


A PART OF CONTRACT 


“The application for employment which the employee 
signed,” said the court, “was an offer to contract on the 
terms specified in it. It was perfectly competent for 
the parties to make, as they did, the ‘schedules’ of the 
employing company a part of the contract by mere ref- 
erence to them. These documents were readily subject 
to identification, and there is‘no dispute concerning either 
their existence or their terms. Under the agreement the 
compensation of the emplovee was to be determined 
accordance with these schedules.” 

In this particular case the employee claimed that his 
basis of compensation had been subsequently changed 
by an oral agreement with the employer, but he was un- 
able to prove this to the satisfaction of the court. An- 
other feature of the case was that the employer furnished 
to the employee a periodical statement of his commission 
account. Some employers make a practice of furnishing 


frequent statements of account to the employee and hav- 

ing the employee 
(Metropolitan vs. 

second series, 891). 


approve them im writing. 
Henderson, 92 Federal Reporter, 
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It Costs Nothing 
to get the folder describing 

the profit possibilities of Rein 
chert Floats —the strongest 
on the market, pane pm of the 
patented seam and spud con- 
struction. Write for it today. 


THE REICHERT FLOAT 
@ MFG. CO. 


2238 Smead Ave. Toledo, O. 

















Certified by A. G. 


pliance Burners, 


THE BARBER GAS BURNER CO. 


i eee 
LUMENS LATIN GEIS ALOE NEE EE 
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“Do Things” with 


a Blue Flame Like This! 


still blue when 
a small flame. 
of many 


many patents. 


Pot in world. 


"  We22Aa 
(0 TROT 








@ it's blue when wide open, 


advantages of 
C & L's Mechanic's Grade 
Burner, shown right. 
Fire Pot 22A, 
left, is largest selling Fire 


C & L TORCHES AND FIRE 
POTS SAVE YOUR TIME 
AND YOUR MONEY! 


reduced to 
That's one 


Also, 


CLAYTON & LAMBERT 


MFG. a" el Mich. 





When you enlist the 
YAGER'’S Soldering 
lead 
tedious work and undue 
YAGER’S helps make every 
a perfect one without a 
waste. It quickens§ the 
solder. Saves on solder too 
are no fumes, acid or cor 
YAGER’S is 
25 or 50 Ib. 
write wus 


ALEX. R. BENSON CO., Inc., Hadson, N.Y 


effort 


There 
rosion 
available in ™%, 1. 5 
your 


cans See whole 


saler or 


List of distributors in 
Book 
CANADIAN 


( ‘anada 
Lk 


Sales agency for 


GENERAI 








BARNES & JONES, 


404 Brookside Avenue 





Gas Pressure 


REGULATORS 


for Reliability! 


A. Testing Labora- 
tory. Write for Catalog and Prices 
on Barber Conversion Burners, Ap- 
and Regulators. 


3702-4 Superior Avenue 
OHIO 


Sa Its on yout 
work you can say goodbyv to 


mint 
moment's 
flow OT 


Vi Rae's } lue 


TRIC CO., Toronto, Montreal 


SOLDERING 
" SALTS 


o.. 


Pe oe 
a 


tole 








YAGER’S 

















SOLDERING SALTS y 





REWARD 


for Winter- Worn 
Radiator Traps 


Here's the quickest, sim- 
plest way to renew old 
thermostatic traps: remove 
trap cover, take out the old 
thermostatic element, in- 
sert a Barnes & Jones Cage 
Unit. Instantly the trap is 
restored to 100% operating 
efficiency. Sizes for prac- 
tically every size and make 
of thermostatic trap. 
Write for bulletin. 


INCORPORATED 


Jamaica Piain, Mass. 








Sizes 4" u 
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PHILADELPHIA 


in its finest, most hospitable mood 


To be at the Bellevue is to appre- 
ciate and enjoy Philadelphia. It is 
where everything important hap- 
All the 


pens. luxuries of modern 


comfort—at reasonable rates. 


BELLEVUE 
STRATFORD 


PHILADELPHIA 





CLAUDE H. BENNETT, General Manager 
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eWITT OPERATED 
HOTELS 
In Cleveland HOTEL HOLLENDEN 
In Columbus THE NEIL HOUSE 
In Akron THE MAYFLOWER 
In Corning, N.Y. BARON STEUBEN HOTEL 


In Jamettsun, N.Y. THE JAMESTOWN 
and 


THE SAMUELS 





Theo. DeWitt 
President 






-_ 
Vice-President 














*cOURTEOUS SE SERVICE 
GENUINE HOSPITALITY 


LUXURIOUS SURROUNDINGS 


= DAYTON 


oP 08 btn 

| pd edhe 
tee ese te 
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SECOND AND 
LUDLOW STREETS 


HOTEL 


MIAMI 


% You'll appreciate the comfort and 
superior facilities et Dayton's leading 
hotel —the smart and colorful Miami, 
first choice of experienced travelers. 
Spacious, tastefully furnished rooms. 
Internationally famous for its excellent 
food . .Popular Crystal Bar. 


V.C.MURPHY MANAGER 
ONE OF THE ALBERT PICK HOTELS 





nse ° Se ae 
SS 


Se z 


ove 
OT Oe eee 
. 2+ sete sem 


ee 
‘ies 
ae 
a 
| Bes 
cif! aaa 
ae: 
*.3%., oe 
Bia: 
sa 
ae 
i 
$148 an 
aaa 
ee Be 
eS st ed 
oh aad 
wes Be. 
" ‘ 
tel eae 
aie 
aa 
n. 











The hotels that check with every travel standard 








NEW YORK IS THE CENTER OF 
THE PLUMBING INDUSTRY 


and the 


HOTEL PICCADILLY 


IS IN THE CENTER OF NEW YORK 





> 


UT PU Ps 


DAILY RATES: 


from 


$2.50 single 
$3.50 double 


STUUTTTD COO Pb 











HOTEL PICCADILLY 


45th Street Just West of Broadway 


NEW YORK CITY 


SP UTUURUUUERUREURERUEUERUGRGREEEEEE 
PULLITI 
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Chicago, Illinois. 





RATES FOR CLASSIFIED ADVERTISEMENTS 


Eight cents per word, including heading and address. For keyed 
address count seven words. Minimum advertisement, $2.00 per 
insertion. Cash must accompany order. For rates on bold face 
advertisements in this section write to Classified Advertising De- 
partment, DOMESTIC ENGINEERING, 1900 Prairie Avenue, 











SITUATIONS OPEN 





SALESMEN—HAVE YOU FOLLOWING 

any Part New York State or New Eng- 
land? Full Line Plumbers’ Brass, Heat- 
ing Accessories, Pipe Fittings, etc. Must 
Own Car, Generous Drawing Account. 
Give Full Details first Letter. Address 
Key 110-D, “DOMESTIC ENGINEER- 
ING,” 1900 Prairie Avenue, Chicago, 
Illinois. 


District Sales Representative Wanted 
Position open for responsible, aggressive sales- 
man acquainted with wholesale Plumbing Sup- 


ply, Sanitary-Ware or Kitchen Cabinet busi- 
ness. Requires automobile. Exclusive territory 





working with Jobbers and Wholesalers. Give 
full particulars, age, nationality, experience 
and photo with application. Address: Steel 


Kitchen Cabinet Department, BERGER MAN- 
UFACTURING DIVISION, Republic Steel 
Corporation, Canton, Ohio. 


Ww ATE R SYSTEM SAL ESMAN—BY NA- 

tionally prominent Water System Manu- 
facturer to sell Dealers. experience in 
pumps and selling Dealers necessary. 
Outline experience in replying. Our sales 
organization knows of this advertise- 
ment. Address Key 108-D, “DOMESTIC 
ENGINEERING,” 1900 Prairie Avenue, 
Chicago, Illinois. 








SITUATIONS WANTED 





Man With Exceptionally Well 
Balanced 


and wide general experience in plumbing and 
heating industry seeking position as assistant 
to sales manager in large jobbing or medium 
size manufacturing business. Good background, 
excellent references. Go anywhere but 
Chicago area preferred. Address Key 112-D, 
“DOMESTIC ENGINEERING,” 1900 Prairie 
Avenue, Chicago, Illinois. 








REPRESENTATIVES WANTED 





MANUFACTURERS’ AGENTS — JOB- 
bers—Dealers—A money maker for 
all on the new approved line of KOIL- 


LES AUTOMATIC GAS STORAGE 
WATER HEATERS. Write at once— 
no obligation. KOIL-LES HEATER 


CO., Geneva, Illinois. 





LINES WANTED 





MANUFACTURERS’ REPRESENTA- 

tive. On commission basis, calling on 
Architects, Plumbing Jobbers, and Trade. 
Desires lines for Heating, Plumbing and 


Kindred equipme nt for Oklahoma. Ad- 
dress Key 111-D, “DOMESTIC ENGI- 
NEERING,” 1900 Prairie Avenue, Chi- 


cago, Illinois. 


MANUFACTURERS’ AGENT WITH EN- 

gineering training and wide acquaint- 
ance invites representation from manu- 
facturers desiring outlet in the Kansas 
City Territory. Experienced in plumb- 
ing, heating and electrical equipment. 
Address Key 109-D, “DOMESTIC ENGI- 
NEERING,” 1900 Prairie Avenue, Chi- 
cago, Illinois. 


EXPERIENCED MAN 

to sell to plumbing and heating job- 
bers in the state of Minnesota. Good 
references. Address Key 102-D, “Do- 
MESTIC ENGINEERING,” 1900 Prairie 
Avenue, Chicago, Illinois. 


WISHES LINES 





FOR SALE 





FOR SALE- 
No. 2 


‘TOLEDO USED 
stocks 244-4; No. 3 
No. 250 cutter 244-6: D.¢ 4 Power Drive 
Also heavy tool boxes. Geo. Gilsdorf. 
1137 W. Bancroft St., Toledo, Ohio. 


TOOLS, 
stocks 44%-8; 





et — 





Save Time and Money 














district. 
traveler. 


Every 


Single 
Double 








x ™ A 


Stay. at Hotel LAFAYETTE 


— Because it is right in the heart of 
Buffalo's Business, Theater, and Shopping 


convenience for the 
RATES 
$2.50 up 
$4.00 up 


Special rates for 4 or more. 
for Folder C. 


4c AAFAYETTE 


= BUFFALO. NYS 


Write 








BUSINESS OPPORTUNITIES 





OWN YOUR OWN BUSINESS—GO INTO 


a business made rich by the depres- 
sion. Part or whole time. Earn a 
comfortable living. Write M. Dittman, 


Box 403-B, Youngstown, Ohio. 





MISCELLANEOUS 





PLUMBERS’ CONTRACT 


blanks (fine for estimating on small FHA 
jobs), Job Tickets, Time Sheets, Letter Heads, 
etc., for plumbers our specialty. Reasonable 
prices and prompt attention to inquiries and 
orders. Write for samples. 


LOUIS FINK & SONS CO. 


Trades Building, Laurel Springs, N. J. 


PRINTING! NEARGRAVURE, 250 


each letterheads, envelopes, business 
cards, all $3.33. (Embosso taised 
$4.44) prepaid. With above, 250 Bill- 
heads, Statements, Blotters $1.00 each. 
Free samples. Sollidays, letterhead 
specalists since 1897, Knox, Indiana. 


BUSINESS? PROMOTE 

sales with our monthly house organ 
Full front page for your ad. 2 colors. 
Free cut service. 500 copies $19.00; 
1,000, $15.00. Get (7) 


samples. CRIER 
1840 East 87th St., Cleveland, Ohlo. 


WANT MORE 





BOOKS 





TABLE OF ESTIMATED RADIATION 


By Harry B. Perrigo (jives you the 
radiation required for heating room 
of any size There are two tables, one 
for steam, the other for hot wate! All 
you need is the amount of glass sur- 
face, .exposed wall, and cubical con 
tents and you can instantly find the 
radiation required It comes in a con 
venient pocket size 1'.x7 The table: 
are printed in two color: on heavy 
celluloid making 4 pages substantially 
bound. Price postpaid, $1.00 


DOMESTIC ENGINEERING CoO. 
190¢ PRAIRIE AVENUE, CHICAGO 























Hotel GONTINENTAL 5p. 


Pencuin Room 
Tue Accove 


350 BEAUTIFUL 
Rooms WITH BATH 


From °220 ro *& 
D.C. BAKER, Manacer 


___KANSAS CI 


MISSOURI 





Cocxrtrait Lounce 
Corree Sxop 
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GREATER SAFETY with WALCO 
the World’s Strongest Wrench 


When you pull, or push there is no danger of 
slipping. Both jaws are carefully machined and 
heat-treated to the right hardness for maximum 
service. All parts are of drop-forged steel. In- 
tegral forged housing and tempered jaws are 
precision machined to assure proper align- 
ment of jaws and easy adjustment to accom- 
modate various pipe diameters. The Walco is 
truly a wrench that is built for heavy duty, long 
life, and safety. The life of the wrench can be 
prolonged indefinitely by simply renewing the 
cross-locked jaw. No other pipe wrench com- 
bines all of the features of the Walco—the 
safest and strongest pipe wrench made, 
and by far the least expensive in the long 
run. Order Walco Pipe Wrenches from 

your jobber. 


GENUINE 


STILLSON The genuine -Stillson pipe wrench is a Walworth product. It has been used by 

industry for more than 70 years and is recognized the world over as the standard 

WR ENCH of quality in this type of pipe wrench. Basically unchanged it has been metal. 

MADE ONLY BY WALWORTH lurgicaily modernized and the genuine Stillson, made only by Walworth, is now 
stronger than ever before. 
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sell the markets of 
industry and trade 


Don’t Stop There! 


a men are human beings all right. 
They put on their pants one leg at a time, 
same as you and |. They are just as suscept- 
ible to all the good old eye-catchers of adver- 
tising as anybody. Stop ‘em with puppy dogs, 
babies or pretty girls, if it fits your story. 
But to sell ’em ... don’t stop there! 


TELL ALL the business paper reader wants 
to know. 


TELL ALL that your prospects want to 
know before they can even think of buying or 
stocking or pushing your product. Tell all of 
its advantages to them. Tell it in their lan- 
guage. 

Properly used, business paper advertising 
is about the least expensive selling tool in use 
today. Improperly used, it can be the dear- 
est. Space is merely a multiplier. Put two 
per cent of salesmanship into it with ninety- 
eight per cent of guff and even that two per 
cent will be multiplied by as many thousands 
of readers as the advertisement attracts. But, 
put ninety-eight per cent of salesmanship into 
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it and the space will produce just four thou- 
sand nine hundred per cent greater results 
for the self-same investment. 


That is not just theory. Many business 
paper advertisers have changed from the kind 
of copy that just “keeps their name before 
the trade” to the kind of copy that tells the 
readers what they want to know. And they 
have found that their business paper adver- 
tising can be made to carry a big part of the 
sales load! 

This “Tell All” principle is nothing new. 
In fact it is so old that many advertisers have 
been overlooking it lately. The “tell all” 
idea is nothing but the old _ three-point 
method of successful advertising. 


‘ 1. Define markets: determine sales and ad- 
vertising objectives. 
Run copy that tells all that the readers 
want to know. 


Use the right business papers to reach 
known prospects. 
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(Member of The Associated Business Papers ) 
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‘ Pre gi ere eM a: ? 
e o> Hiign 5 orgy ot MR ee? es eee a as ie ¥ 
ox pe eae pete weep et at 
OO Se TOR ge By iar & 5 oe, 


eh 
a 





April, 1940 








